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Mixed 
Here are frames so fine, so well-constructed, Lengths 
they serve beyond the usual span of years. 
Made of choicest Idaho White Pine and Pon- 
derosa Pine, they meet the most rigid speci- 
fications as to design, materials and work- 
It Pays to Handle manship. They are CABINET jobs, with a 
quality attainable only by specialized manu- 
P Long Lake facture—made in a way that insures rigidity 
= and promotes ease of installation. Made in 
standard and to special detail. Our Permatol- 
Lumber treated frames bear the brand of NDMA, 
signifying minimum standard approval of Na- 
Idaho White Pine and tional Door Mfrs. Assn. 
Ponderosa Pine. carefully 
seasoned, accurately & See see ee ee es eeseeeuses 
manufactured. Lumber, : 
Mouldings. Package and 
Lineal Trim, Lath. All 
building and industrial 
items. Straight Cars and 
Mixed Cars. 
Write, ‘phone or wire. 
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Complete Service in 


Western Pines 
and Firs 





DEFENSE 


The enemies of the home owner 
are swelling, shrinking, warping, 
checking, grain raising, decay 
and blue stain. Modern builders 
find it good strategy to warm 
prospective householders about 

- these enemies of windows, doors, 
screens, and trim and help fortify 
against them with a three-minute 
WOODLIFE dip. 


Here’s Sugar Pine at its finest . . 
beautiful. soft-textured. mellow, 
properly seasoned, precisely manu- 
factured. Strong. firm and dur- 
able. easily workable. it is ideal 
for foundry patterns, fine millwork 
and all exacting uses. Also we 
supply finest products in Cali- 
fornia Ponderosa Pine. Douglas 


Fir and White Fir. 




















Wide. thick Sugar Pine Selects, 
kiln-dried in modern kilns. Yard 
Stock. Cut Stock. Lath, Mouldings. 
Factory Items. Complete planing 
mill and cut stock department. 
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Moore cross-cireulating kilns ani | 
Fryer modern type kilns. 4 


Members Western Pine Assn., West Coast Lumbermen’s Assn. 
and West Coast Bureau of Lumber Grades and Inspection. 
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Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 











Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Paul Bunyan’s 


LOG TRANSPORTATION 


me wae 





GENERAL MOTORS DIESEL TRUCK AND RAILROAD LOG TRAIN —THE RED RIVER LUMBER CO. LOGGING OPERATION 


lt just got too fast for Babe, the Big Blue Ox. With his railroads and 
trucks hauling logs to Westwood, Paul has given Babe a pasture pension 





Red River's continuous year round production puts 
logging on a "must" basis. Whether the haul is long or 
short, the chance tough or easy, the woods output must 
not fail. Quality as well as quantity must be maintained 
and Red River's practise applies to the woods as well as 
the plant with selective logging and protection of forest 
growth as well as uniform manufacture and kiln-seasoning. 


‘Paul Bunyan’s’ 


CALIFORNIA PINES 


Soft Ponderosa & Sugar Pine 
LUMBER MOULDINGS PLYWOOD 
INCENSE CEDAR Venetian Blind Slats and Pencil Stock 


MEMBER WESTERN PINE ASSOCIATION 























“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS” 


THE RED RIVER LUMBER COMPANY 
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This Country of Ours 


TODAY AND 


HERE are two big questions be- 
fore the public today. The NOW 
and the FUTURE. 

There is no question but what a good 
many business men—perhaps 50% of 
our business men—are facing new 
problems. In fact they are all facing 
new problems, but 50% of them have 
had experience in going through 
troubles—the other 50% have not. 

Whether we realize it or not, we are 
in the war. We are in it in a different 
way than we have ever been in a war 
heretofore, in that we are being called 
upon to supply great quantities of war 
materials and food stuffs and other ne- 
cessities of life and those demands will 
be upon us for a long, long time, be- 
cause it is generally accepted that the 
war is going to last for several years. 

Military experts say that Hitler will 
eventually crush the Russians. He may 
not do it this vear, but he has a supe- 
rior machine with a superior quantity 
of production facilities for manufactur- 
ing engines of destruction, so that he 
will eventually be able to conquer the 
major part of the Russian resistance. 
Not but what the Russians may con- 
tinue to have resistance, somewhat sim- 
ilar to the Chinese resistance to the 
Japanese, but that Hitler will continue 
on his career of conquering different 
countries, and America will be called 
upon to supply additional supplies of 
armaments and war equipment for the 
allies. 

America must gird itself for this tre- 
mendous task. It must prepare for a 
supreme effort and it isn’t a question 
of whether we like the way it is being 
done or whether we don’t. We have 
one President and one Congress. They 
are our elected leaders and we all have 
to follow them and back them up. 

If we don’t do that we will be beaten 
and we will become slaves of Hitler 
just like the people of these other coun- 
tries who have yielded to the appease- 
ment offers. Hitler is determined to 
rule the world and our people will 
never be able to do business with him, 
and the world is so much smaller than 
it used to be that we have to do busi- 
ness withthe others who are on our 
street and in our back yard. 








TOMORROW 


Hitler can’t afford to make any 
peace. His whole business is war ; con- 
quering other countries. The only 
peace he wants is domination of the 
world. That means death to all free 
peoples. We can’t change the condition 
of things by passing any laws. It is 
essential that the American people real- 
ize that their job is not only to take 
care of our own people, but to make it 
impossible for Hitler to succeed. 

3ut every business man must realize 
that in order to do his part he must 
continue to do business. Doing his part 
means supporting his own family and 
making it possible for other families to 
live, for other folks to pay taxes just 
as he shall have to pay them. 

And that means to keep up the con- 


tacts that he has made in all these years. 
He doesn’t want to lose them. He 
doesn’t want to stop there, or there will 
be a lot more competition to fight. He 
must so plan his business that part of 
his effort, part of his expense must be 
charged to the future. If he is going 
to survive and occupy an important 
place in the industry and business of 
his community and his country, he must 
see to it that all other businesses like 
his own have a right to live and 
prosper. 

The main theme of this week’s issue 
is in line with the above editorial—Do 
the Best you can with what you have— 
Remodel — Rebuild — Save the solid 
foundations — Set an example — Keep 
busy — Today is here—and a real 
American is not going to lose time— 
pr opportunity. It’s your job to build 
Today—and for Tomorrow. 








UNIONS AND FAIR PLAY 


NE of the greatest problems fac- 
ing Business today is the labor 
problem—there is a growing ap- 

preciation on the part of the public that 
in order to protect the worker, the 
unions shall conform to the rules of jus- 
tice and fair play. This has been very 
aptly expressed in the current issue of 
“Atlantic” in which Robert S. Binkerd 
asked these questions : 

Why shouldn’t annual union elections 
be required by law: 

Why shouldn’t union members have 
the protection of a secret ballot in union 
matters as well as in political matters? 

Why shouldn’t it be a felony to stuff 
a ballot box at a strike vote, or a union 
election, just as much as to stuff it at 
the polls? 

Why shouldn’t regular financial re- 
ports of union moneys collected and 
spent be required by law? 

Why shouldn’t such statements be 
verified under oath, and willful misrep- 
resentation be punished like any other 
form of perjury or fraud? 

Why shouldn't independent outside 
audits of such statements be required 
by law? 

Why shouldn’t union officials be re- 
quired to distribute the opportunities 
for work fairly among their members ? 

Why shouldn’t the use of force, in- 


timidation or misrepresentation be just 
as illegal for union leadership as it al- 
ready is for the employer ? 

Why shouldn’t each labor organiza- 
tion be required to file with the Na- 
tional Labor Relations Board, at least 
annually, its place of business; the 
names and addresses of its officers; 
their term of office and compensation ; 
the date of their election; the scale of 
dues, assessments and fines; latest fi- 
nancial statement ; constitution and by- 
laws; and any other information nec- 
essary to maintain an open. and 
aboveboard relationship with its own 
membership, the Government, the 
press, the employer and the general 
public ? 

In short, why shouldn’t the manage- 
ment of organized labor now be re- 
quired to take its place in the sun with 
the same degree of publicity and ac- 
countability as the management of cor- 
porations or of political parties ? 

All of this is part of the problem of 
today, looking toward security for to- 
morrow. 

We suggest that you take this mat- 
ter up with your neighbor. Present it 
to the Chamber of Commerce or to 
vour Rotary Club. It’s pertinent to 
every business and now is the time to 
talk about it. 





































FARM RAMON G scrury 


ESSENTIAL 10 DEFENSE 


In this day when priorities and ab- 
normal demands are restricting the use 
of certain building materials, it is com- 
forting to remember that almost all 
towns without defense orders are 
located in rural areas, and that it has 
been stated that needed farm structures 
and remodeling are considered essential 
to the defense effort. 

It is also helpful to remember that 
today the farmer constitutes a potential 
market in the sense that now he has 
the money to buy. Although certain 
materials are scarce there is an abun- 
dance of other materials particularly 
adapted to use on the farm and especi- 
ally free of restrictions when applied to 
farm remodeling. 

Specifically, roofing, siding, insula- 
tion, and painting jobs offer a lucrative 
market. Room additions, enclosed 
porches, garages, barns and sheds can 
all be built without any real difficulty ; 
first of all because substitutes for re- 
stricted materials can be used in most 


instances, and where some metals are 
necessary, so little is needed that prior- 
ity restrictions do not materially affect 
them. All of the ideas and illustrations 
presented in this article are included 
because they indicate what can be built 
today in spite of priority ratings and it 
is believed that it will continue to be 
possible to build them within the fore- 
seeable future. 

The before and after farmhouse pic- 
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tures on the front cover represent what 
was done within the past few months 
to modernize a 44-year-old farm home 
situated outside a town of 5,700 popu- 
lation. The kitchen cabinet picture and 
the sunroom interior picture accom- 
panying this article show part of the 
work done on the inside of this home. 
Asphalt and asbestos roofing and sid- 
ing were used to rejuvenate this home, 
a sunporch was added, the basement 
enlarged, a window and a chimney 
were moved, an old fashioned tower 
was torn off and replaced by a dormer 
to modernize the exterior. This ex- 
terior job took about $800 worth of 
materials: lumber, composition siding 
and roofing, cement, new windows in 
the sunporch, but almost no restricted 
materials except door hardware. The 
interior of the sunroom was_ built 
chiefly of plywood, and it can be seen 
from the illustration that the type of 
cabinets used to remodel the kitchen 
could be added without disturbing the 
plumbing. Of course nails of various 
kinds were used, but the nail situation 
is believed to be easing up so that they 
will now be plentiful. 

The other before and after illustra- 
tion of a farm home accompanying this 
article shows what was done to build 
two rooms into what had been a porch. 
This job was some seven miles from a 
town of 1,200 population and included 
asphalt and asbestos re-siding and re- 
roofing. The door flanked by windows 
shows the approximate width of the 
alcove-like room added to the front- 
room in which, it can be seen, new 
windows were installed; and the win- 
dow at the extreme right opens into 
the new kitchen. The barn illustrated 
here was also part of this farm job. 
The shingles, siding and lumber for 
the barn ran to about $1,400. Some 
of the structural beams from the old 
barn were used in the new barn, and 
the water pipe was used over again. 
With the possible exception of the 
barn-door hardware (which can still 
be procured) nothing used to build this 
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barn could be considered material on 
the critical list. 

The farm house siding job, shown 
during work, represents a sale of ap- 
proximately $225 worth of material. 
Similarly, an enclosed porch on a farm 
house nearby ran approximately $260 
for glass, sash, siding and new doors. 

Illustrated on the facing page is a 
chicken hatchery, or rather part of a 
chicken hatchery located outside a 
town of 500 population. It might be 
stated that the chicken farmer owning 
this hatchery is a continuous customer 
of the lumber dealer, because building 
of one kind or another has been going 
on for over two years on this farm. 
The hatchery shown here represents 
about one-third of the similar struc- 
tures recently built for this farmer. 





























For Non-Defense Areas 


Lumber, asbestos and asphalt siding 
and roofing, glass, insulating board and 
materials, plywood, flooring, fir gutters, 
cement, nails and paint—of such stuff 
lumber dealer business is created today. 
Substitute Hashing for 
metal, go sparingly on metal hardware, 
figure supply orders from two to six 
months in advance—and the remodel- 
ing business is through the priority line 
and speeding down the field to a full 
cash register. 

Of course other materials are still 
available, and may become more free 
in the course of the next few months, 
but those mentioned above are not re- 
stricted by priorities and with the use 


composition 
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Remodelings such 

as those shown 

here can still be 
accomplished 


of them business can maintain the 
volume necessary to keep the local 
building industry busy and healthy. 
Some of the illustrations on these 
pages come from a town where, up un- 
til a year or so ago, no new house had 
heen built for nine years. As the lo- 


cal lumber dealer stated, “There is 
plenty of remodeling to be done in this 
town,” and he was busy doing it. 
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Pictures at the top of this page illus- 
trate three relatively simple jobs, but 
they add up. At right, above, is a 
house with a large porch that was be- 
ing completely glassed-in—material 
bill, about $110; below it is a garage 
that had just been built onto the house 
—material bill, about $225; and at left, 
above, is an enclosed porch just being 
completed—material bill, about $160. 
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These jobs could all be duplicated 
without any reference to a_ priority 
order. 

The picture showing the framework 
for a staircase, below, was taken on a 
job with a material bill of approxi- 
mately $600. This old home was be- 
ing remodeled into a duplex or two- 
apartment house, with both apartments 
having two floors. The ceiling on the 
second floor was being lowered three 
feet and insulated to reduce heat-loss 
and also to reduce amount of space to 
be heated. Aside from the insulation 
and the staircase, lumber, storm sash 
and doors, plaster board, flooring, 
paint and varnish were the major 
items included in the material bill. 

Another $600 remodeling job, ex- 
tremely modest in cost for the effect 
produced, is illustrated by the picture 
of the house, on the facing page, 
with porches in front and at the 
side, and also by the picture of 
the canopy over a door located farther 
toward the rear of the house. The two 














House at right 
represents a $350 
siding, roofing, 
painting and win- 
dow repairing job, 
not including la- 
bor. Potentially, 
hundreds of such 
jobs exist in almost 
every town and 
dealers are mak- 
ing the most of 
them today 


porch effect had been created by merely 
cutting out the section of porch that 
had run between what is now the front 
porch and side porch. The canopy was 
an effect designed by the carpenter- 
contractor on the job, of which he was 
rather proud. New millwork and new 
siding shingles went into remodeling of 


Below, left, is a 
$187 re-siding and 
painting job, with 
work yet to be 
done on the porch. 
The barn, below, 
right, is to be re- 
modeled into a 
garage. At left is 
part of a $600 
house-to-apart- 
ment remodeling 
job under con- 
struction 


exterior. The interior was being com- 
pletely rearranged, creating rooms to 
suit modern tastes. 


Photograph of the square porchless 
house below represents a siding job 
(flashing was good). Nails and siding, 
with the paint ran to $187. A porch is 
to be built later over the concrete slab 
in front of the front entrance and the 
barn remodeled into a garage. 

The big house with the L-shaped 
porch above had just had its exterior 
repaired using $350 worth of siding, 
asphalt roofing, flashing, paper, nails 
and paint. Broken window glass and 
frames had also been replaced. 

Throughout this entire “non-de- 
fense’’ area, lumber dealers stated that 
the bulk of their business had been 
remodeling and repairing and that the 
priority rulings had not as yet ma- 
terially affected their business. With 
the need for the rehabilitation of old 
structures continuing, and with the 
bulk of materials unaffected by the 
critical list, most dealers were hopeful 
and very, very busy. 
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Basic Requirement in Urban Remodeling 


Second only to structural soundness, 
color and light in the American home 
give it a character that makes living 
in this country desirable and worth 
defending. The armed forces and war 
materiel of National Defense are, in 
the final analysis, worth only as much 
as the thing that is being defended; 
and that which is being defended more 


than anything else is the right of free 
men to procure and to maintain happy 
homes of their own, 

The bulwark on which National De- 
fense is built is an attitude of mind— 
it is the cumulative urge of millions of 
Americans to have and to keep a home. 
The better the living of an American 
family the more zealous is the urge to 
maintain it. Thus, every Ameri- 
can home that exists today, or 
that can be built, is a National 
Defense project of primary im- 
portance. 

Keeping and making American 
homes bright and cheerful, and 
providing new homes for new 
families are the bases for the will 
to defend. A man fights and sac- 
rifices only to the degree that he 
loves the thing he is defending— 
in this country, the free American 
way of living, cradled in the free 
American home. 

In coming months there is go- 
ing to be a limit to the amount of 
materials of certain kinds that can 
be spared for new home building 
while the increasing armed forces 
are being supplied with necessary 
equipment. Until the present 
rapid armament expansion levels 
off, new homes will be smaller, 
and in non-Defense areas fewer in 
number. 
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There is, however, no shortage of 
lumber, paint, glass, insulation, wall 
and ceiling material, flooring and many 
other materials, and there are hun- 
dreds of thousands of homes to which 
treatments involving these materials 
can and should be applied to make 
them brighter and lighter; to make 
them capable of supporting better liv- 
ing standards. 

The role of the retail lumber and 
building material dealer in the Na- 
tional Defense effort is clearly defined 
as that of the man who is going to be 
the spearhead and the clearing head- 
quarters of the effort in his commu- 
nity to revitalize every home—to make 
it brighter and lighter and more liv- 
able. 

Fairly typical of what is being done 
and what remains to be done in count- 
less cases are the pictures on these 
pages. Consider, for instance, the old- 
fashioned, story-and-a-half “cheese- 
box” type of home that Schillmoeller 
& Krofl, contractors of Chicago, are at- 
tacking by the dozens, and remodeling 
into bright, attractive modern homes 
in old established residential districts 
in the city. 

This home, of which before-and-af- 
ter pictures and several interiors are 
shown on the facing page, was structur- 
ally good, but outmoded. 

When Schillmoeller & Krofl fin- 
ished with their remodeling operations 
they left a distinctive home, gave a 
family a new and joyful pride of pos- 
session, and in doing so made better 
Americans, with a more valuable stake 
in the National security, and thus 
placed another stone in the bulwark of 
National Defense. 

Entrance to the front is now to a 
reception hall. The old bay on the 
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front, with new 
windows and new 
facing is attrac- 
tive and has util- 
ity. A new bay 
on the side pro- 
vides ample light 
for the dining 
room. The kitchen 
is modern and ef- 
ficient. The bath- 
room (note the 
shower curtain to 
protect the 
from 


wall 
and 
keep the window hanging dry) is a joy 
to behold. Wide arches from the recep- 
tion hall to the living room, and from 
the living room to the dining room 
open the house and make it appear 
larger and roomier. Relocated base- 
ment windows and a partition in the 
basement provide a recreation room. 
3rightly painted new siding, a new 
and attractive doorway and ornamen- 
tal bracket light, stone steps and a 
wrought iron railing combine to make 
a pleasing exterior. 


spots, 


The picture of an ugly, poorly main- 
tained bungalow, above, is one that 
has several counterparts in practically 
every town and community in the 
country. In good physical condition, 
this house with a few relatively inex- 
pensive changes can be transformed 
into an attractive, pleasant shelter for a 
small family. While it is perhaps 
worth an expenditure of a thousand 
dollars or more, it could be improved 
measurably merely by painting it. 

In many Defense areas, influx of 
new workers on Government projects 
has caused doubling-up of families. 





The two pictures, at top of this page, 
show the manner in which an inade- 
quately lighted, poorly heated, but 
otherwise livable room on the upper 
level of a story-and-a-half bungalow 
has been hastily converted into sleep- 
ing quarters for a young couply newly 
arrived in a Defense area crowded be- 
yond capacity. 

The floor, of maple, and the plaster 
are in excellent condition. Light is 
admitted only through a small window 
high above the floor in the east end, 
and through two small windows near 
the floor of a bay in the south side. 
One small radiator in the northwest 
corner is fed with a three-quarter inch 
hot water pipe. In mid winter the 
room is reported to be only a few de- 
grees warmer than the outside, and in 
mid-summer, the owner says it reaches 
blast-furnace temperatures. With the 
income he is receiving from renting 
the space he could easily be sold an 
insulation job, a new bay in the north 
wall, more efficient window arrange- 
ment in the east end and adequate 
radiation of heat. 
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Store Remodeling: 


Profitable and Possible Even 
During Defense Restrictions 


Commercial remodeling, while some- 
times entailing more metal work than 
the usual remodeling of homes, can 
still be accomplished even though re- 
strictions have been imposed by the 
needs of defense. Certainly the re- 
modeling of an old building will be 
more likely to be possible in the im- 
mediate future than will the building 
of a new one. As time goes on, if the 
apply, the 
office 


continue to 
remodeled 
should increase 


restrictions 
lemand for space 
particularly in non- 
areas where priorities are 
difficult to obtain. 

The two illustrations of remodeled 
store fronts 


defense 


(one in the process of 
being remodeled and the other com- 
pleted ) represent one phase of commer- 
cial rehabilitation. The completed job, 
in a town of about 5,000 population, 
represented about $2,500 to the dealer 
who furnished the materials. Of course 
some metal work was necessary to the 


installation of the show windows, but 
the bulk of the materials used were 
glass, glass block, lumber, flooring and 
Note how even in a building of 
obvious age the modern fronts of the 


paint. 
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three stores on the left appear more 
attractive than the drug store front 
which was not altered. 


The unfinished 
store front was located in the block just 
next to the completed job and was sold 
chiefly through the improved appear- 
ance of the neighboring building. 

The bowling alley illustrated here 
was chiefly an interior remodeling job. 
Last February that bowling alley was 
an empty garage. The lumber company 
sold the wallboard, the ceiling board, 
and the lumber and decorative mate- 
rials for the bowling hall and _ rest 
rooms. The material bill to the lum- 
her company ran about $1,200. 

The small illustration of what ap- 
pears to be a new house is by all means 
the most interesting of the group. That 
house had been a grocery store in a 
residential district. It required about 
$1,200 to transform it into an attrac- 
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tive bungalow. Asa store the entrance 
had been in the center of the front 
flanked by show windows on either 
side. The front was changed, the 
entryway was added and the bay with 
windows built into the side. New 
doors, windows and window trim were 
installed, screens were added, a fill type 
of insulation was used in the attic. Par- 
titions, of course, were built into the 
interior and decorated. The exterior 
was given a coat of paint, otherwise 
the siding and roofing remained the 
same as when the bungalow had been 
a grocery store. 

Through the careful selection of ma- 
terials, ordering ahead, and in some 
cases using substitutes, commercial re- 
modeling will continue to be a lucrative 
field for the enterprising lumber dealer 
in spite of (and in some cases because 
of) priorities and restrictions imposed 
by defense. 
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Remodeled Yard: 


Booms Town's Remodeling 
Business 


Solving two problems by a single proc- 
the Thomas-Kinzey Lumber Co., 
Johnstown, Pa., provided more desk space 
for their men and boosted the sale of their 
products by remodeling their office with 
the materials they wanted to sell. 


ess, 


They had on hand a_ considerable 
amount of wide siding which they were 
not selling, so they constructed the in- 
terior walls of their offices of that material, 
creating the appearance of exterior walls, 
and promptly that attractive siding came 
into demand. They were selling not 
more than one disappearing stairway a 
year, but since March when one was in- 
stalled in the office they have sold seven. 

A new kitchen cabinet display which 
has been placed just to the right of the 
entrance to the office immediately de- 
veloped kitchen remodeling business. 
Over twenty-five kitchens have been re- 
modeled between March and October, 
with cabinets for fifteen more on order. 

3y constructing the private office walls 
to appear as exterior walls, it was possible 
to show a roof projection and eaves. This 
artificial roof displays various colors and 
types of roofing as well as fir gutters. Of 
course, the window, entrance and door 
units the company most desires to sell 
are used in the private office walls. <A 
job--a-day on windows alone has devel- 
oped from this display. 

Garden trellis, lattice and scroll work 
are displayed over one interior door, 








which has made it possible to show a 
prospective customer just what the sales- 
man is talking about. Wall tile has been 
built into the front counter, wall board 
and ceiling insulation board has been used 
in the display room. Pipes extending 
across the display room have heen boxed 
in to appear as chestnut beams. Chestnut 
random width and knotty pine paneling 
have been used in the private offices. 
Even though Johnstown is in a critical 
defense housing area, the Thomas-Kinzey 
Lumber Co. finds that remodeling is the 
backbone of their business. [Everything 
shown in their display room, while appli- 
cable to new building, is pertinent to re- 
modeling. In this day of priorities and 
limitations the company is looking to the 
remodeling market more and more. 
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Lumber Dealers Play Prominent Roles in Annual Civic Festival 


The Third Annual Pumpkin Festival 
held in Eureka, Ill., this fall, topped 
its two predecessors in every respect. 
That it was an overwhelming success 
was due in no small part to the indi- 





Miss Betty Drefs, clerk in Dickinson & 
Allen yard, as a Maid of Honor to the 
Pumpkin Queen 


vidual efforts of Dick Allen and R. J. 
Dickinson, Jr., partners in the firm of 
Dickinson & Allen, retail lumber and 
building material dealers of Eureka. 

The festival is operated by the Eu- 
reka Community Association, a unique 
organization of business and _ profes- 
sional men, and other townspeople in 
whom the fire of civic consciousness 
burns brightly. 

Mr. Dickinson, a member of the 
3oard of Directors of the Association, 
had charge of three committees respon- 
sible for making this year’s Pumpkin 
Festival a success. Stands for the dis- 
play of thousands of pumpkins, and 
racks for mounting corn stalks were 
built by Dickinson & Allen, who do- 
nated the lumber free of charge. Re- 
viewing stands and speakers’ stands 
were also donated. All of the stands 


and racks were made of rough lumber, 
which was reclaimed after the festival. 
On the day preceding the opening of 
the Festival the Community Associa- 
tion conducted a radio broadcast during 
which all committee chairmen spoke. 
3oth Mr. Dickinson and Mr. Allen 
spoke about the desirability of owning 
homes, and the ease with which they 
can be built—especially in Eureka. 
Features of the Festival were the 
crowning of the Pumpkin Queen, and 
a one-hour parade through the city. 
3oth the lumbermen were marshalls in 
the parade. Along the line of march, 
the company had set up a modern 
kitchen display, and a booth featuring 
roofing and other materials. During 
the day a movie in technicolor was 
shown several times. This showed the 
construction of an FHA home from 
start to finish, and it was estimated 
that in the course of the day almost 
all of the 12,000 or more people who 


took part in the festivities, witnessed 
the movie. About 10,000 “door prizes” 
in the form of pumpkin pies were given 
away. These were the products of the 
baking facilities of just about every 
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Float of retail lumber firm of Dickinson 
& Allen in Pumpkin Festival Parade 














HAeres a Timely Tip 


These movable platforms, that stand on corner legs six or eight inches 

high, are loaded at car side, lifted by means of hand jack-trucks and 

rolled into an inner warehouse area where concrete floor is level with 

alley, where they are set for storage. They are used for package goods, 

such as insulation, strip roofing and the like, at yard of Clark County 
Lumber Co., Springfield, Ohio 




















| Meta 














November 1, 1941 


commercial and home oven in the city. 

While Messrs Allen and Dickinson 
represented their company with a lot 
of hard work and a lot of prominence 
for home building, Miss Betty Drefs, 
a clerk in their office, provided more 
than a fair share of color and beauty 
as a Maid of Honor to the Queen. 





How to Obfuscate 


1. Be sure to be at least 15 minutes 
late—it helps give the other fellows 
time to gossip and keeps the chairman 


uncertain as to whether or not he 
ought to start the meeting. Like the 


National Debt, meeting times are only 
approximate, anyway. 

2. Be sure that you bring up as 
many irrelevant details as possible and 
get the other fellows to discuss them. 
It makes talk and this sometimes fools 
somebody into thinking that there is 
business going on. 

3. It always helps if you discuss 
football, Hitler, or the New Deal, with 
the fellow next to you. The rest of 
the people figure that you know more 
than you are telling publicly. 

4. If you have any pertinent infor- 
mation or thoughts on the subject 
under discussion, be aloof and hold 
back. This makes it more fun to meet 
a few of the fellows in the bar after 
the meeting and tell them what should 
have been done. 


5. Make a habit, whenever possible, 
of transacting business in the hall just 
outside the meeting. This indicates 
clearly that your business is more im- 
portant than that of the meeting. 

6. Don’t read the program. Pro- 
grams are unimportant, anyhow. In 
this way you won't have to remember 
anything and you can ask somebody 
where the next meeting is. 


7. Don’t try to follow actions taken 
in the meetings. You can more easily 
confuse the chairman by bringing up 
business which has already been dis- 
posed of. 

8. Never second a resolution. It’s 
always better to get the chairman out 
on a limb and make him hunt for a 
second. Just be nonchalant when he 
looks at you. 

9. Don’t take the meetings  seri- 
ously ; after all, somebody else called 
them and besides, it’s only your indus- 
try which is backward anyway. 

10. Why bother to go to the meet- 
ings at all? You will be in a much 
better position to disagree with actions 
in which you had no part. 
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Rovers Rejoice Over 
Respectable Residences 


St. Louis dogs are delighted when 
a dapper new dog house designed by 
the lumber department of the Central 
Hardware Co. is delivered to the door- 
step of their master. A winter of 
warm sleeping awaits the lucky canine 
who is housed in one of these insulated 
dog houses. The one pictured meas- 
ures 5x314 feet, is made of fir siding, 





Sample insulated dog house left on 
loading platform where it catches atten- 
tion and creates inquiries 


has an asbestos style roof insulated 
underneath, and is lined with insulat- 
ing board throughout. 

The Central company in St. Louis, 
Mo., always keeps a sample dog house 
on display on its loading platform 
where it can be seen by hundreds of 
people regularly. Throughout the last 














Above: Display of 
photographs of 
houses by Max 
Gray Lumber Co. 
Right: The Com- 


pany's _residence- 
like  office-display 
building 


go 


two years, several profitable sales per 
week have been the result of this dis- 
play. Five dollars is the average dog- 
house sale, although many run to ten 
dollars and more. 

The yard will either sell the dog- 
house completely constructed, or it will 
sell all the material cut to exact dimen- 
sions, ready to be assembled by the pet 
owner. Houses are built to fit the ani- 
mal, and the company has extended 
its housing service to all types of 
small pets. 

Play houses for children are also a 
specialty. 





Lumber Company Office 
Harmonizes with Neigh- 
borhood Residences 


Because the Max Gray Lumber Co. 
yard was located on a narrow strip of 
ground in a residential district in Hib- 
bing, Minn., between a sidetrack and 
a street it was necessary to buy prop- 
erty across this street when the com- 
pany wished to expand its plant. 

Consequently the building it erected 
there as an office and display head- 
quarters was designed to be dignified 
and in harmony with the residences 
surrounding it. The grounds were 
landscaped, the lawns terraced and 
scrupulously maintained. It is a credit 
to the neighborhood and attracts cus- 
tomers from a wide radius. 

One effective display in the new 
offices consists of more than 100 pho- 
tographs of homes for which the Gray 
company furnished 
building materials. 










reser The sign above them 
reads, “These home 
owners’ preferred 
Max Gray Lumber 


Co. service.” 
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MR. AND MRS. LOUIS MUL- 

HERIN, of Mulherin Lumber Co., 

Augusta, Ga., are leading mem- 

bers of an energetic and friendly 
retail yard personnel 


ERE’S A RETAIL YARD that 
LH sells rooms. Other items, too, 
of course, including houses ; but 

just now rooms are taking the lead. 
You're ahead of us, no doubt, and 
have guessed the reason. Augusta, Ga., 
like plenty of other southern cities, is 
well surrounded by Army posts. This 
city has four in its immediate neighbor- 
hood; ranging from a basic air school 
to a post for tanks and armored cars 
where the boys learn to keep their 
Panzers up. Wherever the Army 
moves in, a big civilian population fol- 
lows. So there’s a shortage of living 
quarters, and householders who have 
unfinished attics or store rooms, or 
what not, are fixing them up for rental. 


Apartment Experience Helps 
in Defense Remodeling 


The Mulherin Lumber Co. has had 
much experience in this field. Before 
the Defense emergency showed up, this 
company had a large and steady trade 
keeping flat buildings and apartments 
in working order; had understandings 
or contracts with managers and rental 
agents. So when householders wanted 
to turn waste space into rental rooms, 
they turned to the company that had 
special knowledge. 

The new rental spaces range from 
single bedrooms to light-housekeeping 
apartments. Some took little planning, 
but others called for expert knowledge. 
Not many people know how big, or 
how small, a room can be and still be 
satisfactory. They know little about 
kitchenettes, where to put them or what 
equipment to give them. Experience 
with apartment buildings made these 
problems easy for the Mulherins; and 
their prompt service, and the advertis- 
ing which one householder provides by 
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Realm ot the Retailer 


Georgia Yard Specializes on Remod- 
eling; Encourages “Fender” Trade 


talking with another householder, has 
built this special trade to large size. 


New Army Buys Many 
Extra Items 


Louis Mulherin says that the Army 
camps, too, have brought in a good 
volume of trade. The bulk of the con- 
struction lumber, as usual, was shipped 
in and did not go through retail hands. 
Sut the size of the camps, the neces- 
sary speed of their construction, and 
the unavoidable changes in details of 
plans—have resulted in much _ local 
buying. Speed is always to the front, 





The Army schools needed a lot of 
desks. The yard helped work out de- 
signs in thick plywood, a material 
much sold by this company. Mr. Mul- 
herin estimated that he had sold some 
$10,000 worth of plywood to Uncle 
Sam; not all for desks, of course, but 
for a multitude of purposes. 


Southern Beverage Expresses 
Southern Hospitality 


The Mulherin family has long been 
associated with the lumber industry in 
this area. This retail yard is but five 
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The 5-year-old Mulherin yard ad- 

vertises "Drive-in" service, for 

which it provides parking space, 

and has built up its small sales to 
a large total 


to get the camps ready for soldiers in 
the shortest possible time and to keep 
the building mechanics always at work. 

This has meant local! sales of extra 
materials; and these sales have been 
based upon prompt delivery. Army 
buyers are supposed to be hardboiled, 
and most of them are. But in the 
main they're like any other buyers. 
Quick action, when carpenters are run- 
ning out of lumber, plus the reputation 
for fair dealing, are as important to a 
Quartermaster officer as to a civilian 
contractor. Mr. Mulherin has made 
deliveries totaling thousands of dollars 
before prices were agreed on. 


i MULHERIN LUMBER coe 








years old. Mrs. Louis Mulherin helps 
out these rush days at order desk and 
telephone. Mr. Mulherin’s younger 
brother is in the company ; an energetic 
and friendly group of young people. 
When the Realm came in out of the 
autumn sun and heat, Mrs. Mulherin 
at once suggested a Coca Cola. We 
mention this because it seems to be a 
standard courtesy and standard equip- 
ment in southern lumber offices. Coca 
Cola is a Georgia invention and prod- 
uct, and in the South it’s as much a 
tradition as Saturday baked beans and 
pie for breakfast in earlier New Eng- 
land. A sawmill operator will send a 
boy over to the commissary, and a 
retail office will have a supply on ice. 
Mrs. Mulherin recalled a_ personal 
crisis that occurred in the late twenties 
when she was attending school in New 
York City. “Cokes” were not then so 
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universal in the North as they are now, 
so she more or less dropped everything 
else and made a citywide search. The 
discovery of a civilized fountain in the 
Grand Central, carrying this beverage 
from home, saved the city’s reputation 
so far as she was concerned, and made 
her stay there quite satisfactory. 


Parking Space Builds Up 
“Fender” Trade 


The Mulherin company advertises 
itself as a “Drive-in-Yard,” something 
that has an important bearing upon its 
trade. In the first place, parking space 
in Augusta is at a premium; and a 
householder or his wife, shopping for 
items to be taken along in the car, 
likes the space of the open yard. Their 
pick-ups add materially to the volume 
of small sales that bulk large in the 
course of a year. The parking area is 
equally attractive to people who stop in 
to talk about building a house or fin- 
ishing a room. This open space adds 
to the efficiency of the yard’s own 
truckers, bringing the stock directly to 
the bins. 

Mr. Mulherin pointed out a pigeon- 
hole type of moulding rack, each open- 
ing eight or ten inches wide and a 
couple of feet high. This makes it 
possible to keep patterns and lengths 
separate and easy to locate. The plan 
was taken from a story in the AMERT- 
CAN LUMBERMAN. The company has 
recently extended its offices and sales 
rooms; has them attractively paneled 
in pine. 


Metal Scarcities 
Necessitate Changes 


The Augusta Lumber Co. is a big 
company that has a long history. A 
genial office man told us he had been 
selling lumber and handling accounts 
for the corporation for forty-eight 


Narrow-gage trucks in shop of 
Augusta Lumber Co. 


years, which is quite a lot of time in 
any man’s language. This corporation, 
like many in the South, combines man- 
ufacturing and retailing; retails in the 
Augusta market and manufactures 
stock sash, doors and other millwork 
for a market covering. many States. 

“The volume of business,” said F. L. 
Lancaster, “is large, both in local re- 
tailing and in the manufacturing field. 
Defense makes strong markets at 
present, and I suppose this is especially 
true in the South. Our climate ac- 
counts indirectly for part of this 
market, since Army training can go on 
all year in the South, and that explains 
why we have so many camps. Like 
lumbermen everywhere, North and 
South, we have trouble with priorities. 
A comparatively small item, if it’s nec- 
essary and can’t be bought, will stop 
the sale of lumber. 


Yard of Augusta Lumber Co., Au- 
gusta, Ga., is operated by a big 
company with a long history 








“There may be an indirect advantage 
to lumbermen in_ these priorities, 
although the remedies are hard to take. 
Wood is pretty sure to get back some 
markets lost since the other war. Some 
of those markets are in house building, 
although more are in other fields such 
as furniture and office equipment. Of 
course we can use wood gutters, and 
I understand that some promising ex- 
periments are going on in the field of 
wood weather stripping. We can’t well 
get along without nails, and plumbing 
and heating call for metals. 


Should Sell Public on 
Wood’s Durability 


“But one thing we can do is to get 
the mistaken idea out of the public 
mind that anything made of wood is 
‘temporary’ or a makeshift. Some of 
the oldest houses in the country, still 
in use as residences, are of frame con- 
struction, and there are wooden bridges 
still being used after a hundred years 
of service. It’s a matter of learning 
exactly how to use wood; the right 
grades and species and the right con- 
struction methods. 

“There’s an important field of study 
in the house-building field. Carpenters 
and contractors learn to build houses 
by working with older builders and are 
slow to try new methods. That’s some- 
thing the new and popular research 
ideas ought to take into account. This 
is a real chance to sell the public 
soundly on the lasting and economical 
qualities of wood construction. No- 
body knows what will come out of these 
curious times. Trade just now is large 
and probably will hold its volume for 
some time. Maybe by being smart 
about it we can win or create some 
new markets to help along when the 
Defense spending is over. It’s some- 
thing to think about.” 
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A. A. LAUSMANN, PORTLAND, ORE.; 
Newly-elected President of Pacific 
Logging Congress 


SEATTLE, WaAsH., Oct. 27.—The thirty- 
second annual Pacific Logging Congress was 
not just another Congress. In fact it 
reached a new high in every respect. Presi- 
dent Truman Collins demonstrated his supe- 
rior organizing ability as every phase of the 
meeting, including the entertainment features, 
clicked along like a radio broadcast. 

The Pacific Logging Congress is a great 
institute for disseminating knowledge calling 
together a faculty made up of engineers and 
technicians from the manufacturers of ma- 
chinery and equipment, the scientists from 
universities and Government departments, 
and the practical operators from the logging 
camps of the great western forests. In the 
thirty-two years since the first Congress, 
the industry has seen many changes— 
changes in conditions, methods, machinery, 
equipment, labor, market, legislation and 
personnel. The Congress has carried each 
radical change through the experimental 
stage until it was accepted as practical. The 
last improvement was development of truck 
logging, now brought almost to perfection, 
and this has been accepted as so important 
that the present Congress devoted much of 
its time to it and was termed a “truck log- 
ging Congress.” 

The latest “gadget” that had an important 
place on this year’s program is the power 
falling and bucking saw. Both gasoline and 
electric power are being successfully util- 
ized, and, although many loggers still say 
they are not going to fire their fallers and 
buckers, there undoubtedly has been devel- 
oped a permanent place for this machine. It 
was on the Logging Congress program as 
long as six years ago, and largely through 
the interest fostered by the Congress and 
the work of the committee which was ap- 
pointed at Eureka, its development has 
reached a practical stage. 


New Executives Plan Happy Days 


Having literally played himself into the 
presidency of the Pacific Logging Congress, 
A. A. “Tony” Lausmann—with those spark- 
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Northwest Loggers 


ling brown eyes, that patient smile, and his 
ever present concertina—headed the long 
file of “Singing Directors” that marched 
from their annual session down through the 
lobby of the Olympic Hotel to the “Sawdust 
Bowl.” 

“Und das hat mit ihrem singen 

Die Lorelei getan’’— 

For many years, and from one end of 
this big logging region to the other, Tony 
Lausmann and his concertina have been the 
biggest attraction in spontaneous entertain- 
ment and community singing at every Con- 
gress. A Logging Congress wouldn’t know 
how to perform without him. But don’t 
think it was all entertainment. Notwith- 
standing the fact that Tony logged with the 
barber shop harmony boys until the “wee 
small hours,” he was always on deck for 
the business sessions—always alert. He 
has been a director and treasurer of the 
Congress for years. Not only that, but, as 
the dirt farmer knows his farming, Tony is 
a real “snuse” logger who knows his log- 
ging. He has logged in various parts of 
Oregon for the past 25 years, and is now 
secretary and general manager of Tiller 
Mill & Lumber Co., Medford, Ore. 

Another important factor that augurs well 
for the ensuing twelve months is his team- 
mate Roy Morse, Longview, Wash., the new 
vice president. The vice president will not 
be a “forgotten man” in this administration. 
Already Tony and Roy are making plans. 
Roy Morse is another of these executives 
who can take it and smile. So, whatever 
happens, the next Congress will be a happy 
one with two smiling leaders. 

And then, to round out the administra- 
tion of the Congress, the veteran secretary, 
A. Whisnant, was again reelected. 


Breakfast and Stumps Encourage Talk 


The first day’s session started off with a 
so-called get together breakfast. That is just 
another scheme of Truman Collins to in- 
crease efficiency and get these loggers to 
work on time. 

Another scheme of his was to provide the 
necessary facilities to encourage democratic 
discussions. It was conceded that many 
loggers may not be orators, but they should 
be good stump speakers. Therefore a Red- 
wood, a Fir, and a Pine stump were each 
provided in separate parts of the big Spanish 
ballroom of the Olympic Hotel where the 
business sessions were held, and on each 
stump was mounted a microphone so that 
the boys from any region could step to the 
microphone and be heard throughout the 
big audience without going to the stage. 


Outstanding Features of the Congress 


Other features of the Congress included: 

The “Sawdust Bowl” where orderly or- 
ganized entertainment was provided between 
sessions by a united equipment and supply 
group with George Drake as director of en- 
tertainment representing the loggers, and the 
host committee consisting of Paul Isaacson, 
H. B. Fay, and Gerald Frink. 

The demonstration and discussion of 
power falling and bucking. 





The importance placed on priorities and 
their discussion. 

Attendance at the concert of the Seattle 
Symphony orchestra as guests of Standard 
Oil Co. 

Technicolor moving pictures of many op- 
erations which made a field day trip un- 
necessary. 

Young Loggers’ dinner and the impor- 
tance attached to apprentice training, also 
the emphasis on public relations. 

The large representation of technicians 
from truck and equipment manufacturing 
concerns, many of whom came across the 
continent to attend. 

And then, of course, there were the musi- 
cal selections rendered by the Congress’ 
favorite soloist, Miss Elfie Bergh, Sunset 
Logging Co., Portland, Ore. 


Sessions Open with Color Movie 


Formal opening sessions of the Congress 
were held in the Olympic Bowl of the 
Olympic Hotel Wednesday morning, be- 


ginning with moving pictures of Soundview 
Pulp Co. logging operations in technicolor. 

Roderic Olzendam, official of the West 
Lumbermen’s 


Coast Association, outlined 





4 


TRUMAN COLLINS, 


GEORGE DRAKE, 
Shelton, Wash.; 
Directed Enter- 

tainment 


Portland, Ore.; 
Retiring President 


contributions of the forest industries to 
American life over the past 300 years, pres- 
ent contributions to National Defense, and 
contributions to the future in the growing 
of trees, in asking the public to “help us 
hold the forest front of free enterprise.” 
His address of welcome to the Congress 
was entitled “We Are Growing Trees.” 
“Under the leadership of this Congress,” 
he told the Congress, “you have made such 
outstanding contributions to the forward 
march of the West, and of the nation as 
a whole, that you deserve a hearty welcome.” 
He then presented in dramatic summary 
the contributions of wood to National De- 
fense, including supplies for the Army, 
Navy, shipbuilding, overseas bases and De- 
fense housing. He followed this by review- 
ing the immense sums provided by the indus- 
try for wages, Social Security, taxes and 
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Swap Experiences in Using Trucks 


freight, but noted that dividends, the wages 
of capital, were often left unpaid. 

“These things we have done in the past 
decade, but we have not made this contri- 
bution with our eyes solely on the present; 
rather, we have looked ahead. We have 
realized that Timber is a Crop, a renewable 
resource. We have been growing trees. 
We can say in complete honesty that the 
people of this nation need have no fear of a 
timber famine or a timber shortage—we 
have plenty of timber for forest products 
for today and for the future.” 


“It would really seem as though the time 
had come when, acting as good sports, the 
Forest Service and all other American in- 
dividuals, and groups, and industries, and 
writers who have a deep interest in our 
forests, should recognize that many of their 
desires are in the process of being carried 
out,” he declared. “So armed with these 
facts, the loggers, the lumbermen, the ply- 
wood men, the pulp men, the shingle men— 
the men of the forest industries from coast 
to coast—are going out determined to make 
and hold friends by the millions for our 
industry.” 

Response was by Emanuel Fritz repre- 
senting the California Redwood Association. 


President Discusses Industry Outlook 


“The logging congress in many ways is a 
unique institution. It and the affiliated re- 
gional conferences represent the major ef- 
fort on the part of the entire lumber indus- 
try to thresh out in open forum various 
technical operating problems. It is regret- 
table that no such forum is available to the 
manufacturing end of our industry,” said 
Truman W. Collins of Grande Ronde Pine 
Co., Portland, Ore., in his presidential ad- 
dress. “I venture to say that there are few 
technical assemblies in the entire country 
where vital information on improved meth- 
ods and new techniques are so freely inter- 
changed and with such utter frankness. This 
type of thing makes for a strong and vigor- 
ous industry and this in turn will stand us 
in good stead as we face the uncertainties of 
the immediate future which we know inevi- 
tably and soon will overwhelm us with 
problems of the greatest magnitude. We 
can be comforted by the thought that as we 
work together to bring about improved 
methods and labor saving devices in our 
modest industry, these at least will become 
at once an integral part of our economy, 
serving as a foundation for further technical 
progress and increasing step by step the 
value of our logging industry to the public. 


“It pays, at times, to detach ourselves 
from immediate problems and look ahead to 
the broad trends facing our respective oper- 
ations and our industry. It seems to me that 
we will have to reconcile ourselves to more 
and more Government control over our ac- 
tivities. Progressive managements will find 
it advisable to devote a larger percentage of 
their time and energy to the fields of per- 
sonnel relations and labor problems. In the 
technical field, chain saws appear to be 
slowly coming in. Tractor logging, univer- 
sal in pine, continues to increase in the other 
regions. Selective cutting, well established in 





Ponderosa pine, seems due for further lim- 
ited experimentation in fir. The use of 
trucks doubtless will increase and in particu- 
lar large Diesel trucks, on private roads. 
Trends in the field of taxation are of a stag- 
gering nature. We do not, however, be- 
grudge contributions to the National De- 
fense efforts and we are proud to say that 
through an almost unprecedented intensity 
of logging activity the demands required of 
us by the emergency in the field of increased 
production have been fully met. 

“The large attendance at this 32nd annual 
session is not a testimonial to the particular 
program that is lined up or to the officers 
and management,” asserted President Col- 
lins, “but it is a genuine testimonial to an 
idea. And that is an idea that we loggers 
have a great deal more in common than 
most groups.” 

Archie Whisnant, who for so many years 
has looked after the affairs of the Logging 
Congress as its secretary, followed his usual 
custom of making no long oral report to 
the Congress. Secretary Whisnant merely 
called attention to the wealth of important 
technical information which would be dis- 
seminated, particularly on the subject of 
truck logging, and promised that the dis- 





ROY F. MORSE, 
Longview, Wash.; 


BE. T. CLARK, 


Pacific Northwest 
Loggers Associa- 


Dinner Toastmaster tion, Seattle 


cussions and prepared papers for the Con- 
gress would be published for the benefit of 
the loggers, who may study them at their 
leisure. This book will be entitled “The 
Loggers’ Handbook, Volume 1, Truck 
Logging.” In closing, Secretary Whisnant 
called the loggers to their feet for a moment 
of quiet meditation in respect to the loggers 
who had passed into the profound forest 
from which there is no return. 


Explains Incidence of Priorities 


“Priorities is simply a matter of regulat- 
ing the flow of materials to Defense indus- 
try,’ said W. D. Shannon, Northwest 
manager for O.P.M. “We, as a nation, are 
taking these things away from their usual 
channels by means of—priorities. It is just 
a matter of putting some things ahead of 





other things. The thing we are putting first 
right now—uncompromisingly—is National 
Defense. 

“It is obvious that additional controls— 
broader controls—are necessary when basic 
shortages occur in serious measure. It is at 
this point that the Priorities Division takes 
over direct administration, and in doing this 
we employ various ratings or certificates. 
There are, for example, the individual pref- 
erence rating certificate, the limited blanket 
rating, the project rating and the Defense 
Supplies Rating Plan, the latter being for 
the use of manufacturers. Allocation Orders 
impose industry-wide controls on the distri- 
bution and use of scarce materials. 

“The outlook on the whole is not encour- 
aging from the standpoint of the manufac- 
turer of civilian articles. Shortages are 
developing—and they will get worse before 
they get better. You and I, all of us, will 
have to make sacrifices. 

“Tt has not always been easy for the lum- 
bermen of this Northwest to keep their men 
and equipment working at maximum effi- 
ciency, particularly in recent months when 
there has been at times a scarcity of equip- 
ment and certain metallic supplies. Lumber 
has not up to now been on the Army and 
Navy Critical List, and therefore it has been 
impossible to obtain the use of priorities for 
logging or milling operations. There has 
been an exception in the case of airplane 
spruce, where an order granted the producer 
of this material a priority which could be 
extended to assist the logger in obtaining 
needed repair parts for his equipment. In fir 
and cedar production, however, no such 
order was granted, though recently some 
compliance cases were discovered where 
priority extensions were inadvertently 
granted. There were very few instances 
where such priority was used illegally to 
assist in obtaining scarce supplies. Since the 
promulgation of Order P-22, there has been 
no further use of outside priority assistance, 
since this order grants an A-10 priority to 
lumber manufacturers which may be used 
in the purchase of repair and maintenance 
material. The P-22 order was issued in 
order that normal business might be carried 
on so far as possible, at the same time ex- 
pecting that the Defense program would not 
be delayed. Priority assistance is not given 
for items not on the critical list or included 
in the list of scarce metals. 

“Tt is not permissible to use order P-22 
to obtain priorities to assist in the purchase 
of materials used for plant expansion. If 
a company desires to build a new railroad, 
enlarge a sawmill, or buy a new yarding 
engine—all for the purpose of increasing 
the output of its operations—it must make 
an application for a project rating, and in 
such application satisfy the O. P. M. that 
the plant expansion is necessary in the in- 
terest of Defense. If the application is 
granted, the company will be given a Spe- 
cial Preference Rating. 

“Sometimes, because of certain local con- 
ditions, it may be required that in order 
to keep production at a maximum, a pro- 
ducer may wish to purchase a single piece 
of equipment, like a new locomotive. Appli- 
cation for a priority may be made on Form 
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PD-1, and if granted will carry a preference 
rating which will be helpful in making the 
purchase. 

“Tf our American Way of Life is to be 
preserved, we must face the task ahead with 
a strength of purpose and a desire to achieve 
that will let nothing stand in our way,” 
asserted Mr. Shannon. 

Wednesday afternoon the session was 
divided into three parts: the roundtable dis- 
cussion of logging “Little Logmania,” fol- 
lowed by the subject of “Power Saws for 
Falling and Bucking” and the subject of 
“Building and Maintaining Logging Truck 
Roads.” 


Offer Plans for "Little Logmania” 


Operation 
Leader of the loggers’ roundtable dis- 
cussion was Robert P. Conklin, Weyer- 
haeuser Timber Co., Longview, Wash. This 
program was entirely unrehearsed. Those 


taking part were the members of the theo- 
retical executive board of owners of “Little 
Logmania.” They included Ed Rettig, Pot- 
latch Forests, Lewiston, Idaho; Axel 
Brandstrom, Crown Zellerbach Corp., Port- 
land, Ore.; Roy Morse, Long-Bell Lumber 
Co., Longview, Wash.; A. A. Lausmann, 
Tiller Mill & Lumber Co., Portland, Ore. ; 
EK. T. Clark, Pacific Northwest 
Association, Seattle. 

Back in 1935, preparing for the Logging 
Congress, a theoretical problem of opening 
up and logging a large tract of timber, 
which was minutely described, was laid be- 
fore many of the prominent loggers and 
logging engineers of the region. These men 
drew up rather elaborate plans, and brought 
out a very fine discussion of the merits of 
various methods of logging under stated 
conditions. This year it was decided to log 
off a small tract which of course brings 
forth vastly different problems than those 
arising from the opening of a huge operation 
like the original “Logmania.” This has 
proven to be a very interesting method of 
bringing out the discussion of 
methods under varying conditions. 


Loggers 


logging 


Power Falling and Bucking Discussed 


Emmett R. Aston, manager of woods 
operations, Biles-Coleman Lumber  Co., 
Omak, Wash., led the discussion of “Power 
Saws for Falling and Bucking.” Preceding 
the discussion, motion pictures of various 
operations, with power saws at work, were 
shown in technicolor. 

Truman Collins then briefly told of the 
McDonald and Collins experience at their 
camp at Chester, Calif. 

Mr. Aston called attention to the well 
known fact that fallers and buckers are 
scarce. He summed up the experiences of 
the operators using power saws. A ques- 
tionnaire to the industry regarding falling 
and bucking brought back replies that 
showed that about one-third of those who 
answered the questionnaire had used some 
type of power saw for falling. In use by 
those who replied that they had used power 
saws, were 83 gas chain, 6 Diesel electric, 
and 81 gas blade saws. Of the companies 
replying that have used the power saws, 24 
per cent say the costs are higher than the 
hand sawing, 18 per cent say they are equal, 
and 58 per cent have shown a decided sav- 
ing. The fact that many operators have had 
only a short experience, and that operation 
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still is more or less in the experimental 
stage, accounts for much of the higher costs. 

Tell Experience with Power Saws 

W. H. Rathert, logging superintendent 
J. Neils Lumber Co., Klickitat, Wash., re- 
lated the most comprehensive and encourag- 
ing experience in power falling and bucking. 
Mr. Rathert said. “We don’t think there is 
any more problem to falling at WNlickitat. 
We log about 40 million a year on a_ sus- 
tained-yield basis, and take only about three 
trees per acre. Have been falling and buck- 
ing by electric power for more than a year. 
We use Reed-Prentiss chain saw, five and 
six foot blades. We use a D-2 Caterpillar 
tractor and equipment. Cost of each unit 
including one complete saw, $3,600. Use two 
men to a unit, falling 80,000 to 85,000 feet 
a day per machine. We have found no 
particular difficulty in the equipment, except 
that the blade and chain can undoubtedly 
be improved. Cost is satisfactory and mate- 
rially lower than hand falling. All the 
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bucking is done with one electric power saw 
on a bucking landing. This is considered 
more practical than to do the bucking on 
the ground, as only one crew is necessary 
to do all the bucking.” The company re- 
quests its fallers to wear tin hats as a pro- 
tection against falling limbs, for the reason 
that the noise of the machine might keep 
them from hearing a limb break. 

George Drake, of the Simpson Logging 
Co., Shelton, Wash., described that com- 
pany’s experience covering about 138 days 
falling in the fir and hemlock woods. This 
company is using Mill & Mine saws. 

Gordon Manary, manager of the logging 
operations, Pacific Lumber Co., Scotia, 
Calif., merely stated that his company had 
heen using drag saws for falling and buck- 
ing since 1929, and now uses forty sets. 
Including all the operators in the redwoods, 
there are about 100 sets of dragsaws used 
for falling and bucking. In the redwoods, 
the practice is to fall and buck with the 
same saw and crew, and falling and bucking 
costs have been reduced about 15 per cent 
below hand labor. One of the important 
things in the use of power equipment is that 
there is an extension of the earning life 
of the men. This appeals to the men, be- 
cause the fallers can continue their vocation 
for more years. 
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J. S. Barron, of Diamond Match Co., 
Spokane, Wash., led the discussion on 
“Building and Maintaining Logging Truck 
Roads.” This subject was introduced with 
some very effective moving pictures pre- 
sented by R. G. LeTourneau (Inc.), fol- 
lowed by an address by Kenneth J. Parks, 
of that company. 

Emanuel Fritz, of the California Redwood 
Association, presented the report of the 
apprentice training committee of the Log- 
ging Congress, which has been working on 
this subject for the past two years. This 
committee has considered plans for inducting 
men into the industry who have had college 
education and through experience, to train 
them for future executive positions. Uni- 
versities can give only the fundamental 
knowledge and broad background, so the 
practical training must come from the in- 
dustry. The committee proposes that for- 
estry schools shall prepare a list of men 
who have taken an especial interest in lum- 
bering operations. They advise that the 
loggers should employ some of these men 
and keep an eye on them. Prof. Kenneth 
Pearce, of the College of Forestry, Uni- 
versity of Washington, pledged the co-op- 
eration of forestry schools. He also urged 
more emphasis on summer employment for 
undergraduates. 


Yarding and Loading Continue Live 
Topics 


Despite the many changes in methods, 
there is one general topic that has always 
been of the greatest importance at every 
Congress, namely, “Yarding and Loading.” 
Leaders in three divisions in the discussion 
of it were: Fir region, Bert Ross, Crown 
Willamette Paper Co., Booth, Ore.; Pine, 
Donald Mackenzie, Anaconda Copper Min- 
ing Co., Woodworth, Mont.; Redwood, 
Kelly McGuire, Caspar Lumber Co., Caspar, 
Calif. 

Brooks Walker, of Red River Lumber 
Co., Westwood, Calif., told of a very inter- 
esting system of preloading that is being 
tried out in one of the company’s new 
camps. Loads are skidded sidewise from 
the horses on which the load has been built 
up. An adaptor is used to prevent the truck 
from tilting as the large, full load is skidded 
onto its bunks. At the railhead, the load 
is skidded again from the truck to the rail- 
way car, and here a little different adaptor 
is again used to prevent tilting. The load 
is pushed over front the truck to the rail- 
road car with a 60 “Cat” equipped with a 
ram, built something like a bulldozer, on 
a 10-foot extension. 

On the Friday morning program was the 
big question of truck operation. 


Analyzes Highway Hauling Costs 


“Analysis of Highway Logging Truck 
Hauling Costs” is the title of an address by 
Truman W. Collins, who modestly said that 
his approach was only a faltering step in a 
field that deserves more intense study on the 
part of the industry. Because of continually 
varying conditions—such as increase or de- 
crease of payroll, improvement in road, or 
overtime operations—it is important to be 
able to forecast with accuracy how costs will 
be affected, so Mr. Collins has devised a 
few simple rules to enable the logger to 
compare closely the effects of new condi- 
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tions with those with which he is intimately 
familiar, and has classified general condi- 
tions affecting truck operation into three ma- 
jor groups, each having a particular effect 
on costs, the total logging costs being 
broken down as follows: 
a. Factors varying with annual input: 
1. Obsolescence. (Estimate 20% of 
depreciation would come in this 
category.) 
2. Interest. 
3. Licenses, insurance. 
b. Factors varying with total truck 
operating time: 
1. Labor, compensation, social secur- 
ity. 
2. Estimate, 40% of the depreciation. 
ce. Factors varying with running hours 
—assuming constant average round 
trip time and load for each type of 
truck and fixed road conditions. 
1. Tires. 
Repairs and maintenance. 
Fuel and oil. 
4. Estimate, 40% of the depreciation. 


we 


About 20 per cent of depreciation is, in 
Mr. Coleman’s opinion, obsolescence and not 
a wear and tear item. A truck suffers some 
wear and tear while loading and unloading, 
so it was thought that lost time periods 
should stand their proportionate part of the 
40 percent depreciation; while the remaining 
40 percent of depreciation is charged to 
trucks in movement. Thus if a truck’s lost 
time were 30 percent, depreciation allocated 
to running time would be 40 percent, plus 
70 percent of the 40 percent, or a total of 
68 percent. 

“Tf we assume in a general way that these 
variations are direct, and have a proposal 
before us that would involve a reduction in 
running time of 10 percent, the saving in 
cost should approximate 10 percent of the 
total costs listed under ‘c’. Likewise, if we 
found we could reduce lost time from, say 
30 percent of total time to 20 percent with- 
out changing the running time, the saving 
would be approximately 10 percent of costs 
under ‘b’, and if we used the time so saved 
to get in additional trips, we would be en- 
titled to add to the saving 10 percent of ‘a’. 
If we found that we could extend the opera- 
tion into more months of the year, the sav- 
ings would appear in group ‘a’. 

“By and large, factors under ‘a’ and ‘b’ 
would vary directly with annual output or 
with round trip operating time. Would fac- 
tors under ‘c’ vary directly with actual run- 
ning time or, in other words, will the cost 
per running hour for a truck with a given 
load remain substantially the same under 
different road conditions, assuming that the 
average speed under each road condition is 
optimum? This is very debatable and might 
well depend on local conditions. We would 
be inclined in a very hesitant way to 
answer, Yes, excepting, quite definitely, 
however, a good half of the tire cost; that 
much of which we feel in the last analysis 
would depend entirely on road surface. 

“A similar question might arise as regards 
truck costs per mile, but it is obvious that 
this would vary widely with road conditions 
and size of load. 

“We find that as the load increases, cer- 
tain costs in dollars per round trip increase 
disproportionately more, others dispropor- 
tionately less, and some remain substantially 
the same. 

Factors increasing disproportionately 
more, indicating higher cost per thousand 
With increased load—tTires. 
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Factors increasing disproportionately 
less, indicating somewhat lower cost per 
thousand with increased load — Repairs 
and maintenance, fuel and oil—most of 
the depreciation. 

Factors remaining about the same, indi- 
cating materially lower cost per thousand 
with increased load—Labor, compensation, 
Social Security—interest—licenses—insur- 
ance, 

Mr. Collins incorporated in his paper a 
number of examples of the application of 
his cost classification plan to specific logging 
operations of varied types. 

Here again, roundtable discussion fol- 
lowed. And then came technical papers on 
designing, building, and use of trucks. 
Among these were Truck Design and Con- 
struction, by John Holmstrom, Kenworth 
Motor Truck Corp., Seattle; Power Plants 
for Trucks, Fred B. Lautzenhiser, Inter- 
national Harvester Co., Chicago; Transmis- 
sions in Trucks, by E. L. Ludvigsen, Fuller 
Manufacturing Co., Kalamazoo, Mich.; 
Axles for Logging Trucks, R. M. Riblet, 
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Timken Roller Bearing Co., Canton, Ohio; 
Tires for Logging Trucks, by Hugh Stilley, 
Firestone Tire & Rubber Co., Los Angeles. 


Pacific Loggers Resolve That: 


Subjects of resolutions of the Congress 
were: 

Priorit1es—declaring that the logging in- 
dustry must have the tools with which to fill 
Defense demands and that requirements in 
steel and other critical materials are small 
in comparison with the importance of logs 
and lumber, urging continuance of the flow 
of such materials, commending the co-opera- 
tion of OPM, and requesting that copy of 
the resolution be forwarded to Director of 
Priorities Nelson. 

Pustic RELATIONS—accepting the respon- 
sibility of western logging companies for 
renewing the forest, recording support of 
the efforts of lumber associations in the Pa- 
cific Northwest in their protection and 
cropping programs, and urging Congress 
members to give these their individual back- 
ing—also endorsing the plan to inform the 
public of the place of private enterprise in 
the forest industries. 

Woop WastTE—pointing out that the Con- 
gress has long advocated practical investi- 
gation directed toward utilization of waste, 
and commending especially the University 
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of Washington and State College of Oregon 
for the research they are conducting. 

APPRENTICE TRAINING — urging the log- 
ging and lumber industries to take active 
steps to train supervisory personnel in ac- 
cordance with the report of the apprentice 
training committee. 

The Congress expressed deep appreciation 
to the machinery and supply members for 
splendid entertainment and assistance in 
raising standards of the meeting. 





Young Loggers Boisterous at Their 
Dinner 


A few years ago Emanuel Fritz started 
something when he initiated the first “Young 
Loggers Dinner,” which has become an im- 
portant feature of the Congress. The Young 
Loggers Dinner this year was held Wednes- 
day evening in the Olympic Hotel’s large 
Spanish ballroom. Russell Mills, Malahat 
Logging Co. Ltd., Vancouver, B. C., pre- 
sided. He first presented Robert J. Filberg, 
of the Comox Logging & Railway Co. Ltd., 
Comox, B. C., and former president of the 
Logging Congress, who discussed “Why 
Trucks?” Mr. Filkerg, who once prided 
himself on being a confirmed railroad logger 
and later went into truck loging in a big 
way. briefly told something of the develop- 
ment, and in closing offered a toast to the 
“Gyppo” loggers, to whom he gave credit 
for the development of truck logging. 

R. W. Vinnedge, of North Bend Timber 
Co., North Bend, Wash., and for many 
vears one of the progressive leaders of the 
Logging Congress, spoke to the Young 
Loggers on “Making and Holding Friends.” 
He particularly commended the industry’s 
efforts to build goodwill. 

The Young Loggers roundtable discussion 
was led by Orville Miller, Portland, Ore., 
another well known figure in Congress 
leadership for many years, who together 
with his noisy minority—consisting of Ed 
Stamm, Kenneth Pearce, Charlie Cowan, 
Cole Wheeler, Paul Freydig—proceeded to 
tear down all plans that the loggers of 
“Little Logmania” had set up. Their enter- 
tainment was good, but it was put to shame 
by a school superintendent from Raymond. 
Wash., who in good Swede style proposed 
a system to log “Little Logmania” that put 
the rest of the experts under the table. 


Bountiful Entertainment Provided for All 


During the Young Loggers dinner, the 
ladies were guests of the entertainment 
committee at a “Loggerettes Dinner.” 

Thursday afternoon was optional for the 
men. There was a fish derby from the West 
Seattle boathouse on Puget Sound, with 
guides, boats, tackle and prizes provided. 
There was also golf at a private golf club. 
The largest number of loggers, however, 
attended the power saw demonstration of 
both electric and gas falling and bucking 
equipment. In the meantime the ladies were 
entertained for lunch at the Seattle Yacht 
Club, then taken on a cruise on Puget 
Sound. 

Friday night, the Logging Congress was 
traditionally closed with the banquet and 
dance. At the dinner, Roy F. Morse, Long- 
Bell Lumber Co., Longview, Wash., was 
toastmaster. Here Baird Snyder, assistant 
administrator, Wage and Hour Division, 
United States Department of Labor, ad- 
dressed the loggers on Wages and Hours. 
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BUILDING MILESTONES AND STUMBLING BLOCKS 


Loop-hole. Warren, Ohio, Sept. 25— 
William R. Dyke, Assistant District Fed- 
eral Housing Administrator, is quoted as 
pointing out—that if a contractor wanted to 
spend more than $6,000 for a building whose 
rental units did not exceed $50 a month, 
priority rating would still be given. In the 
case of such multiple family dwelling, in- 
cluding duplex houses, the amount of 
monthly rent is the determining factor rather 
than cost of the building. 


Defense Housing. Warren, Ohio, Sept. 27 
—Sixty-eight families of employees at the 
Ravenna Ordinance Plant are now living in 
West Lawn homes. This leaves 132 of the 
200 Defense homes still unoccupied, although 
the project was rushed to completion two 
months ago. The plant is still on small 
scale production, but Defense workers in 
other nearby plants have been unable to 
secure living quarters at West Lawn, or 
elsewhere. Some of the Ravenna Ordinance 
Plant employees have refused tc move into 
the West Lawn homes—those earning from 
$300 to $500 a month want something bet- 
ter than West Lawn has to offer. Neverthe- 
less, while these 132 homes remain vacant, 
work is being rushed on 150 Defense dwell- 
ing units just West of the present West 
Lawn site; at Newton Falls, 350 demount- 
able houses are being erected as a further 
measure for taking care of arsenal em- 
ployees; a trailer camp for 200 families is 
also scheduled to be ready; work has started 
on a 500 unit women’s dormitory near Ra- 
venna, also for arsenial workers, which 
brings to 1,400 the number of employees 
which can be accommodated in Federal built 
homes for arsenal workers, but the number 
now occupying the 200 available Defense 
homes is only 68. 


Rent Control Committees. Akron, Ohio, 
Sept. 26—Akron District Fair Rent Com- 
mittee has prevailed on two landlords to re- 
duce their high rent demands. 38 out of 46 
complaints have been investigated and in- 
creases found up to 100 percent in rents 
asked by landlords. Reports on these 38 
cases have been forwarded to Washington. 
Government . officials are keeping a close 
check on the rent situation with a view to 
making recommendations for a rent freezing 
law. The rent committee chairman said that 
evidence is accumulating to show that just 
the existence of a fair rent committee is 
operating as a controlling factor in the rent 
situation. 

Relief Problem. Cleveland, Ohio, Sept. 25 
—Informed that the community is 6,700 
dwelling units short in the metropolitan area, 
and that 37,000 new workers will be needed 
in the area before the end of the year, 
Mayor Blythin is asking why the 27,000 em- 
ployable persons within Greater Cleveland 
are still out of work. A substantial number 
of these are negroes or the offspring of 
negroes who were brought in during the 
labor shortage of the 1st World War. If 
these 27,000 remain unemployed and 37,000 
new workers are brought in, not only will 
the housing situation be aggravated, but 
what will the relief problem be when the 
Defense boom is over? 

$6000 House. Cleveland, Ohio, Sept. 29— 
William Guyon, City Building Commis- 


sioner pointed out that a modern home with 
a utility room for heating plant and laun- 
dry saves from $400 to $500 by eliminating 
excavation for a full basement. One way 
to save galvanized steel is to return to the 
use of wooden gutters and to substitute heavy 
roofing material for valley flashing on roofs. 
In small homes it is possible to use a pipe- 
less furnace which distributes hot air up 
through the house by convection current. 
Then too, it may be possible to develop hot 
air ducts of asbestos composition. To come 
under the $6,000 limit, the garage and drive 
can be omitted from the completed home. 


20 Per Cent Rent. Cleveland, Ohio, Oct. 
3—Euclid Housing Project of 3, 4 and 5 
room suites will go to Defense workers at a 
rate based upon 20 percent of the worker’s 
income and not on the number of rooms he 
needs to house his family. If a worker 
earns from $14.00 to $16.00 a week, he can 
have the size suite that best fits his family 


‘for $13.00 a month. This shelter rent does 


fumigated before being moved into the new 
apartment. 


Low Cost Homes—Private Construction. 
Natick, Mass., Sept. 26—Sumner Hershey, 
home developer of 200 houses in two years 
is going to Washington, D. C., not only to 
fight for his livelihood against the Federal 
policy of Defense Housing, but to try to 
convince Federal authorities that they need 
not build the slums of tomorrow to provide 
shelter for Defense workers. Claiming that 
the 2,500,000 house shortage in the nation 
provided a wonderful opportunity to take 
up the housing slack with decent soundly 
constructed low cost homes of the type he 
has been building in Natick for $4,500 to 
$6,000 on 10,000 square foot lots, Mr. Her- 
shey argued that there is no need for the 
construction of cheap homes that after the 
Defense emergency will pull down the whole 
realty market. 

Hints on Decoration. Knoxville, Tenn., 
Oct. 5—Low cost homes mean small dining 





.: JELIVERY 
on * ae 
,e> 


CANTLE) 
LUMBER 
fame 35577 * 


Per, 
& 


a 


ed 


}. PAINTS 





The Cantley Lumber 
Company in Miami, 
Fla., uses two speed 
wagons for special de- 
liveries because they 
have so many small 
orders around town 
on which some one 
wants quick delivery. 
These trucks are also 
used in finishing up 
jobs where big trucks 
are not necessary 





not include a monthly utility charge of $4.00 
to $5.00 per suite for heat, light and gas. A 
slight extra charge for the larger suite, not 
based on the worker’s income, may be made, 
but this will not be more than $1.00 or $2.00. 
15 percent of the shelter rent will be handed 
over to the City of Euclid, as a service 
charge, because taxes are not paid on gov- 
ernment projects and the city will have ex- 
tra demands placed upon its services and 
utilities. 

Government Housing. Columbus, Ohio, 
Oct. 5—Sullivan Gardens, with a total of 
334 apartment units, offers occupancies rang- 
ing from a three-room one-bedroom unit for 
$19.25 to a six-room, four-bedroom unit at 
$20.75. Open to American families able to 
pay the rent with income maximums as fol- 
lows: from two persons in family with an 
income of $960 a year up to six or more 
persons in family with an income up to $1200 
a year. If a two-person family income in- 
creases over $1155, they will be asked to 
move out. Likewise if a family of six or 
more persons occupying six rooms has an 
income increase above $1494, they will be 
asked to move. Roomers and pets are for- 
bidden. Government inspection is provided 
for. The family must use the Government 
cooking range even though they have one 
of their own. All household goods must be 


rooms. Small scale furniture used to achieve 
an airy effect provides charm and an ap- 
pearance of spaciousness. 


Defense Lumber. Washington, D. C., 
Oct. 6—Best figures on lumber in Defense 
from NLMA are as follows: 

Board Feet 
Army Camps and Cantonments.2,250,000,000 
Publicly Financed Defense 


OMNI oe biceclorcwtieusanns 500,000,000 
Army Ordinance Plants & 

NON orice rio 5s bh ove iss 250,000,000 
Navy Construction .......03. 500,000,000 


Defense Industries ........... 1,000,000,000 


Undoubtedly a large number of retail lum- 
ber dealers have furnished lumber for Na- 
tional Defense purposes of which there is 
no tabulation. Interesting Defense uses of 
lumber: Lignum Vitae, used for stern bear- 
ings on many types of ships both large and 
small; Maple and Birch used for powder 
holding cups for parachute flares: Teak, 
used in naval ships because the natural oils 
which it contains prevent the corrosion of 
metals; Oak, used for gun mounts aboard 
ships to take up the terrific impact when 
guns are fired. Also used for special large 
gun bore polishing bits; most powder plants 
are equipped with wooden bins for powder 
mixing and the powder is handled with 
wooden shovels or scoops. 
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Home Builders Find Ways to 
Maintain Activity 


May Loan on Homes to Be 
Completed After Emergency 


The intention of savings, building and loan 
associations as an organized industry to aid 
the continuance of home building where it 
does not interfere with the prior claim of 
the Defense program is seen in statements 
by officers of the United States Savings & 
Loan League, Chicago, this past week. 
Methods by which they will carry out this 
program include financing of houses built 
with satisfactory substitute materials, help- 
ing builders in their priorities problems, and 
encouraging home owners to go ahead and 
build where materials are available. 

Paul Endicott, Pomona, Calif., president 
of the League, in Chicago for a meeting of 
the board of directors, said: “There is a 
definite responsibility for private sources of 
financing for home building, such as the sav- 
ings, building and loan associations, to en- 
courage builders to find reasonably satisfac- 
tory substitutes for the restricted materials 
and thus go ahead with the home building 
activity in this country. Recognizing this 
responsibility, the savings and loan associa- 
tions will not only finance construction with 
new and substitute materials, but in many 
instances will aid by way of their home- 
owner information services, in accomplish- 
ing the goal of continued home building on 
a private enterprise basis.” 

George W. West, Atlanta, Ga., immediate 
past president of the League, said that asso- 
ciations, before the crisis is over, would 
probably be called on to make loans on 
houses which are not completely finished 
though livable, and which can be completed 
at a later date when the emergency is past. 
He believes this program might become an 
accepted one as the determination to support 
the building industry develops. 





e - 
Expects Much Remodeling in 
s e es 
Cincinnati 

CINCINNATI, OunI0o, Oct. 27.—‘Now that 
the energies of home builders are concen- 
trated in Defense areas and materials are 
more difficult to get, it appears that pur- 
chasing and remodeling will involve the 
largér portion of financing,’ says Thomas 
M. Gregory, Cincinnati FHA director. 
“Many owners may wish to take advantage 
of the opportunity to convert large single- 
family dwellings into two or more units for 
rental purposes. Under the long-term FHA 
insured mortgage plan, a new mortgage can 
cover the remaining amount due on existing 
mortgage and also what is needed for alter- 
ations, as long as the new loan does not 
exceed 80 percent of FHA valuation of the 
remodeled property. Refinancing also can 
consolidate delinquent taxes, interest and in- 
surance items.” 

Defense housing priority ratings are being 
sought from OPM to cover $2,500,000 worth 
of projects in the Greater Cincinnati area. 
Leslie VanFrank, Defense housing coordi- 
nator, Cincinnati division OPM, says his 
office has initialed applications for construc- 


tion or remodeling of 500 dwellings averag- 
ing $5,000 in cost. Cincinnati being a De- 
fense housing area, needed materials for the 
work will be forthcoming under priority 
ratings. 





Shows Annual Changes in 
Cost of Bungalow 


ANAHEIM, CALir., Oct. 25. — Annually 
since 1920, F. N. Gibbs, Gibbs Lumber Co., 
this city, has issued the comparative cost 
of lumber for a 5-room bungalow. 

Material list contains 9366 feet of lumber, 
and cost includes the following: Rough lum- 
ber, redwood and fir, 4077 feet; fir flooring, 
850 feet; redwood novelty siding, 1500 feet; 
cedar shingles, 350 feet; inside finish of fir, 
sanded, 1226 feet; outside finish, redwood, 
456 feet; moldings, redwood and fir, 288 
feet; oak flooring, 34x1%-inch 2nd_ plain 
white, 480 feet; windows and doors (24 
openings) ; and drayage and sales tax. 

Cost to consumer of lumber for 5-room 
bungalow for years 1920-1941, as of Oct. 1 
each year, are thus tabulated: 


PUZO occ ORS TOBE ocsusie 441.42 
BE sg i eters 796.07 BOD csccnieave 352.30 
PRES, ase miecs 705.18 Lo: eee 482.36 
Cae 832.68 1934 ...... 546.45 
[cree 708.08 POSS nsec 535.87 
i er C25.c0 956 ..... 605.66 
i ee 632.45 OST 2.280% 643.31 
| ee 597.32 i 631.29 
LS ae 576.97 BOE etic ws 627.38 
i ee 566.40 1940 ...... 641.49 
TOGO cxemes SiG:25 1942 2.6.55 773.05 





To Promote Interest in 


Home Ownership 


BurFaLo, N. Y., Oct. 27—A campaign 
fund of about $20,000 will be sought by the 
Niagara Frontier Builders’ Association, 
with office in Buffalo, to promote interest 
in home ownership. The fund will be sought 
from those supplying materials or equipment 
for home building, and will be spent over 
a six-month period, according to J. Harold 
Genrich, of Snyder, chairman of the pub- 
licity committee. Twelve campaign team 
captains have been appointed, and they will 
select their teams among active members 
of the association. 





Los Angeles Goes Ahead 


Los ANGELES, CALIF., Oct. 25.—While the 
recent priority ruling on critical building 
materials for residential construction resulted 
in some hesitancy in the home-building field 
in the Los Angeles area during the first 
and second weeks of October, me upa.scr4 
in building volume continued during the 
third week. Reports, on the whole, indicate 
that building in the Los Angeles area of 
homes in the $6,000 or lower bracket, on 
which no lumber or metals priority is in- 
voked, is going ahead on schedule. Reports 
from builders in the higher-priced brackets 
are that materials are still obtainable and 
work is progressing. 
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SEND US YOUR 
INQUIRIES FOR 


PINE 
MOULDINGS 


Manufactured from choice soft tex- 
tured Ponderosa Pine at our Klamath 
Falls factory. 


Can ship quick 6/4 


CUT SASH AND DOOR STOCK 
A/D $2S 


OFFER SUBJECT 
SALE IMMEDIATE SHIPMENT 


| C/L stiles A/D $2S 
6/4 x 47,—6' 9” (few 6’ 7”) 


| C/L 6/4 D Selects Rough or S2S 
5 C/L 1 x 12 No. 2 Common S4S 
or CM 


Also Spruce Shop and Clears 


We specialize in Ladder Stock, rough. $2S 
or run to pattern in Fir, Hemlock and 
Spruce. 


We are specialists in INDUSTRIAL STOCK. 


Sitka Spruce Ponderosa Pine 
West Coast Hemlock Sugar Pine 
Douglas Fir Mouldings 
Port Orford Cedar Cut Stock 





WRITE OR WIRE 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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Changes in Priorities Set-Up 
Made and Projected 


Wasuinctox, D. C., Oct. 27.—A_ broad 
order extending priorities aid for mainte- 
nance and repair of residential dwellings 
and of retail establishments, to include retail 
lumber yards, will be issued shortly by the 
Division of Priorities of the Office of Pro- 
duction Management. This order will make 
it possible to obtain the critical materials 
necessary to keep homes and retail estab- 
lishments in a good state of repair and 
inaintenance. In the case of obtaining repair 
and maintenance parts for retail lumber es- 
tablishments, the order will doubtless follow 
the lines of the recent repair and mainte- 
nance order covering in most segments of 
industry, and will grant priorities aid for 
obtaining operating supplies. 

Maintenance and repair materials were 
made available to hundreds of thousands of 
industrial plants, both large and small, in 
the general maintenance and repair order 
granting an A-10 rating, which is a Defense 
rating. On the other side of the ledger is 
the copper order, the most far-reaching con- 
trol order yet issued, which virtually for) ids 
the use of copper for many civilian preducts, 
including a long list of building supplies. 
The order prohibits the use of copper in 
building construction after Nov. 1. In ad- 
dition, it limits the use of copper in specified 
civilian articles until the first of the year, 
and prohibits it thereafter. The order states 
that copper or copper base alloy sheet, strip 
or screening may be used for minor repairs 
or maintenance, but not replacement, on ex- 
isting buildings where the existing installa- 
tion is copper and no substitute can be used. 


Housing Board May Co-ordinate 
Agencies 


In the Government housing field, there is 
a possibility that a housing board may be 
recommended as a result of a study now 
being undertaken at the request of the Pres- 
ident. The housing picture has become con- 
fused, with various agencies engaged in a 
variety of activities having some bearing on 
housing. In order to work out a_ solution 
of some kind, President Roosevelt asked 
Judge Samuel J. Rosenman to make a 
thorough study of the construction industry 
and to work out a solution. There is a pos- 
sibility that a housing board will be sug- 
gested to handle problems dealing with con- 
struction, maintenance, repair and rents. 
Such a board would probably include the 
OPM, the FHA, HOLC, and the Federal 
Works Agency. 


OPM Materials Becomes Construction 
Branch 


The Division of Civilian Supply of OPM 
has- already been requested to carry out the 
policy of the Supply, Priorities and Alloca- 
tions Board which calls a halt to non-De- 
fense construction using critical materials. 
As a step in carrying out the assignment, 
Leon Henderson, director of the Division 
of Civilian Supply, announced that the Lum- 
ber and Building Materials Branch of the 
division is being converted into a branch to 
be known as the Construction Branch. This 
branch will be headed by John L. Haynes, 


who was head of the Lumber and Building 
Materials Branch. 


New Defense Housing Awards 


The need for an = additional Defense 
housing program to house approximately 
3,000 workers was seen in the recommenda- 
tion for a new steel plent to be built near 
San Francisco. The recommendation was 
made to the Defense Plant Corporation. 

Public Buildings Administration contracts 
were awarded for Defense housing as_fol- 
lows: 

Burlington, Ia., 200 units, to Lovering 
Construction Co., St. Paul, Minn., $733,678; 
Baltimore, Md., 696, to Cauldwell-Wingate 
Co., New York, $3,103,800; Clifton, N. J., 
150, to James Mitchell (Inc.), Jersey City, 
N. J., $631,000; Versailles, Ind., 100, to 
Dunlap and Co. (Inec.), Columbus, Ind. (in- 
cluding plumbing and electrical work con- 
tracts), $394,586. 

The United States Housing Authority 
awarded a contract for a Defense housing 
project at Richmond, Calif., for 450 homes, 
to Leo Epp, of San Francisco, $1,490,877, 
to be frame construction throughout. 

Low-rent housing projects awards were 
announced by USHA as follows: 

Dallas, Tex., 250, to A. J. Rife Construc- 
tion Co., Dallas, $825,000; Dallas, Tex., 220, 
to Will O'Connell, Austin, Tex., $778,565; 
Twin Falls, Idaho, 56, to R. D. Merrill 
Construction Co., Helena, Mont., $181,943, 
frame construction throughout; Richmond, 
Calif., 96 units and an administration build- 
ing, to Louis C. Dunn, Inc., San Francisco, 
Calif., $290,490, frame with concrete floors: 
Jos Angeles, Calif., 285, to Aetna Construc- 
tion Co., Los Angeles, $988,663, combination 
masoury and frame; and a rural housing 
project in southwest Georgia, 105 units, 
frame construction throughout — Construc- 
tion of 95 houses, to Knox Bros. Lumber 
Co., Thomson, Ga., $176,700, and 10 dwell- 
ings, to J. L. Goodman, Leary, Ga., $16,794. 





Repairs, Maintenance and 
Supplies Priority Amended 


Wasuincton, D. C., Oct. 27—Under a 
new plan the Office of Production Manage- 
ment, Division of Priorities, has amended 
Preference Rating Order P-22. An A-10 
priority rating is assigned to anyone, except 
retail establishments, engaged in certain 
listed activities, for the acquisition of mate- 
rial for “Maintenance” and “Repair” of 
property and equipment and for the contin- 
ued operation of property and equipment. 
“Maintenance” and “Repair” are separated: 
“Maintenance” being interpreted as the up- 
keep of a producer's property and equipment 
in sound working condition, and “Repair” 
meaning the restoration of a _ prodrcer’s 
property and equipment to a sound working 
condition, such property having been ren- 
dered unsafe or unfit for service by wear 
and tear, damage, destruction of parts, or 
similar causes. 

“Operating Supplies” are those materials 
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which are necessary to the continued opera- 
tion of the producer’s business, these mate- 
rials being consumed in the course of such 
business. Materials which are physically in- 
corporated in whole or in part into any 
product of the producer, as well as those 
which are incorporated into material for dis- 
tribution, storage, transportation, or service 
for another person, are not “Operating Sup- 
plies.” 

The A-10 rating is automatic and requires 
only the endorsement specified in the order. 
Such orders must be segregated from all 
other purchase orders or contracts and must 
be preserved for two years. Preference Rat- 
ing Order P-22, as amended, is restricted to 
“Maintenance,” “Repairs” and “Operating 
Supplies,” and can not be applied to secure 
excess inventories, scarce materials, the use 
of which could be eliminated, or materials not 
heretofore employed or used by the producer. 
Both producers and suppliers are permitted to 
extend the rating. Producers who use the 
rating may obtain only limited quantities of 
material based on certain 1940 levels, such 
restrictions on deliveries, withdrawals and 
inventory being outlined in Section (g). The 
director of the Division of Priorities is 
vested with power to grant exceptions to 
this section. 


Believes Defense Needs Ad- 


. - 
visory Committees 

New York, N. Y., Oct. 27.—“In view of 
recent general developments together with 
increasing restrictions upon and complaints 
against industry, we believe industrial ad- 
visory committees to the most important 
Governmental agencies will be of value and 
necessity to both Government and business 
if we are to surmount and survive the con- 
stantly increasing world tension,” says Sec- 
retary Broderick in a recent bulletin to 
members of Northeastern Lumber Manufac- 
turers’ Association, in which he clarifies the 
Defense set-up as it affects lumber particu- 
larly. 

“Recently, lumber and timber products 
have been put primarily in the classification 
of Civilian Supply. In January, this section 
was under Biggers as head of the Products 
Division. In June, it was transferred to the 
Purchases Division under Nelson. Then 
OPACS established a Lumber and Buildings 
Materials Division under Peter Stone. Now 
the Civilian Supply phases of lumber and 
timber products are transferred to the Civil- 
ian Allocations Division of OPM _ under 
Henderson. All this means that, at present, 
lumber industry matters in the Defense 
Agencies are divided three ways: 

First, The Lumber and Building Mate- 
rials Section of the Purchases Division of 
Oo P. M. under MeKeachie as_ Division 
head, and McPherson and Foley. This 
deals with matters of production, pur- 
chases and priorities of lumber as a De- 
fense material. 

Second, The Lumber and Building Mate- 
rials Section of the Civilian Allocations 
Division under Henderson as_ Division 
head, and Haynes. This deals with civilian 
supply and probably will grow in impor- 
tance as the present system of priorities 
gives way to a system of allocations, 
which is highly probable in the compara- 
tively near future. 

Third, The Lumber and Timber Products 
Section of the Office of Price Administra- 
tion, under Henderson and Weltner as 
Administrator and Assistant Administra- 
tor, and Peter Stone and his assistants. 
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Do Not Have to Fill PD-83a 
to Buy Steel 


Wasuincton, D. C., Oct. 27.—"There 
has been considerable confusion as to the 
manner in which the dealer must proceed 
to get the products he desires under the 
OPM Directive of Sept. 26 to all producers 
of steel,” says H. R. Northup, secretary- 
manager National Retail Lumber Dealers’ 
Association. “Some of the wire mills tell 
dealers that they must fill out form PD-83a. 
Other mills state that this is not necessary, 
as they have authority under the Directive 
to ship, in the case of nails, 70 percent ot 
more of the quantity purchased in the cor- 
responding quarter of 1940. We have taken 
this matter up with the Iron and Steel Di- 
vision of OPM, and are advised that dealers 
do not have to fill out form PD-83a in or- 
der to get the shipments of the products 
listed in the Directive. The Directive is 
authority to the producers to make ship- 
ments in the amount of the established quo- 
tas without the filling in of any PD forms. 
The Iron and Steel Division calls attention 
specifically to the instructions in paragraph 
(3) of the Directive, as follows: ‘You are 
required to send a copy of this letter to 
each Warehouse to which you shipped any 
of the above listed products during 1940. No 
quotas for these products will be assigned 
by the Director of Priorities on Form PD- 
83a, and no reports on Form PD-83a or 
PD 83 need be filed by a Warehouse which 
does not handle any steel products other 
than those listed above.’ On their orders to 
their mill connections, dealers should call 
attention to the OPM’s ‘Directive with Re- 
spect to Certain Warehouse Shipments,’ of 
Sept. 26, which establishes a_ preference 
rating of A-9 to deliveries to be made by 
a producer to any warehouse,” Mr. Northup 
advises. 





New Board to Adjust Dis- 
putes with Building Labor 


Wasuineton, D. C., Oct. 27.—Louis K. 
Comstock, electrical engineer and contractor 
of New York City and Montclair, N. J., has 
been appointed chairman of the Board of 
Review, set up under the Building Trades 
Defense Stabilization Agreement. Other 
members of the board are James Mitchell, 
of the Construction Division of the Quarter- 
master General's office, and Richard Gray, 
acting president of the AFL building trades 
department. The functions of the Board are 
to interpret the provisions of the agreement 
between Defense construction agencies of 
the Government and the AFL building and 
construction trades department, and to ad- 
Just disputes arising under its operation. 
This agreement is known as the Stabiliza- 
tion Agreement. 





To Discuss Prices of Materials 
for Defense Housing 


With Defense housing assured priority 
assistance in obtaining essential materials, 
one remaining big question for Defense 
builders is that of market prices for mate- 
rials such as will permit them to go ahead 
With the vital job of supplying sound hous- 
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ing at a price that Defense workers can 
afford, says a bulletin from the National 
Association of Real Estate Boards, Chicago. 
L. Seth Schnitman, of OPA’s price division, 
will meet with operative home builders in 
Detroit on Nov. 7 to discuss what has been 
done to hold prices in the building material 
field at an equitable level and what admin- 
istrative or co-operative action to this end 
is proposed for the future. The Home 
Builders Institute of America, meeting in 
Detroit in connection with the annual con- 
vention there of the National Association 
of Real Estate Boards, Nov. 4, 5, 6, and 7, 
has invited Mr. Schnitman to conduct a dis- 
cussion of this important price problem at 
a meeting which will be open to anyone 
attending the convention. 





Lets Contract for Division of 
Permanent Camp 


Los ANGELES, CALiF., Oct. 25.—Forty to 
fifty million feet of lumber will be used in 
the Armored Division section of an Army 
camp in Santa Barbara County, Calif., for 
which a lump-sum contract has been awarded 
to Donald & Kahn and J. F. Shea of San 
l'rancisco for $17,382,670. Contract calls for 
1,685 buildings, of which 199 will be barracks 
to accommodate 15,427 enlisted men. All ex- 
cept the administration building will be of 
wood construction. The project is one of 
the largest of a number of permanent camps 
to be erected throughout the country. The 
entire camp will ultimately cost an estimated 
$30,000,000 and will accommodate a_per- 
sonnel of 35,000. 
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Jamestown to Show 
Furniture 


JAMEsTown, N. Y., Oct. 27.—The fall 
market of the Jamestown Furniture Market 
Association opens in the Furniture Building 
here on Oct. 27 and will continue until 
Nov. 2. An all-time record in attendance is 
expected, surpassing that of last Spring, 
when 1,106 persons visited the show. The 
Jamestown furniture manufacturers do a 
business of about $15,000,000 a year and 
give employment to 4,000 persons. Paul E. 
Denny, secretary of the furniture associa- 
tion, said that while there is no shortage of 
wood, difficulty is experienced in obtaining 
metals, lacquers, glue, springs and upholstery 
fabrics. 





4-Master for Africa 


SAN Francisco, CALir., Oct. 25.—The old 
American built 4-master schooner Como- 
dore was recently purchased by Alan G. 
Dohrmann, of San Francisco, to enter the 
South African lumber trade. 

Now being overhauled in a shipyard in 
Washingston State, the Commodore will 
sail via Cape Horn early in November with 
a million and a half board feet of lumber 
for Durban, South Africa. The vessel is 
under charter to carry the lumber for J. J. 
Moore Co. (Inc.), of San Francisco. The 
Commodore was built of Douglas fir in Seat- 
tle, Wash., in 1918. She is 233 feet in length 
and has a net tonnage of 1,399. 
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Our lumber 
comes from 
trees like 
these 


Choice virgin tim- 
ber—billions of 
feet of it—grows 
in the great pine 
forests surround- 
ing the modern 
plants of South- 
west Lumber Mills 
Incorporated. 











Southwest 


LUMBER MILLS INC. 


Though backed by large forests of quality 
timber, this company’s operations are on the 
basis of sustained yield. There is careful 
selective cutting. There is protection of 
growing trees to insure constant timber 
production. This steady supply makes cer- 
tain a continuous flow of high-grade lumber 
for present and future needs. 


Our lumber, cut from this choice high-alti- 
tude timber, is of unusually fine grain, of 
uniform softness and lightness. It takes 
on a finish that is satiny smooth, It is 
lumber of brightness and beauty, carefully 
manufactured. 


Here’s a line that meets the needs of dealers 
and factory buyers. Dimension, Siding, 
Interior Trim, “Apache Brand” Mouldings, 
Ceiling, Casing, Base, Lath, Selects, Com- 
mon. All Selects, Shop and Common are 
scientifically kiln-dried. 


Southwest Lumber Mills Inc. 
McNary, Arizona 
Mills at Flagstaff and 
MWecNary, Arizona 
DISTRICT SALES OFFICES 
PHOENIX, ARIZ.— * % "°“Rebresentative 


CHICAGO — ° Smee Set en Sas 


. McKINLEY. Sales Ma 
NEW YORK room 1641 Grand Central Terminal Bidg. 
Phone, Murray Hill 5 - 5583 
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Retailer Can Maintain Sales Volume Through 
Remodeling, Say Government Officials 


Wasuincron, D. C., Oct. 27.—While 
considerable construction activity will be 
curtailed as a result of the policy laid down 
by the Supply, Priorities and Allocations 
Board governing non-Defense construction, 
there is every indication from Washington 
that the retail lumber dealer has many ave- 
nues left open to him for maintaining sales. 

The AMERICAN LUMBERMAN conducted a 
survey among leading Government officials 
concerned with construction and housing, 
and the general consensus is that the lumber 
dealer is in a better position than most other 
construction interests, and that the retail 
lumber trade lends itself to a number of 
expedients through which it can promote 
business. 

First and foremost, it must be borne in 
mind that the SPAB non-Defense construc- 
tion policy is not, as SPAB Executive Di1- 
rector Donald Nelson puts it, a_ blanket 
“stop building” order. Many of the basic 
construction materials, with lumber leading 
this list, are not scarce, and as a result are 
not subject to priorities. In addition to lum- 
ber, the basic construction materials which 
are available are concrete, stone, brick and 
glass. “Any building which can be con- 
structed without the use of scarce materials 
may be built as freely now as before,” ac- 
cording to Mr. Nelson. In further clarifica- 
tion, the SPAB director, who is also direc- 
tor of priorities, explains that “The man 
who plans a construction job which uses 
only those materials and does not involve 
the use of steel, copper and brass compo- 
nents, is as free to go ahead now as he was 
a year ago.” 

To Interpret SPAB Policy Liberally on 
Small Homes 


Mr. Nelson is also hopeful that the De- 
fense planners will be able “to make pos- 
sible a rather liberal interpretation of the 
SPAB policy, especially as regards the 
building of small, single-family homes.” 

However, the metals picture is growing so 
much tighter that the lumber dealer would 
do well to direct his efforts in two channels 
—first, repair and maintenance, and second- 
ly, Defense and low-cost construction. 

Peter A. Stone, price specialist in the 
Lumber Section of the Office of Price Ad- 
ministration, pointed specifically to the re- 
pair and maintenance field for the retail 
lumber dealer. “The big field in the retail 
lumber business,” he said, “is in maintenance 
and repair. If the number of new buildings 
is to be curtailed, it is more important than 
ever to keep the old buildings in good re- 
pair.” 

Henry Waples, adviser on building mate- 
rials in the Bureau of Industrial Conserva- 
tion. of OPM, declared that the lumber 
dealer is in “the most favorable position of 
anybody in the country.” 

Robinson Newcomb, chief of the Military 
and Civilian Construction Research Section 
of the OPM Bureau of Research and Sta- 
tistics, told the AMERICAN JLUMBERMAN 
that: “Lumber dealers would do well to gear 
their operations to low-cost housing con- 
struction, and in the areas where Defense 


housing is not required, to lay special empha- 
sis On maintenance and repair.” 

Officials of FHA also emphasized the re- 
pair angle, and in addition, pointed to the 
fact that FHA specifications have been 
changed to save on critical materials. In 
general, the specifications have heretofore 
permitted the use of certain substitutes, and 
local offices have been permitted to use some 
discretion. 

FHA Director of Underwriting Curt C. 
Mack calls attention to the fact that Tech- 
nical Letter No. 5 points out that certain 
substitute materials are now permitted in 
the Minimum Construction Requirements 
and certain additions to the Requirements 
authorized. “The use of substitute materials 
and methods should be reflected in rating 
the durability features on the grid for the 
Rating of Physical Security. For illustra- 
tion, when a laminated wood beam of ade- 
quate design to carry the superimposed load 
is substituted for steel, the likelihood of 
shrinkage must be given consideration un- 
less the wood has been kiln-dried. Consid- 
eration must also be given to increased 
maintenance costs which may result from 
the use of some of the substitutes permitted 
by the changes. The future marketability of 
dwellings in which substitutes are used must 
also be considered in determining valuations. 
For example, the customary use of steel 
beams and columns may have created a buy- 
ing preference for such materials in certain 
areas. Even though the substitutes may be 
structurally equal and may cost more, as 
in the case of masonry piers supplanting 
pipe columns, the use of such substitutes 
might affect marketability. The use of sub- 
stitute materials and methods will also ne- 
cessitate extreme care on the part of those 
making compliance inspections, with particu- 
lar respect to bearings for headers, trimmers 
and tail joists. There will be need for care- 
ful checking of moisture content in wood, as 
green lumber is subject, not only to exces- 
sive shrinkage, but also to checking and 
twisting.” 

Joseph Tufts, chief of the Defense Hous- 
ing Branch of the OPM Labor Division 
also emphasized repair and maintenance as 
strong possibilities for the lumber dealer. 


Retailers Can Obtain Priorities for 
Some Customers 


The uses to which Preference Rating Or- 
der P-22 could be put by the retail lumber 
dealer have not been generally understood, 
says Secretary-Manager H. R. Northup, of 
National Retail Lumber Dealers Associa- 
tion, and points out that “(1) Retail lumber 
dealers can qualify for priority assistance 
under the following definitions given in the 
order: (a) Definition of ‘producer’ (See 
item 1(a)—‘manufacturing, processing, or 
fabricating’), which allows planing mills and 
such operations to qualify; or (b) Defini- 
tion of ‘warehouse’ (See item 1(b), ‘ware- 
housing—maintaining warehouses for storage 
or distribution of any Material’). 

“(2) Retail lumber dealers who normally 
furnish any of the industries listed as quali- 
fying in this order with any critical mate- 





rials, can serve these industries by advising 
them that they can secure maintenance and 
repair parts or operating supplies under this 
order. Take, for instance, a local hospital 
or sanitarium. They may not know of the 
existence of this order. 

“The OPM release which states that the 
plant or business qualified to use the rating 
can do so without making application for 
its use,” says Mr. Northup. “The plant or 
business merely places its repair order with 
a supplier, and on the face of the order signs 
this statement: ‘Material for Maintenance, 
Repair or Operating Supplies—Rating A-10 
under Preference Rating Order P-22, as 
amended, with the terms of which I am fa- 
miliar.’ ” 


Non-Defense Areas Will 
Continue Rebuilding 


Wastinecton, D. C., Nov. 1.—That home 
construction and rehabilitation in non- 
Defense areas will not cease under the pri- 
orities program, in view of the abundance 
of many basic materials, such as lumber and 
brick, and the development of substitutes, 
was the opinion of those present at a meet- 
ing of housing officials and leaders repre- 
senting 3,850 home-financing institutions at 
the offices of the Federal Home Loan Bank 
Board here this week. The record of private 
housing construction in Defense areas indi- 
cates that the 200,000 housing units for 
Defense workers, allocated by the Govern- 
ment to private financing, will be rapidly 
provided. Private financial institutions and 
builders are ready and eager to take a 
larger part in the Defense housing program, 
relieving the National Treasury from more 
of the cost, reports disclosed. These facts 
were brought out at a three-day conference 
of the presidents of the twelve Federal Home 
Loan Banks, which was addressed by officials 
of Government agencies concerned with 
home financing and emergency housing. 








Urges Higher Price Limit on 
Defense Housing 


The Chicago Plan Commission decided 
Oct. 29 to renew its effort to persuade OPM 
to raise the priority limit on “Defense hous- 
ing” construction from the present $6,000 
to $7,500. Theodore T. McCrosky, execu- 
tive director of the commission, said that 
it is next to impossible to buy a lot and 
build a house in Chicago for $6,000. Mc- 
Crosky said costs could be reduced, however, 
by eliminating unnecessary regulations in 
the city building code. 


Offers Large Stocks 


The Atlantic Hardwood Co., of Brooklyn, 
N. Y., is buying and selling lumber in New 
Fngland that has been cut under Govern- 
ment specifications and = supervision. It 
now has 2,000,000’ each of 4/4 and 8/4 
thoroughly air dried stock for sale that is 
said to be far superior to most log run 
lumber. 
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Lumber alley in yard of Hendrix mill at Estill 


South Carolina Mill Adds Oak Flooring Unit 


The Hendrix Mill & Lumber Co., Estill, 
S. C., is a widely known producer of hard- 
woods; Lut, under unusual conditions, it 
temporarily added pine to its list. 

This part of South Carolina is noted for 
wild game; and big hunting clubs own large 
areas of the land. Normally these clubs 
wouldn't sell a tree at any price. But some 
time ago Mother Nature got up a record 
storm and knocked down several million feet 
of pine. The trees had to be salvaged, and 
the Hendrix mill was near at hand; so the 
company undertook the job. 

The Hendrix company specializes in the 
manufacture of gum lumber; an item com- 
prising about three-fourths of the mill pro- 
duction. While gum started its noted com- 











mercial career as an interior trim, most of 
this company’s product goes to furniture 
manufacturers. 

The company does its own logging and 
has notably fine trees; most of them com- 
ing trom over towards the Savannah River. 
Partly to refinish the office with its own 
product and partly to demonstrate the use 
of cypress as paneling, the company refin- 
ished the interior of the building with this 
wood. B. L. Hendrix happens to like knotty 
cypress as paneling, so he had this wood put 
on the walls of the offices, and used pecky 
cypress in the halls. To his amused sur- 
prise, the pecky paneling attracts the atten- 
tion; and most of the jobs sold as a result 
of the display are of that kind. The com- 
pany makes both a V- 
joint and a butterfly 
joint paneling, and 
the sales of this mate- 
rial are increasing. 

The mill has an 8- 
foot band and a 7-foot 
resaw, and is getting 
ready to install a 
flooring unit. The 
plant is being enlarg- 
ed for this purpose 
now. “We have some 
mighty good oak,” 
Mr. Hendrix said. 
“It’s good stock for 
flooring. We'll get go- 
ing as soon as we can 
install the equipment. 
I look for the lumber 
market to continue 
strong. It’s certain 
that Washington will 
continue spending 
money the next three 
years, and lumber 
markets will share in 
that spending.” 


Above — Mill of 
Hendrix Mill & Lum- 
ber Co., Estill, S. C., 
as seen from office 
porch 
Below — Pecky cy- 
press paneling in the 
Hendrix office 


NVESTIGATE 


— Abeste 


NOW is the time to PUSH ABESTO. 


Now, before winter storms come. This is 
the roofing material with the exclusive 
viscoroid base 


For BUILT - UP ROOFING, 
DAMP PROOFING, ROOF COATING 


Every building 
owner is a _ pros- 
pect. Easy to use. 
Brushed on cold. 
No hot kettles. No 
special equipment. 
Other dealers are 
making good prof- 
its on Abesto. You 
can, too. Today, 
send for the Abesto 
circular. 





Sold at retail through lumber dealers only. 


Abesto Mfg. Co., Michigan City, Ind. 











The Low Cost 


TOXIC-WATER REPELLENT 
PRESERVATIVE 


Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Etc. 
CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS CO. 


MEMPHIS, TENN. 


FOR ASBESTOS 
SHINGLE SIDING 

It is necessary to seal Nail Holes, Cor- 

ners and Openings around Windows 
and Doors in order to provide a really 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 


Pressure Gun. 
Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 














J JAMES W. SEWALL N 


Consulting Forester 

PHILLIPS & BENNER 
Ruttan Block, 

Port Arthur, Ontario 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 
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EVENTS AT THE CAPITAL 


DEMARKS DIMENSION STOCK FROM 
“FURNITURE PARTS" 

Wasuincton, D. C., Oct. 25.—General 
Philip B. Fleming, Administrator of the 
Wage and Hour Division, drew a line be- 
tween dimension stock and “furniture parts” 
produced in establishments other than furni- 
ture factories. The first requires at least 35 
cents, and the second is under the wood fur- 


niture wage order requiring at least 40 
cents an hour: 
“It was deemed advisable in order to 


minimize cutting across plant lines to place 
within the Lumber and Timber Products 
Industry, the manufacture of dimension stock 
normally produced by lumber mills even if 
such stock eventually found its way into 
the manufacture of furniture, and to place 
the manufacture of furniture parts under the 
definition of the Wood Furniture Manufac- 
turing Industry. Under this principle of 
demarcation between the industries, wood 
parts are considered to be furniture parts if 
the manufacturer has gone beyond such 
processes as rip-sawing, cut-off sawing, 
moulding, planing, resawing and edge 
glueing, and they are produced for a furni- 
ture manufacturer or there is reasonable 
expectation on the basis of business experi- 
ence that such parts will be manufactured 
into furniture. If the parts are not destined 
for ultimate manufacture into furniture, or 
if the manufacturer limits his production to 
the enumerated processes, the Lumber and 
Timber Products Industry definition applies. 
In the event the products are furniture parts 
and subject to the Wood Furniture Manu- 
facturing Industry definition, they are cov- 
ered beginning after the delivery of the wood 
from the kiln, or air-dried dimension shed, 
whether produced by a furniture manufac- 
turer or a dimension stock manufacturer.” 





NEW TRADE AGREEMENT MAY 
ENCOURAGE ARGENTINE SALES 
WasuHincton, D. C., October 21.—The 

recently announced trade agreement between 

the United States and Argentina should cre- 
ate new opportunities to sell more American 
lumber in the South American Republic, 
says Wilson Compton, secretary and mana- 
ger of the National Lumber Manufacturers 

Association. Effective Nov. 15, Argentine 

duties on unplaned lumber of southern pine, 

Douglas fir, hemlock and spruce are reduced 

15 percent, and on oak, 9 percent. Final 

duty reductions on these woods, of 37 per- 

cent and 24 percent respectively, will be 
made when the total receipts by the Argen- 
tine customs from import duties, in a cal- 
endar year, exceed an amount which ap- 
proximates the 1931-1940 average and are 
about 17% percent greater than 1940 re- 
ceipts. The Argentine duty on unplaned 
lumber of Ponderosa, sugar, white pines and 
redwood is fixed against future increase. 

For the woods on which the duties are re- 

duced or bound, the agreement changes the 

basis of Argentine duty assessment from 
valuation to measurement by square meters. 

A thickness tolerance permitting the under- 

assessment of over-thick sizes still favors 

over-thick South American lumber against 

Standard-size American lumber. Final Ar- 

gentine rates on American lumber under 

the agreement are higher than the Argen- 


tine duties on comparative South American 
woods. The United States agrees not to in- 
voke the provisions as to unrestricted most- 
favored-nation treatment in respect of any 
tariff preferences which Argentina may ac- 
cord to a contiguous country looking to the 
gradual and ultimate achievement of a cus- 
toms union between Argentina and any such 
country. The Argentine rates on Chilean 
woods were set in a protocol effective in 
October, 1940. The Argentine rate on 
Brazilian pine will be bound when Brazil 
ratifies a treaty ratified by Argentina in 
September, 1941. 


PROPOSED AMENDMENT WOULD 
SLIGHTLY LENGTHEN WORKWEEK 
WasHINGTON, D. C., Oct. 22.—Congres- 
sional enactment of an amendment to the 
Fair Labor Standards Law increases the 
average workweek under collective bargain- 
ing agreements from 38% hours to 40 hours. 
The amendment would permit 2,080 hours 
of work in 52 consecutive weekly periods 
without the payment of overtime compen- 
sation, rather than 2,000 hours as provided 
in the Act in its present form. Workers 
would still be paid overtime for work in 
excess of 12 hours a day or 56 a week. 








Shows Lumber Industry's 
Need for Tool Priorities 


A new attractive two-color sheet has 
been issued by American Forest Products 
Industries, Inc., 1337 Connecticut Ave., 


Washington, D. C. to impress the importance 


of the lumber industry in the Defense effort 


The Defense Log 














upon Government employees, and to show 
them how steel and certain other metals 
must be alloted for necessary machinery and 
parts if lumber production is going to con- 
tinue and expand as the OPM desires it to 
do. A chart separated into sections J, II, 
and III indicates the Defense products that 
come from the corresponding parts of the 
illustrated log. A series of clever illustra- 
tions shows some of the equipment which is 
needed, plus a log to produce those lumber 
items which the Government must _ have, 
some of which are similarly illustrated on 
the page. Copies of the sheet are available 
without charge from American Forest 
Products Industries, Inc. 
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Pool Facilities to Bid on De- 
fense Work 


MempPuis, TENN., Oct. 28.—Pooling their 
resources and manufacturing abilities, ten 
small Memphis woodworking plants have 
organized the ‘Co-Operative Woodworkers 
of Memphis (Inc.)” to contract for Govern- 
ment Defense work. The plants have a total 
floor space of 80,000 square feet and employ 
200 men. The co-operative group is the 
same as an added large industry, said a 
spokesman for the group. They will make 
a bid as a unit, then each manufacturer will 
take over that part of the contract he is 
best equipped to handle, said Arthur M. 
l‘ield, area manager of the Contract Distri- 
bution Service of the Office of Production 
Management. As the contracts increase in 
number and volume, other manufacturers 
will be asked to join the group, said Mr. 
Field. 

“We have a lot of machinery that a 
larger factory wouldn’t have, and that might 
be hard to get now,” said N. F. Cahoon, of 
the Memphis Wood Products Co. J. S. 
Koonze, salesman, was elected chairman of 
the co-operative. 


LEGAL 
ADVEN TURES 
of ts 
CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 


THE NEW WAREHOUSE 


“I need a new warehouse, and if you'll 
build it according to these plans and speci- 
fications, and have it ready by October Ist, 
tnen [ll pay you $15,000,” Curley Beecher 
proposed. 

“Tet me look ’em over for 24 hours and 
I'll give you a decided answer,” the con- 
tractor suggested, accepted the offer, a con- 
tract was drawn up and signed, the con- 
tractor started work, and, when the ware- 
house was 90 percent completed, it caught 
ure, and in two hours was a mass of glow-- 
ing ruins. 

“It might have been worse—might have 
been completed,” Beecher averred. 

“Of course you'll pay for what I did do,” 
the contractor declared. 

“Why so? Carry out your part of the 
contract, and I'll do the same.” 

“I'll sue for 90 percent of the contract 
price,” the contractor threatened, was as 
good as his word—and lost his suit, as the 
law is that if a contractor is to erect a 
building, and the building is to be com- 
pleted before any payment is to be made, 
the completion of the building must pre- 
cede the payment, and if the building is 
destroyed before it is completed, the con- 
tractor must bear the loss. 
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Secretary Fined 


Denver, Coro., Oct. 25.—Allan T. Flint, 
secretary Mountain States Lumber Dealers’ 
Association, was fined $4,500 last week by 
United States District Judge J. Foster 
Symes after he pleaded nolo contendere to 
three counts in two indictments charging 
conspiracy to fix lumber prices and restrain 
lumber trade in Colorado, New Mexico and 
Wyoming. The fine was the largest penalty 
imposed upon any of the individuals named 
in the several indictments alleging Sherman 
anti-trust law violations which have been 
returned here by Federal grand juries in the 
last year. 

Stephen L. R. MeNichols, special United 
States district attorney in the anti-trust di- 
vision, presented evidence in which he 
charged Flint, as secretary of the regional 
association, called meetings of dealers in the 
various districts of the three States. At 
these meetings, it was charged, a price list 
was published which fixed lumber prices in 
the areas. These meetings allegedly took 
place from 1934 until the indictment was 
returned April 14. 

The second indictment charged Flint, as 
director of the National Retail Lumber 
Dealers’ Association, issued the so called 
Denver statement of 1935 in which whole- 
salers and retailers in the three States were 
allotted certain territories in which they 
could sell their lumber products. The in- 
dictment charged that through the threat of 
boycott, the association made the lumber- 
men deal only in certain restricted areas. 

Flint was fined $1,500 on each of the three 
counts, which made the total fines paid in 
the two cases involving the Mountain States 
and the National association $67,770. 

Approximately 475 lumber dealers in the 
three States are members of these two or- 
ganizations. 





Mountain States Statistical 
Firm Signs Consent Decree 


Denver, Coro., Oct. 27.—The Seattle 
(Wash.) statistical firm, W. C. Bell (Inc.), 
and two of its officers, pleading nolo con- 
tendere to charges of Sherman anti-trust 
law violation, were fined $4,500 during the 
week in United States district court here. 
The Bell company was fined $3,000; W. C. 
3ell, its president, $1,000, and Roy Wilkin- 
son, treasurer, $500. Bell was present in 
court. The indictment against R. D. Tor- 
benson, company secretary and legal coun- 
sel, was dismissed at the request of the 
anti-trust division attorneys. 

Forty-eight corporate and individual de- 
fendants remain in the indictment, which 
alleges they engaged in “an unlawful com- 
bination and conspiracy unreasonably — to 
raise, fix, maintain and stabilize the retail 
prices of lumber and lumber products 
shipped into the Denver metropolitan area.” 

Later, the Department of Justice approved 
and executed a consent decree restraining 
54 lumber dealers and individuals from con- 
tinuing alleged violations of the Sherman 
anti-trust law, for which they were indicted 
by a Federal grand jury here April 14. At- 
torneys for the defendants, named in a 
blanket indictment against the W. C. Bell 
Service (Inc.), with attorneys from the anti- 
trust division of the Department, signed the 
decree. 
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Two decrees were signed—one signed with 
the Bell Services as a unit, restrains the 
firm from prosecuting alleged illegal opera- 
tions in Western United States. The other 
decree enjoins 48 defendants in the Denver 
area. 





Oak Flitches to Iceland 


3ALTIMORE, Mp., Oct. 26.—J. Natwick & 
Co., who operate a saw mill in West Vir- 
ginia, obtained a contract for the shipment 
to Iceland of 150,000 feet of oak flitches, 
boards with bark on edges, generally de- 
voted to boat building. Several shipments 
have been made. 


Copper Treats Defense Piling 


Otympi1A, Wasu., Oct. 25.—Manufacture 
of copper treated pilings started Tuesday 
at the plant of the newly organized Olympia 
Wood Preserving Co. here. The plant will 
produce a piling designed to withstand the 
chemical action of salt water and also be 
impervious to barnacles and other sea life. 
Copper is electrically deposited in the piling 
in such manner that it becomes part of the 
wood. W. H. Hanna, general manager of 
the company, said that the plant, a Defense 
industry, would go into 24-hour production 
at once, and is equipped to manufacture 
1,600 lineal feet of piling daily. 
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This Lignasan dip PROTECTS AGAINST 
STAIN . . makes the lumber brighter and 
better .. gives it the eye-appeal that makes 


Rainy Lake lumber, cut from virgin timber, is 
100% quality stock .. thoroughly water-cured, 
properly seasoned, painstakingly manufac- 


The Rainy Lake line includes building and 
factory items in Genuine Northern White Pine 
and Norway Pine of virgin growth. Shed 
Stock, Pattern Lumber, Flask Lumber, Finish, 
Siding, Sheathing, Lath, Crating. Mixed Car 


_ 


RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited--Rainy Lake, Ont. 
SALES OFFICE--1304 CONWAY BLDG., CHICAGO, ILL. 
OTHER SALES REPRESENTATIVES 


Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 
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Cut from choice Arkansas 
Oak, DIXIE Brand Flooring 
is beautiful in grain and 
finish, uniformly fine in tex- 
ture. Remember, we do not 
make the MOST Oak Floor- 
ing, but we DO make the 
BEST. Write for samples 
and prices. 


tay 


W.R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, ARKANSAS 


ORIGINAL 


ellow Pine 


Grade-Marked Lumber 
offered by 


e Weese 


For 44 years the A. DeWeese Lum- 
ber Company has been serving the 
lumber trade. We _ specialize in 
Mixed Cars of high-grade Dimen- 
sion, Boards, Shed Stock, Finish. 
Quick shipments of top-quality 
lumber. 


A. DEWEESE LUMBER CO. 


PHILADELPHIA, MISSISSIPPI 












Those who know 
“Diamond Hard” 
Maple and Birch flooring 
prefer it above all others. 
We invite you to get ac- 
quainted with this quality 
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Here’s What's New 


New Chart Summarizes All Types 
of Plaster Bases 


A new chart prepared by the United 
States Gypsum Co., Chicago, Ill., summar- 
izes basic facts about all types of plaster 
bases. Data for a wide range of plaster 
bases from wood lath to hollow metal lath 
partitions, is included, as are various types 
of resilient soundproof systems as well as 
the “Bridjoint” system and various masonry 
plaster bases. 

The summary provides data on fire re- 
sistance, average sound transmission loss, 
recommended plaster grounds, normal parti- 
tion thickness, approximate weight of wall, 
materials recommended in addition to lath, 
quantity of lath required, as well as the 
quantity of other platsering materials. A 
copy is available upon request from U. S. G. 





New Sample Kits for 
Wall Paneling 


Two unique sample and color kits featur- 
ing “Marlite” pre-finished wall paneling are 
being distributed to lumber dealers by 
Marsh Wall Products, Inc., 1041 Marsh PI., 
Dover, Ohio. Contained in the compact unit 
are 20 samples of “Marlite’ in plain colors, 
tile patterns, marble patterns and genuine 








wood veneers. Each sample is labeled. Also 
included are samples of “Marlite” wood and 
metal mouldings. A general catalog and a 
brochure of installation data are supplied 
along with a unique color combination guide. 
A smaller kit for builders is also available. 
A Marsh Wall Products factory representa- 
tive will deliver one of these kits upon re- 
quest. 





Wood Retaining Wall and Bin 
Building Instructions 


Concise instructions for building wood re- 
taining walls are contained in a new data 
sheet now available from the California Red- 
wood Association, 405 Montgomery St., San 
Francisco, Cal. Drainage is discussed and 
construction details are shown by plan and 
section drawings. The hanging garden type 
of wall is also described. 

A second new circular being distributed 
free by the Redwood association shows the 
home gardener how to build a garden mate- 


rials storage bin and a compost bin. The 
former also serves as a work bench. Red- 
wood is recommended for the construction 
in all cases because of its resistance to de- 
cay. Copies of these sheets are available 
upon request. 





Develops Transparent Glass Block 


A new transparent glass building block 
called “Vue” glass block has been developed 
by Pittsburgh Corning Corp., Grant Bldg., 
Pittsburgh, Pa., a subsidiary of the Pitts- 





burgh Plate Glass Co. and the Corning 
Glass Works. The new block was designed 
to give some outside vision through panels 
of non-transparent glass blocks or solid 
walls and yet retain the high insulating 
properties of glass block, said to be equal to 
eight inches of solid masonry. Complete in- 
formation is available from the Pittsburgh 
Corning Corp. 





Introduces New Tile and 
Glass Nipper 


Newest product in the extensive line of 
tools and specialties manufactured for the 
tile, glass, paint and hardware trades by Lan- 
don P. Smith, Inc., Irvington, N. J. is the 
“Red Devil” glass and tile nipper, No. 508. 
The tool is said to combine unusual strength 





with light weight, to produce cleaner results 
and operate easily. Further information and 
prices may be obtained from the Smith Com- 
pany. 





Clear Wall Coating Removes Dirt 
When Washed Off 


A washable protective covering for flat 
wall paint and wallpaper, designed for use 
where it is desirable to provide for easy 
cleaning of wall surfaces has been announced 
by The Bergonize Co., Merchandise Mart, 
Chicago, Ill. The product provides a trans- 
parent, flat protective film that prevents 
dust, dirt and grime from penetrating the 
pores of the paint or wallpaper. Odorless, 
it dries at within 20 minutes. One gallon 
covers approximately 1500 square feet. 
“Bergonize” is removed from a_ protected 
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surface by application of clear water, and 
takes with it all dirt. It is not recommended 
for rooms where an excessive amount of 
steam escapes into the air. Uses of the 
product are described in a 6-page folder, 
“As If By Magic,” available upon request. 





Free Book for Consumer Distribu- 
tion Promotes Farm Building 


The November issue of Big Trees, a pub- 
lication of the West Coast Lumbermen’s 
Association, Stuart Bldg., Seattle, Wash., 
for consumer distribution by retail lumber 
dealers is devoted to farm building and inau- 
gurates a fall and winter program on farm 
building by the Association. Diagrams show 
that only 1.3 cents of the farm dollar is be- 
ing expended for home building, while 2.8 
cents goes for service buildings. The book 
promotes the building of granaries, hog 
houses, barns, and poultry buildings and the 
program is designed to raise the above fig- 
ures. Single copies are available upon re- 
guest from the association. Retail lumber 
dealers may obtain free copies for consumer 
distribution, on the basis of 100 per yard, 
through retail association secretaries. 





New Quiet Spring Balance 
Developed 


Emphasis is on silent window operation in 
a new combination spring balance and weath- 
erstrip unit which eliminates box frames, 
sash weights, pulleys and cord. Even the 
window frame may be eliminated. “Silent- 
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Balance,” as it is tradenamed, is manufactured 
by the Holland Weatherstrip Co., Holland, 
Mich. It consists of a vibration absorbing 
spring, a metal housing and side compression 
members acting as weatherstrips. It can be 
furnished in a formed unit with weatherstrip 
integral. The manufacturer has a circular 
available with a detailed description of this 
window unit. 
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Chain Saw Cuts Timbers, 
Logs or Trees Quickly 


The portable, gasoline driven chain saw 
unit illustrated here is manufactured by the 
Mall Tool Co., 7740 So. Chicago Ave., Chi- 
cago, Ill. It is designed to cut a tree or 
pile and leave three or fewer inches of 
stump. It can be swiveled to cut in any 
direction. It quickly cuts through timbers 
or logs. Each saw is equipped with a chain 
saw sharpening device which can be used 
at the job site. The saws are available in 





24, 36 and 48 inch lengths and in models 
powered by compressed air, electricity or 
gasoline. The air driven unit may be used 
under water. A folder giving complete in- 
formation is available from the Mall com- 


pany. 





New Books 


It has been said that no other living man 
has had a more intense experience with the 
principles of industrial mobilization than 
Bernard M. Baruch, director of the War 
Industries Board during the first World 
War. For this reason there is probably no 
one better qualified to be author of a book 
which contains current material on priorities 
and price-fixing than Mr. Baruch. His new 
book, American Industry in the War, does 
just that, in addition to giving the complete 
text of the famous report of the War Indus- 
tries Board brought up to date with editorial 
footnotees, and containing Mr. Baruch’s own 
program for total mobilization of the nation 
as presented to the War Policies Commission 
in 1931. The work is calculated to aid ex- 
ecutives to anticipate probable industrial and 
governmental trends, to foresee the probable 
effect of OPM orders and to decide upon 
the most advantageous course of procedure 
during the present emergency. Published by 
Prentice-Hall, Inc. 70 Fifth Ave, New 
York, N. Y. Price $5.00. 


The tremendous sensitivity of Edith 
Shirey Hemming to the beauties and mys- 
teries of nature is apparent in her book of 
poems entitled Jn the Forest ofi Giants and 
other Nature Poems of California published 
recently by the Wetzel Publishing Co., Inc., 
524 Spring St., Los Angeles, Cal. The in- 
spiration for her lead poem came from a 
visit to Giant Forest, Sequoia National Park, 
Cal. and the work deals with the majesty 
and immortality of these forest giants. The 
poems were penned during a serious illness, 
when the author found pleasure in organiz- 
ing, recalling and setting down in rhyme her 
thrilling memories of past experiences with 
nature. Price $1.75. 
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TEGO: geccecad AIDS FOR 


LUMBER SALES 


For New Home 
Construction 
Sell Your Trade 


TECO 


TERMITE SHIELDS 


... the new 
scientific protection 
against subterranean ter- 
mites in infested regions. FHA 
designates shields a preferred 
protection —as Teco dealer in 
your area, profit by this easy 

selling “package item.” 


For light and heavy frame build- 
ings sell your trade the 


TECO 
CONNECTOR SYSTEM 


Get TECO Connector typical de- 
signs into the hands of your local 
builders and building commit- 
tees; turn their minds to timber 
for that ball park grandstand, 
water tower, school gym, loading 
dock, bridge, bus station — get 
the “how” of it from TECO today, 
the “why” of it is MORE lumber 
sales for you. 


Timber Engineering Co., Inc. 


Dept. KK-11, 1337 Conn. Ave. 
Washington, D. C. 


Mail Coupon Today! 


Timber Engineering Company, Inc. 
Dept. KK-11, 1337 Conn. Ave., Washington. D. C. 


Send us Free sales literature on Teco Connectors 
a 
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Among Lumbermen’s Clubs 


President's Prize Is Awarded in 
Philadelphia Tournament 


PHILADELPHIA, Pa., Oct. 28. — Stanley 
Margargal won top golfing honors and was 
awarded the President's prize at the annual 
tournament of the Philadelphia Lumber- 
men’s Golf Club held at the Aronimink Golf 
Club. Magargal’s prize, a silver dish, was 
won as a result of the accumulation of 25% 
points captured in the eight tournaments 
held by the club this year. 

The grand club prize, a table lamp, was 
won by Walker Ketcham, who had a total 
of 24% points. A record turnout was re- 
corded for this last meeting, with 56 
members and 13 guests entered in the com- 
petition. 

Following the tournament a dinner meet- 
ing and an election of officers was held. 
Those elected to serve for the year were: 
Gordon Winagle, president; J. Norman 
Riley, vice president; Amos Y. Lesher, re- 
elected treasurer, and Ralph Souder, secre- 
tary. George Nass, the retiring president, 
presided at the dinner. 





Memphis Lumbermen's Club 
Discusses Flooring 


Memputs, TeENN., Oct. 27.—Government 
Defense housing projects planned for the 12 
months ahead include 525,000 homes and will 
require 375,000,000 feet of oak flooring, 
Ralph Hill told members of the Lumber- 
men’s Club of Memphis at a meeting at the 
Peabody hotel. Mr. Hill said that the gov- 
ernment officials had become convinced that 
No. 2 Common or better oak flooring is good 
enough for any home, and that grade would 
he specified as acceptable in the contracts. 

The homes will be built and controlled 
by the government in specified Defense areas, 
Mr. Hill said. He is chairman of the 
club's trade promotion committee and secre- 
tary of the National Oak Flooring Manu- 
facturers’ Association. 

The club decided not to sponsor a class 
in hardwood lumber inspection after a com- 
mittee headed by Ray Goodspeed reported 
that the project was not feasible. 





Washington Hoo-Hoo Adds to 
Membership 
WasuHincton, D. C., Oct. 20.—At a meet- 
ing of Hoo-Hoo Club No. 99 of this city 
there were a num'er of new additions to 
the membership, indicating the growing in- 
terest in the organization, following the 


summer recess. Nine new members were 


added to the roster. 





Honor Minneapolis Member of 
Hoo-Hoo at Meeting 

MINNEAPOLIS, MINN., Oct. 27.—Joseph 
MacGaheran, noted Northwest sportsman, 
was the chief speaker at the regular lunch- 
eon meeting of the Twin Cities Hoo-Hoo 
Club, held at the Hotel Radisson here re- 
cently. Tom Bonner gave a brief report on 
the Golden Jubilee convention at Hot 
Springs, Ark., and T. T. Jones presented 


S. L. Boyd with a life membership card 
because of his “public spirit, intense inter- 
est in promoting the lumber industry and 
hard work in connection with the order.” 
Mr. Boyd is president of the International 
Concatenated Order of Hoo-Hoo and two- 
time president of the local organization. 





Cincinnati Club Will See Movies 
of India 


CINCINNATI, Onto, Oct. 28.—President 
Amor S. Kapp, Cincinnati Lumbermen’s 
Club, promises to initiate members into the 
mysteries of esoteric India at the monthly 
meeting at the Hotel Metropole on Nov. 3, 
when the story of that country will be pre- 
sented in motion pictures. Plans for the 
Christmas party will be announced then. 





Confer with Price Executive 


BALTIMORE, Mp., Oct. 27.—On Oct. 21 in 
the Sapphire Room of the Mayflower Hotel 
at Washington, Peter A. Stone, OPM 
price executive, met members of the Balti- 
more Lumber Exchange and of the Baltimore 
and Washington Hoo-Hoo Clubs, along with 
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distributors. It was decided to appoint a 
committee to advise with the Federal 
authorities again and endeavor to reach a 
satisfactory agreement on all matters. The 
Baltimore members of the committee are F. 
3owie Smith, president of the Lumber Ex- 
change, and H. A. Crane, president of 
Dealers’ Warehouse Supply Co. (Inc.). The 
Washingtonians on the committee are Emory 
Galliher, Frank Ewing and Mr. Whitcomb. 





Flooring Concern Changes 
Name 


Manistigurk, Micu., Oct. 29.—The name 
of former Brown Dimension Co., a subsid- 
iary of the Bay de Noquet Co., has been 
changed to the Michigan Dimension Co. 

This is the only change. The company 
will operate with the same policies and per- 
sonnel as it has in the past, and will con- 
tinue to produce dimension stock and “Supe- 
rior Brand” maple flooring. George J. 
Farnsworth is president of the Michigan 
Dimension Co., R. 1. Prine, vice president, 
Kurt Stoehr, treasurer, Charles E. Good, 
secretary, and |. J. McLaughlin, assistant 
secretary. Messrs. Farnsworth and Stoehr 
are located in Chicago, IIl., Mr. Good in 
Nahma, Mich., and Messrs. Prine and Mc- 
Laughlin here. 


Grading School Conducted by Northeastern 


New York, N. Y., Oct. 27.—‘Uniform 
interpretation and application of grading 
rules is one of the most important factors 
in developing and maintaining the markets 
for lumber,” said R. E. Broderick, executive 
secretary, Northeastern Lumber Manufac- 
turers’ Association (Inc.), in announcing 
that “Toward that end, and in the interest 
of assisting the manufacturers and graders 
of white pine to secure the best that every 
log will produce,” the association was spon- 
soring a one-day grading school at the plant 
of P. H. Chadbourne & Co., Bethel, Me., 
on Friday, Oct. 24. Mr. Broderick advises 
that the school was quite successful, as indi- 
cated by the fact that there was an attend- 





ance of approximately fifty, particularly 
from central and western Maine and New 
Hampshire, with several from Massachusetts. 
The association's New England inspector, 
W. P. Gowen, laid out a number of boards 
and planks, and those in attendance gave 
their opinions as to what the grades should 
be, Mr. Gowen then making corrections 
where necessary and explanations. The 


lumbermen in attendance, says Mr. Brod- 
erick, were especially interested in grading 
before and behind the planer, as it seemed 
quite helpful for them to observe what sur- 
facing may do to grades of rough lumber. 
Those who attended were dinner guests of 
the association. 


Northeastern manufacturers grading school in session at Bethel, Me. 
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New J-M American Colonial Shingle offers 
all the time-tested advantages of asbestos 
... ata cost that compares with that of 
far less satisfactory roofing materials 
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This is an Intentional Understatement! .. . Architects, builders, dealers, home owners all agree, 
Thousands of squares of the first J-M Asbes- “The new J-M American Colonial Shingle is exactly 


tos Shingles are still going strong after 30 


. the roofing shingle we’ve been looking for!’ An 
and more years of service. 


asbestos product, it can’t burn or rot, needs no 
periodic upkeep. Yet it has all the eye-catching fea- 
tures of weathered wood ... deep texture, staggered 


Razes Building . . . Saves Roof Shingles! 


Typical example of the lasting qualities of J-M 
Asbestos Shingles is this building at Meriden, 





Conn., shown below. The J-M Asbestos Shingles edge, clean-cut shadow lines. It comes in colorful 
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the first roof is the last roof! For details, mail coupon 
for beautifully illustrated full-color brochure. 
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What the Associations Are 
Planning and Doing 


Appalachian Hardwood Program 


Speakers Are Announced 

CINCINNATI, Ou10, Oct. 28.—Speakers for 
the annual meeting of Appalachian Hard- 
wood Manufacturers (Inc.), in Cincinnati 
on Nov. 14, at the Netherland-Plaza Hotel, 
have been announced by Secretary Carl H. 
Clendening as follows: Dr. G. W. Dyer, 
economist, Nashville, Tenn., who will dis- 
cuss business trends, and C. D. Hudson, 
National Wood Box Association, Washing- 
ton, D. C., who will talk on growing re- 
quirements of lumber for box and crate 
making for Defense industries. 

Names of new members have been sent 
in by H. E. Everley, trade promotion direc- 
tor, who is making an extended trip through 
Appalachian territory in the interests of 
trade extension for the next year, and who 
writes that several additional producers will 
submit applications for membership at the 
annual meeting, at which the chairman will 
be Luther O. Griffith, Griffith Lumber Co., 
Huntington, W. Va. The members just re- 
ceived are Hugo and Arthur Gernt, Allardt, 
Tenn., and J. M. English Sons’ Co., Ashe- 
ville, N. C. 





Quebec Wholesalers Announce 
Annual Meeting 


MontreAL, Que., Oct. 27.—The annual 
meeting of Quebec Province Wholesale Lum- 
ber Association will be held in Salon A of the 
Queen's Hotel, Montreal, Que., on Wednes- 
day afternoon, Dec. 17, at three-thirty, when 
retiring President E. M. Ball will present 
his report. 

Election of new officers will take place at 
this meeting, and at seven the same evening, 
the usual annual dinner will be held in the 
Spanish Room of the hotel. 





Society of American Foresters to 
Meet in Florida 

WasuHincton, D. C., Oct. 28.—The So- 
ciety of American Foresters will hold its 
annual meeting in Jacksonville, Fla., Decem- 
ber 18, 19, and 20. Headquarters will be at 
the George Washington Hotel. Dr. Clarence 
F. Korstian, president of the society and 
dean of the School of Forestry, Duke Uni- 
versity, Durham, N. C., has announced that 
the program will comprise four half-day 
sessions devoted to professional forestry, 
and an all-day field trip. 

The opening session, Thursday morning, 
Dec. 18, will have as its theme “The For- 
estry Situation in the South.” The Thurs- 
day -afternoon session will be devoted to 
society affairs and reports. This session 
will be open to society members only. Non- 
members who are interested or working in 
the field of conservation are cordially in- 
vited to attend all other sessions, including 
the banquet Thursday evening. 

On Dec. 19, a field trip will be made by 
the foresters to Olustee and vicinity to in- 
spect woods and naval stores operations, the 
state forest nursery, and the Osceola Na- 


tional Forest. Saturday morning’s session, 
Dec. 20, will have as its theme “The Future 
of Southern Forestry,” and the final session 
on Saturday afternoon will be centered on 
inter-American forestry. 





Western Association Official 
Visits in East 

Boston, Mass., Oct. 27.—A_ welcome 
caller at the Boston office of AMERICAN 
LUMBERMAN was Reginald T. Titus, 
director of trade extension for the West 
Coast Lumbermen’s Association, of Seattle, 
He is on a schedule which, since leaving 
Seattle a week previously, takes him to 22 
cities in 21 days. On Monday evening, Oct. 
27, he addressed the annual meeting of the 
Harry L. Folsom Hoo-Hoo Club of Boston 
at the Hotel Manger, and on the following 
day talked to the NYLTA in New York. 
He will attend the Construction Industry 
Conference in Washington Nov. 6-7 and will 
move on to Chicago, Kansas City and a 
number of midwestern cities enroute to 
Seattle. 





Northeastern Pennsylvania Group 
Hears OPM Official 


Scranton, Pa., Oct. 27.—A. T. Snyder, 
secretary and Defense coordinator, Region 
No. 13, OPM, recently told members of the 
Northeastern Pennsylvania Lumbermen’s 
Association, at its first fall meeting, to par- 
ticipate in the national Defense program 
because their industry was as essential to 
all Government work as any other industry. 
He spoke of the effect of the Defense pro- 
gram on the local lumber industry, and of 
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the possibilities of obtaining Government 
work. Following his address a forum was 
held on the problems which are now con- 
fronting the industry. 





New York Salesmen Have 
Well Attended Meeting 

New York., N. Y., Oct. 24.—A well at- 
tended meeting of the Lumber Salesmen’s 
Association of New York, was held recently 
at the National Republican Club, with about 
forty attending. 

After the routine business, President Bar- 
tel announced that the program would be in 
the form of a round table discussion, the 
members and visiting retailers expressing 
their views on the lumber industry 
as affected by rules and regulations per- 
taining to ceiling prices, priorities, restric- 
tions on material for buildings of certain 
types and costs, and the difficulty of se- 
curing materials. Throughout the entire 
meeting, there was a spirit of optimism 
prevailing. 

Plans are being made for a Thanksgiving 
dinner to be served at the next meeting, 
Nov. 13. The usual big Turkey, with ac- 
companying dishes, will be served. This 
meeting will be one week earlier than the 
regular date, which is the third Thursday 
every month. 





Congress of American Industry 
Will Meet in December 

New York, N. Y., Oct. 27—The Con- 
gress of American Industry will meet at the 
Waldorf Astoria in New York during the 
week of December 1-5. In a brief statement, 
Walter D. Fuller, president, National Asso- 
ciation of Manufacturers, said his keynote 
speech and the theme of the Congress would 
stem from the opening lines of the Preamble 
to the Constitution, “To secure the Blessings 
of Liberty.” 

Preliminary information about the annual 
conclave of the nation’s manufacturers dis- 
closed that Army, Navy and Defense offi- 
cials from Washington dominate the list of 





















































Center: John McMahon, su- 
perintendent of Bloedel Dono- 
van Lumber Mills (Inc.), Bel- 
lingham, Wash. Mr. McMa- 
hon's picture is imposed upon 
a photo of the company's dry 
kilns which have been converted 
to the Moore "Cross-Circula- 





tion" system. Bloedel Donovan 
has recently been drying some 
urea treated pontoon fir tim- 
bers for the War Department. 
Several charges of 4/4 lumber 
were seasoned along with the 
charge of pontoon timbers 
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scheduled speakers. Donald M. Nelson, ex- 
ecutive director of SPAB, William S. Knud- 
sen, director general of OPM, and Leon 
Henderson, Price Administrator, will par- 
ticipate in the first day’s sessions. 

The National Industrial Council, sponsored 
by the National Association of Manufac- 
turers, will convene for the first two days 
of the week, December 1 and 2. 





Philadelphia Wholesalers Announce 
January Election 


PHILADELPHIA, PA., Oct. 28.—The quar- 
terly meeting of the Philadelphia Wholesale 
Lumber Dealers’ Association was held re- 
cently at Kugler’s, with 25 members in at- 
tendance. 

Following a short business session, during 
which President George L. Felter announced 
the election of officers to be held at the 
January meeting, dinner was served. 





Regional Forester's Office 
Changes Address 


PHILADELPHIA, Pa., Oct. 24.—According 
to information received from the Forest 
Service, U. S. Department of Agriculture, 
all correspondence and other matter formerly 
sent to Regional Forester, U. S. Forest 
Service, 724 Ninth St., N. W., Washington, 
D. C., should now be addressed to Bankers’ 
Securities Building, Walnut and Juniper 
Streets, Philadelphia, Pa. 
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Coming Conventions 


Nov. 4—Northern Hemlock and Hardwood 
Manufacturers’ Association, Plankinton 
Hotel, Milwaukee, Wis. Quarterly. 

Nov. 5-7—Joint meeting, Producers’ Coun- 
cil (Inc.), Nov. 5-6, and Construction In- 
dustry Conference, Nov. 6-7, National 
Chamber Building, Washington, D. C. 

Nov. 5-7—Associated Cooperage Industries 
of America (Inc.), St. Charles Hotel, 
New Orleans, La. Semi-annual. 

Nov. 10-14—National Lumber Manufac- 
turers’ Association, American Forest 
Products Industries (Inc.), Timber Engi- 
neering Co., Blackstone Hotel, Chicago. 
Annual Meetings. 

Nov. 14—Appalachian Hardwood Manu- 
facturers (Inc.), Netherland-Plaza Ho- 
tel, Cincinnati, Ohio. Annual. 

Nov. 14—Maine Retail Lumber Dealers’ 
Association, Augusta House, Augusta, 
Me. Annual. 

Dec. 1-5—United States Savings and Loan 
League, Miami-Biltmore Hotel, Miami, 
Fla. Annual. 

Dec. 4—New Hampshire Retail Lumber- 
men’s’ Association, Carpenter Hotel, 
Manchester, N. H. Annual. 

Dec. 6.—Massachusetts Retail Lumber 
Dealers’ Association, Hotel Statler, Bos- 
ton, Mass. Annual. 

Dec. 10-12—Western Forestry & Conserva- 
tion Association, Portland Hotel, Port- 
land, Ore. Annual. 

Dec. 17—Quebec Province Wholesale Lum- 
ber Association, Queen’s Hotel, Montreal, 
Que. Annual. 

Dec. 18-20—Society of American Foresters, 
George Washington Hotel,. Jacksonville, 
Fla. Annual. 

Jan. 28-30—Southwestern Lumbermen’s As- 
sociation, Municipal Auditorium, Kansas 
City, Mo. Annual. 


Florida Group Has Twenty-first Semi-Annual 


Sarasota, Fia., Oct. 28.—Members of the 
Florida Lumber and Millwork Association 
(Inc.) met here recently for their twenty- 
first semi-annual convention. The regular 
reports were received at the opening ses- 
sion Friday morning, with President James 
F. Mack presiding, and these were followed 
by several interesting speeches. 


Speaks on Priorities 


B. R. Ellis, Director of Priorities, Na- 
tional Lumber Manufacturers’ Association, 
explained the reasons why the various regu- 
lations governing the supply of materials to 
the dealers have been made and stated that 
the men heading the Priorities Division in 
Washington are outstanding business men 
who are making every effort possible to 
work out a means to continue necessary 
building in all areas. Mr. Ellis urged the 
dealers to see that substitutes were used 
wherever possible for materials on the criti- 
cal list. He explained some of the releases 
that have been issued from Washington and 
the reasons for their being issued; also, 
answered questions asked by some who had 
run into difficulties in their communities, 
especially in non-Defense areas. 

W. F. Therkildson, of the Miami Herald, 
gave some astounding facts about the State. 
He has done and is continuing to do an out- 
standing job of advertising Florida and its 
facilities and possibilities for growth in the 
future. 


Dealer Advertising 


Ben Wand, in his discussion period cover- 
ing dealer advertising in local newspapers, 
explained the important things the dealers 
have to advertise, stressing particularly 


homes and remodeling of homes, which is 
of interest to everyone. 

Speaking on the subject of the Wage and 
Hour law, A. C. Ashmead, formerly with the 
Wage and Hour Division, explained the new 
ruling on keeping the Wage and Hour 
Records, recently issued, and answered ques- 
tions concerning this ruling. R. M. Camp- 
bell, of Allied Building Credits, Tampa, ex- 
plained the new Regulation W _ governing 
installment selling, bringing out particularly 
the fact that all now engaged in installment 
selling are granted a general license which 
expires Dec. 31 for every person who is not 
registered on or before that date with the 
Federal Reserve Bank. The Federal Re- 
serve Bank for the Florida District is 
located in Jacksonville. Mr. Campbell also 
explained the Statement of Transaction to 
be filled out showing the articles or materials 
sold on a particular job where installment 
selling is used. 

Golf and fishing provided part of the 
entertainment program. The ladies were 
entertained with a bridge party and luncheon 
at Lido Beach Casino and sight-seeing tours 
to points of interest in Sarasota. 

Lido Beach Casino was the scene of the 
banquet and dance. Frank Traynor, as 
toastmaster, awarded the golf prizes and in- 
troduced some of the “celebrities” present, 
including the members of the convention 
committees who had put on such a success- 
ful convention. “Professor Quidnune” (R. 
E. McCarthy, of Tampa) provided enter- 
tainment of particular interest to the lum- 
bermen who were called upon to answer 
questions about their own business and who 
received most suitable prizes for their knowl- 
edge of their industry. 






SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 
SAN FRANCISCO, CALIFORNIA 


Pattern Lumber 
SU GAR a and 
PINE shee 
California Ponderosa Pine 
Mouldings and Cut Stock 


» Sugar Pine Specialists for 30 Years. y 











THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 








Kennedy 


Western 


Lumber Products 


Prompt, efficient shippers of big mill, 
excellent quality. rightly-priced Fir, 
Hemlock, Cedar, Spruce, Red Cedar 
Shingles, Idaho White Pine, Ponde- 
rosa Pine, California Sugar Pine. 

We strongly subscribe to belief 

that a SATISFIED CUSTOMER is 

greatest asset of any institution. 


J.G. Kennedy Lumber Co. 
Henry Building 
Seattle 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


— - E i > = FACTORY 


SPRUCE, HEMLOCK, Ms PINE 
Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











FRED C. KNAPP, Portiand, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








J. P. Simpson, general manager of the 
3uffelen Lumber & Manufacturing Co., 
Tacoma, Wash., has returned home from a 
business trip to southern California. 


D. J. Cahill, Western Hardwood Lumber 
Co., Los Angeles, has returned from a busi- 
ness trip through the eastern and southeast 
ern states. 


Removal of offices from 434 Balter Build- 
ing to the Vincent Building, opposite on 
Commercial Place, suite 201, has been an- 
nounced by Roger E. Simmons, New Or- 
leans, La., lumber exporter. Telephone num- 
ber of this concern is MA 1576. 


Ralph M. Rogers, since 1935 a member of 
the Tacoma, Wash., legal staff of the 
Weyerhaeuser Timber Co., has resigned that 
post to become manager of the Tacoma 
office of the Washington state tax commis- 
sion. 


H. A. Crane, president of Dealers’ Ware- 
house Supply Co. (Inc.), Baltimore, Md., 
who handles the products of the E. L. Bruce 
Company of Memphis, Tenn., attended the 
meeting of that company at the main office 
recently. 


Charles G. Yerkes, Roddis Lumber and 
Veneer Co., Marshfield, Wis., stopped in 
saltimore, Md., in the course of an eastern 
trip, and called at the office of the MacLea 
Lumber Co., distributors of the products of 
this company in the Baltimore and Wash- 
ington area. 

O. C. Willis, McNary, Ariz... succeeds M. 
J. Ragley as superintendent of the llagstaff 
branch of Southwest Lumber Mills (Inc.). 
Mr. Ragley moved to Jefferson, Tex., to go 
into business for himself. Mr. Willis has 
been with the Southwest Lumber Mills 
(Inc.), since 1925. 


Perry Dame, Vancouver Plywood & 
Veneer Co., Vancouver, Wash., passed 
through Los Angeles, Calif., enroute home 
from an eastern business trip during which 
he attended the conference of the National 
Association of Woodwork Jobbers (Inc.), 
in Chicago. 


Lumber Products Co., formerly located at 
1512 Walnut Street in Philadelphia, Pa.., 
announces its removal to 1005 Real Estate 
Trust Bldg. at the S. Ie. Cor. Broad and 
Chestnut Streets in Philadelphia. Bell tele- 
phone Kingsley 1157 is the firm's phone 
number. 


James Baer, who is in charge of the ex- 
port department of the Kidd & Buckingham 
Lumber Co., Baltimore, Md., visited lumber 
mills‘in Virginia and West Virginia recently 
and called on a number of plants to get in- 
formation about the available stocks, and to 
note conditions in the production areas vis- 
ited. 


Production methods in manufacture of ve- 
neer, as used by the Underwood Veneer Co., 
Wausau, Wis., were outlined before mem- 
bers of the Lions Club dinner meeting by 
George A. Vehlow of the firm. He said the 





company is now working 24 hours a day, 
seven days a week, with multiple shifts, pro- 
ducing veneer for furniture, trunks, luggage, 
and other uses. 


R. W. Williams, of Hardwood Export Co. 
(Inc.), New Orleans, drew a deep breath of 
relief on Oct. 21, on which date he com- 
pleted the distribution of about 350,000 feet 
of spruce among four airplane manufactur- 
ers. The spruce was part of the cargo of a 
French vessel that put into New Orleans har- 
bor with the collapse of the French Govern- 
ment. Mr. Williams negotiated a deal, super- 
vised the distribution of the spruce, and what 
with the exacting demands of several govern- 
mental agencies, including the l'rench, and the 
needs of four purchasers, he literally lived 
on the docks during the last four weeks. 
Resaw work on some of the spruce was 
done by Madison Lumber Company’s retail 
yard. 





New Text on Yard Operation 
Finds Wide Acceptance 


” 


“22 Years of Hustling,” written by Otto 
Lieber, Jr., president, The Lieber Lumber & 
Millwork Co., Neenah, Wis., is a readable, 
practical handbook of successful merchan- 
dising policies 
evolved through the 
years the author has 
been engaged as a 
retail lumber and 
building material 
dealer. Following his 





OTTO LIEBER, JR., 
Neenah, Wis.; 
Merchandising 

Authority 





appearance as a 
speaker at many con- 
ventions of lumber- 
men and other 
classes of retailers, 
Mr. Lieber was del- 
uged with requests 
for detailed information on many points he 
discussed. It became impossible to answer 
all the requests, and Mr. Lieber decided to 
write a book to contain answers to every 
question that could be asked. He has ac- 
complished this purpose in the most com- 
plete text on modern retail lumber yard 
operation ever written. Priced at $4.50 a 
copy, postpaid at Neenah, the book is finding 
wide acceptance as a reference and guide 
in the offices of many lumber and building 
material retailers. 


Retail Yard Changes 
Live Oak, FLA—Assuming management 
of the local branch of the Bond-Howell 
Lumber Co. recently, R. L. Howell of St. 
Augustine is being welcomed to replace Har- 
old S. Wolfe, who resigned. Mr. Howell 
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has been affiliated with the Bond-Howell 
Lumber Co., for seventeen years, holding the 
position of assistant manager in St. Augus- 
tine prior to coming to Live Oak. 

Hererorp, TEx.—E. C, Zeigler is the new 
manager of Rockwell Brothers & Co. here. 
He has served as manager elsewhere for 
the same company. 

QUINLAN, TEX.—Harvey Compton has 
been named manager of the Quinlan Lumber 
Co. to succeed Thad Decker, who resigned 
to enter the Navy. 

GREENVILLE, TExX.—New manager of the 
Lyon-Gray Lumber Co. at Greenville is J. 
W. Lambert. Mr. Lambert succeeds the late 
Joe D. Williams, and he has been with the 
company for about twelve years. 

Merapow Grove, Nepr.—L. R. Scott, who 
has been manager of the Chicago Lumber 
Co. of Omaha at Fairfield, Nebr., has been 
named manager of the same company’s yard 
at Meadow Grove. His place at Fairfield 
has been taken by Harry Treon. 

PoLk, Nepr.—Oscar Strand, who for the 
past twenty years has operated and managed 
the Strand Lumber Co., announced that he 
has turned the active management of the 
company to his son, Paul, who will be as- 
sisted by his two younger brothers, Hilding 
and Warren. 

Sikeston, Mo.—R. L. Guthrie has been 
appointed manager of the Sikeston yard of 
Ie. C. Robinson Lumber Co. 


Hemet, Catir.—L. S. Harris, formerly of 
Palm Springs, Calif., has accepted the posi- 
tion as manager of the Valley Building Sup- 
ply Co. at Hemet. 





Company Makes Progress in 
Completing Plant 


Port ANGELES, WaAsH., Oct. 20.—Good 
progress is being made in the completion of 
the fine new plywood manufacturing plant 
of the Peninsula Plywood Corp. here. The 
company expects to be in operation about 
the middle of November, and the plant will 
have a capacity of seven million feet per 
month. All machinery and equipment is on 
the ground and much of it has been in- 
stalled. 

John Roberts is president of the company. 
Robert Sand, manager, and Emery Moore, 
sales manager. The Peninsula Plywood 
Corp. will be another important factor in 
the rapidly expanding Douglas fir plywood 
industry. 





Defense Cooperation Emphasized 
on Company's Anniversary 


New York, N,. Y., Oct. 27.—‘“As workers 
together, the supremely important part of 
our jobs is to forward in every possible way 
the manufacture of products ordered for 
Defense construction projects,” Herbert 
Abraham, president, The Ruberoid Co., man- 
ufacturers of building products, said in a 
letter distributed to Ruberoid’s 3,000 factory 
and office workers throughout the country 
on the occasion of the company’s fifty-fifth 
anniversary. 

The letter was part of an anniversary 
leaflet carrying the names of 109 Ruberoid 
employees who are now in military service, 
and of 99 employees who have been with 
the company continuously for 25 years or 
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more. Members of the Twenty-Fiver Club, 
as the group is called, have been presented 
with gold service emblems, and their names 
are inscribed on honor rolls placed in all 
Ruberoid plants and offices. 

In his anniversary letter, addressed to all 
members of the Ruberoid organization, Mr. 
Abraham said in part: “This year, on our 
anniversary day, I know that all of us will 
wish to give special thought to a fact that 
is uppermost in the minds of every Ameri- 
can—the fact that the countless advantages 
enjoyed by the people of this country over 
so many years would have been impossible 
had we not had the good fortune to live 
and work in a free America. To protect our 
free way of life our Government is today 
engaged in a tremendous Defense effort. 
Hundreds of thousands of men are already 
receiving military training, and others are 
being called daily. 

‘But behind this first line of Defense is 
another American army of which you and | 
are a part--the great army of men and 
women in American manufacturing organi- 
zations to whom our Government must look 
for the needed huge quantities of equipment 
and material. Without these, as the experi- 
ence of other countries has shown, not even 
the bravest of men can be trained for suc- 
cessful defense.” 





Lumber Inspection Bureau 
Occupies New Offices 


SEATTLE, WASH., Oct. 27.—Announcement 
has been received from the Pacific Lumber 
Inspection Bureau (Inc.), that it is now oc- 
cupying new offices which are located at 809 
White Building in Seattle. 





_— 


Chemist Wins Award for 
Industrial Research 


New York, N. Y., Oct. 24.—The Chem- 
ical Industry Medal of the Society of Chem- 
ical Industry will be presented to Dr. Elmer 
Bolton, chemical director of E. I. Du Pont 
de Nemours & Co., at a joint meeting of 
the American Section of the Society of 
Chemical Industry, the New York Section 
of the American Chemical Society and the 
New York Section of the American Insti- 
tute of Chemical Engineers on Nov. 7. The 
medal is awarded for valuable application of 
chemical research to industry. Preceding the 
meeting, a dinner in honor of Dr. Bolton 
will be given. 





Texas Lumberman-Banker Visits 


Middle West 


Thomas C. Spencer, president, Spencer- 
Sauer Lumber Co., Houston, Tex., spent a 
few days in Chicago recently visiting old 
friends. Among his other interests, Mr. 
Spencer is engaged in banking, being an 
official of such an institution in Houston. 
While he was in Chicago, he visited friends 
from Texas who have similar interests in 
Chicago, and he planned to go on to Minne- 
apolis to visit other friends from Texas like- 
Wise engaged. 

Mr. Spencer’s visit to the offices of the 
AMERICAN LUMBERMAN in Chicago, by rea- 
son of his intelligent and pleasant conversa- 
tion, was ample proof that Texas produces 
interesting people. 
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Ohio Lumber Firm Has 
New Head 


ASHTABULA, OHIo, Oct. 27.—Several 
changes in the official family have been 
announced by Dodge Brothers Lumber Co., 
of Ashtabula. J. P. Dodge has been suc- 
ceeded by Mrs. W. L. Dodge as head of the 
concern; so that for the first time in many 
years Mr. Dodge is out of the retail busi- 
ness, but will continue in the wholesale busi- 
ness which bears his name. It was stated 
that there will be no change of personnel, 
and that the business will continue as it has 
with the same office and plant force. A 


transfer of stock accompanied the change 
of officials. 

According to J. P. Dodge, the history of 
his family has long been associated with the 
lumber industry. His grandfather, in 1811, 
acquired timber in the Western Reserve. 
This land was heavily covered with poplar 
which was cut and sold. 

J. P. Dodge’s father started a general 
store in Dodgeville and took in trade every- 
thing that a farmer produced, including lum- 
her. The older brother, Warren L. Dodge, 
took up the same business about 1890, also 
joining J. P. Dodge and others in the forma- 
tion of Dodge Brothers in Ashtabula in 
1908. In 1900, J. P. Dodge, at the age of 
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Reverse positions, Mr. Retailer. 


are the customer. 


Pretend that you 


Pick up a piece of KIRBY dimension. Squint down 


its straight edge. 


Rub your hand along that slick 


surface and note the smooth face which KIRBY pre- 
cision machining put on the finished product. ''Heft'' 
it. Notice the weight? The lumber is dry, so the 
poundage which you feel indicates strength. 


See that brand "KIRBY" on the end? The manu- 
facturer, proud of the product, displays the name 
conspicuously—a name which has long stood for de- 


pendability and quality. 


If you were using the lumber instead of marketing 
it, would you say:—"'That is the kind of stock | want''? 


LUMBER 


KI RBY CORPORATION 


Southern Pine 


Southern Hardwoods 


“A Wood for Every Purpose” 


KIRBY BLDG. 


HOUSTON, TEXAS 






























































Here’s lumber from the top of the 
world. Lumber cut from timber that 
grows at an altitude of 10,000 feet. 
From our mills at Alamogordo come 
fine products in Douglas Fir, White 
Fir and Ponderosa Pine. Dimension, 
Timbers, Ties, Lath, Yard and Shed 
Stock, Bevel Siding, Mouldings, Box 
Shook and Crating. Properly sea- 
soned, carefully manufactured. 


High-altitude Fir, especially suitable 
for construction work. 43 years serv- 
ice to the trade. 


Send your inquiries to South- 
a4 Lumber Co., Alamogordo, 
N. M. 

















CARR 


Lumber Company, 


Manufacturers of 
“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 
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eighteen, started his first sawmill operation. 
He continued this until 1930, and since that 
time has purchased hardwoods from mills in 
the vicinity and from the South or elsewhere, 
selling everything that can be produced in 
the way of lumber. 


Executive Celebrates Fifty 
Years of Service 

Boston, Mass., Oct. 27.—It was a happy 
party that gathered in the spacious restau- 
rant at the plant of Brockway-Smith-Haigh- 
Lovell Co. with Vice president Edwin W. 
Tibbetts as the guest of honor. All execu- 
tives and department heads were on hand 
to greet Mr. Tibbetts upon the completion 
of fifty consecutive years of service with the 
company. James R. Haigh, president, served 
as toastmaster, and after reviewing Mr. Tib- 
betts’ splendid record with the company, 
presented him with a deluxe console radio 
for his home. Entering the office of Brock- 
way-Smith Co. at Lynn, Mass., fifty years 
ago, he has played a prominent part in the 
development of the business to its present 
high standing. As the business grew, he took 
over the sales end in which he is very active 
today. 


Honor Inventor of 


Leaders of the insulation board industry 
paid tribute to its founder, George H. Ellis, 
76-year-old Minneapolis, Minn., research 
engineer at a testimonial dinner Oct. 17. 
The dinner was given by R. H. M. Robin- 
son, president of Minnesota and Ontario 
Paper Co. Mr. Ellis has been consultant 
engineer for the company’s Insulite division 
since 1924 and still is active in research. 


The Wake 
Depends 


Upon it 
Friends. 
* 
Farlier America. 


Georee H. Ellis, 76 years old, who 
is consultant engineer for the insulite 
division of the Minnesota and Ontario 
Paper company, recently was honored 
by Minneapolis civic leaders at a testi- 
monial dinner. One of his most vivid 
recollections was an incident that 
occurred in Evanston, where he lived 
at the time. In 1894, while driving 
his homemade automobile, Ellis was 
arrested by an Evanston policeman. 
A justice of the peace ordered the car 
chained to a hitching post while he 
looked up the law regarding the mat- 

'ter. Ellis was charged with running 
.'a self-propelled vehicle on a street or 
s highway without a footman preceding 

;at 10 paces with a red flag by day or 
_|a red lantern by night. He. was fined, 

jand the arresting policeman was or- 

| dered to escort the vehicle to the city 
} limits in the prescribed manner, Ellis 
!hought a cane and a red bandana to 
|equip the officer. 
—Michael J. Fadell. 


as. x 











From the Chicago Tribune's famous contribu- 
tor's column, "In the Wake of the News,” 
comes this interesting clipping about Mr. Ellis 
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Former West Coast Logger 
Joins California Firm 


Fort Brace, CAuir., Oct. 22.—Paul Frey- 
dig, former well known Pacific Coast 
logger who recently returned to this coun- 
try from Tasmania, has joined the staff 
of the Union Lumber Co., Fort Bragg, 
Calif. For the past two years Mr. Frey- 
dig has been manager of logging opera- 
tions for the Australian Newsprint Mills 
(Ltd.), in Tasmania. Prior to going to the 
Antipodes Mr. Freydig was vice president 
of the Southwest Lumber Mills (Inc.), and 
the Apache Railway Co., McNary, Ariz. 
Before that he had charge of the logging 
operations of the Charles R. McCormick 
Lumber Co. in the state of Washington. 
Paul Freydig graduated from the College 
of Forestry at Oregon State College and 
rapidly came to the front as a leader in the 
Pacific Coast logging area. He was for- 
merly president of the Pacific Logging Con- 
gress and during the sessions of the 32nd 
annual Congress in Seattle this week he had 
the first opportunity in several years of tak- 
ing part in the proceedings and greeting 
many friends among Pacific Coast loggers. 


Insulation Board 


As founder of the $150,000,000 worldwide 
insulation board industry, Mr. Ellis was 
presented with a silver plaque. It was esti- 
mated that during the past 35 years more 





George H. Ellis, left, founder of the insulation 
board industry, receives a plaque from R. H. M. 
Robinson, president of M. & O. 


than 20 billion feet of insulation board has 
been produced by companies throughout the 
world; enough to insulate four million 
homes. 

Mr. Ellis’ more than 60 years in research 
were reviewed by Mr. Robinson. The first 
of his 150 inventions, made at the age of 16, 
was a machine which enabled farmers to 
make twine out of straw. Other experiments 
in the agricultural field led to the develop- 
ment of the first structural insulation board 
from waste products of flax straw. A com- 
pany organized by Mr. Ellis pioneered in 
selling the public on the idea of insulating 
homes. 
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THE LUMBERMAN POET 








| WANT THAT FIVE 
From Issue of Dec. 30, 1905 


I will not sing a song of spring, 
Of rose, or sky, or sea; 

That kind of stuff is good enough 
But it won’t do for me. 

It may be greed, but I’m in need 
Of coin to keep alive; 

So keep your sky, but me, well, I— 
I want that five. 


It’s sweet to read the pretty screed 
We poets oft indite, 

It’s sweet to hear of autumn sere 
And summer fair and bright, 

But that won’t bring me anything 
As up life’s path I strive; 

Let poets weep themselves to sleep— 
I want that five. 


I'll sing no tune of days of June, 
Of sea, or sky, or nature; 

I have no time to write a rime 
Of soulful nomenclature. 

Don’t talk to me of bumble bee 
That’s busy making honey ; 

To get that five instead I’ll strive, 
Because I need the money. 


"JOURNEY ON" 
From Issue of Feb. 10, 1906 


You can’t stand still in life, 

Can’t pause amid the strife— 
Journey on. 

You will never win success 

Or achieve your goal unless 


You journey on. 


So keep moving up the trail, 
For to linger is to fail— 

Journey on. 
If you halt, your heart depressed, 
3e assured that all the rest 

Will journey on. 


Keep on moving—stand not still, 

Keep on moving—others will; 
Journey on. 

Brace your shoulders, life your load, 

And be sure that right’s the road 
You journey on. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








A railroad of inexpen- 


TACOMA, WASH., July 


Oakland, Cal., 2 for China, 


sive construction, which is 
designed to be strong and 
durable, and is especially 
adapted for use in timber 
lands for getting out logs, 
or in the neighborhood of 
mines, for transporting 
coal, ores, or refuse, is 
shown in the accompany- 
ing illustration. This road, 
with a _ carriage partic- 
ularly designed for use 
therewith, having a novel 
and effective style of 


brake, forms the subject 
of five patents issued to 
John N. Valley, of No. 643 
Jersey Avenue, 
City, N.. J. 


Jersey 








10— The following is the 
number of vessels loading 
with lumber at the differ- 
ent Sound ports: 


Port Gamble ......6.+. 9 
Pert Blakely ........0% 8 
Vancouver, B. C......... 8 
WCCO oaiciic asin wc wns 6 
NE ode acsiwiaiare siane eters 2 
Port MAGiOn .....65.6000 3 
New Westminister, B. C. 2 
POrt PIBGIOCK «2.26.00 s0 2 
RE oo. sraisricrave <iere suerte 2 

TR 465s ce Ben 42 


Of this number, 17 car- 
goes are for Australia, 10 
for San Francisco, 3 for 








2 for Honolulu, 2 for South 
America, and one each for 
San Diego, San _ Pedro, 
United Kingdom and Bos- 
ton. This is a larger num- 
ber than for some months 
past, and on the face of it 
is rather encouraging. But 
as the majority of the 
foreign charters were 
made some time since, the 
large number of vessels 
loading only shows that 
the vessels are just obtain- 
able, rather than an in- 
creasing demand. Another 
thing to be considered is 
that with the advent of the 
new wheat crop now ready 
for harvesting, all avail- 
able vessels will be re- 
quired to transport the 
grain all over the world, 
forcing lumber rates up on 
account of a scarcity of 
vessels; therefore the lum- 
ber shippers are improving 
their opportunity. The 
number of vessels loading 
for San Francisco appears 
large also, but the lumber 
is for stocking up rather 
than for active demand. 


WIT | 


LONG LEAF 





VY HELL 
Yellow Pine 





TIMBERS 


Dimension, Finish, Casing, Base, 
Ceiling, Siding, Mouldings, 
Shiplap, Boards. 


! ong Leaf Pine is the lumber that lasts, 
wears and serves. It pays to push it. 


WIER LONG LEAF LUMBER CO. 


HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 
































af 
MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 























Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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NEWS FROM THE SOUTH 


Heads Jackson Chamber 


Jackson, Miss., Oct. 27—Carl L. Faust, 
prominent Mississippi lumberman, was 
elected president of the Jackson Chamber 
of Commerce and will be inducted into of- 
fice on Noy. 18 at the annual meeting. 

Mr. Faust was selected to head the busi- 
ness men’s organization at a recent meeting 
of the directors, and his election was sig- 
nificant in that he was chosen from the 
membership and was not a member of the 
board. President-elect Faust has long been 
active in affairs of the Chamber, having 
served the association previously as a direc- 
tor and one year as treasurer. 





Busy on Munitions Boxes 

The W. G. Avery Body Co., of Jackson 
has been awarded a contract for construct- 
ing shell boxes for the Wolf Creek Ord- 
nance Plant of Milan, Tenn. The $300,000 
order, to be filled within about 90 days, 


will necessitate construction adjoining the 
present factory of a new building containing 
30,000 square feet of floor space. The 
Avery lumber factory has twice been ex- 
panded since locating here. For the past 
several months the plant has been making 
ammunition boxes for the Navy, wooden 
parts for Army motor vehicles, and instru- 
ment panel boards for airplanes. W. G. 
Avery, owner of the plant, recently took 
over the former Monroe Bush lumber prod- 
ucts plant, where the Navy ammunition 
boxes are being manufactured. 





Club Celebrates Birthday 


Pine Biurr, Ark., Oct. 20. — A large 
crowd of lumbermen gathered at the Hotel 
Pines to celebrate the seventeenth birthday 
of the West Side Hardwood Club. Election 
of officers for the ensuing year, and a squir- 
rel dinner featured this meeting. 

Immediately after dinner, retiring Presi- 


Sees Better Government Cooperation 


CHAPMAN, ALA.—Earl M. McGowin, 
lumber consultant to the U. S. Government, 
has been actively promoting the “stock pile” 
idea of lumber supply. It consists of ad- 
vance purchase of lumber by the Govern- 
ment and storage of this lumber in the man- 
ufacturer’s yards. Orderly production and 
prompt shipment when needed, is the result. 
Mr. McGowin, who is also vice president 
of the W. T. Smith Lumber Co. located 
here, and president of the Southern Pine 
Association, believes that Federal officials 


are coming to understand lumbermen’s prob- 





Shown here in the ac- 
companying two views 
are: above, office of 
the W. T. Smith Lum- 
ber Co., of Chapman, 
Ala., and at the right, 
view of an overhead 
carrier 


lems and are inclined to be cooperative along 
mutually beneficial lines. 

The W. T. Smith company shipped 9'%4 
million feet during September, a figure that 
has not been equaled by the firm for many 
years. Mills are located at Greenville, Foun- 
tain and Linden, Ala., as well as here at 
Chapman. Eighty percent of the cut is soft- 
wood, principally shortleaf pine. 

The company owns more than 180,000 
acres of timber land, and does much of its 
own logging; but some logs and some lum- 
ber is purchased outside. They will purchase 
logs or rough lum- 
ber, as the owner 
chooses, and the 
lumber is taken to 
one of the W. T. 
Smith mills for dry- 
ing, remanufacture 
and grading. 

Living advertise- 
ment for the concern 
is a handsome grove 
of pine trees near 
the road leading to 
the Chapman mill 
from the Federal 
highway. 
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dent Fohrell appointed a nominating com- 
mittee to bring in the nominations for the 
officers to serve for the next year, and the 
following were nominated and unanimously 
elected: President Carl L. White, Breece- 
White Manufacturing Co., Eudora, Ark., and 
Vice president Donald Drake, Wheeler Lum- 
ber Co., Pine Bluff, Ark. 

This is the third time that Carl White 
has been president over a period of years. 
He succeeds Eugene E. Fohrell, and Donald 
Drake as vice president succeeds Ernest N. 
White. P. E. Nichols of Nichols Lumber 

Pine Bluff, Ark., was again appointed 
treasurer, and O. S. Robinson, O. S. Robin- 
son Lumber Co., Camden, Ark., was again 
appointed secretary, having served the whole 
seventeen years in this capacity. 

Retiring President Fohrell thanked the 
members for their cooperation during the 
past year and praised Secretary Robinson 
for the good work done during the past 
year. Mr. White was then escorted to the 
chair and after thanking the membership, 
made an earnest plea for closer cooperation 
between the membership and the industry. 





One of Three Pine-Hardwood 
Mills Has Boiler Explosion 


Aucusta, Ga., Oct. 20—The Augusta 
Hardwood Co. suffered a local blitz a few 
weeks ago at its mill on Molly Pond Road, 
Augusta, Georgia. Following the usual 
blitz tactics, the boilers let go without warn- 
ing; definitely taking the mill under pro- 
tective custody. The machinery was soon 
put back into working order, but it takes 
some time to replace the boilers; so the mill 
was necessarily shut down during Septem- 
ber but will be reopened during October. 
Meanwhile the stock of dry lumber ran 
rather low. There’s an adequate stock of 
logs on hand, and as soon as steam can be 
generated the saws will be running as usual. 

E. L. Douglass was out in the country 
when this journal called. The company op- 
erates three mills in addition to the one in 
Augusta; producing both hardwood and pine. 
This company has been following the pine 
ceiling prices on about 90 percent of its 
sales, and hardwood prices are reported sat- 
isfactory. Roofers, according to the office, 
took something of a Paul Bunyan jump some 
time back. The general ascent of this item 
—from about $18 to around $34—is sus- 
pected here of having inspired the ceiling 
idea. “It’s nice to get $34,” our informant 
said, “but maybe that was going a little 
strong. After all, somebody has to pay 
prices. He might get tired and take a long 
rest.” 





Surveys Kitchen Cabinet 
Industry 


CINCINNATI, OuI0, Oct. 27.—Outlook of 
the kitchen cabinet industry is the subject 
of a general survey among the leading manu- 
facturers of Indiana, Iowa and Wisconsin, 
just completed by H. E. Everley, trade pro- 
motion director, Appalachian Hardwood 
Manufacturers (Inc.). He speaks of an 
unusual demand, with plants operating at 
capacity. However, he notes that Defense 
activities are affecting some private building 
operations adversely, so that immediate pros- 
pects in the kitchen cabinet industry are 
not altogether glowing. 
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tons of special water resistant and water- 


proof glue in its manufacture, according to 
H F re S N FE S S R F { O R D I. C. Smith, manager of I. F. Laucks, Ltd., 
Vancouver suppliers of construction glues. 


Approved by Wartime Housing Limited 
for both exterior and interior purposes, ply- 











“ m succeeded by Peevey Lumber Co. wood has been one of the chief building ma- 
New Mills and Equipment Plano—Frank Cook Lumber Co. succeeded by ‘rials in C bsSi : oe a 
ILLINOIS. Mound City—R. L. Conyers is Plano Consumers Co-Operative. tel la s in Canada’s emergency housing j 
establishing a mill here to cut hardwood strips WASHINGTON. — Puyallup — Spruce Veneer projects, and Laucks glues have been used 
for ax, hammer and shovel handles. Package Corp. changed name to Grays saa ye t eiealitcite: i ; B . : 
MISSISSIPPI. Bay Springs—-The Chickasaw Veneer Corp. and merged with Grays Harbor almost exclusively in the manutacture of 


Wood Products Co. of Memphis plans to estab- Veneer Co., Hoquiam, Wash. 
lish a stave mill here to manufacture oak Or | : 1 | i | : . C 
staves. | d f tf the special glues used thus tar in Cana- 
ae ae Oe Canada Uses Plywood for | seit eter na- 
tEGON. owers—KE,  O. St 0 ug dian emergency housing, about two-thirds 
and J. A. Fuller of Portland are erecting a saw- 6 a ' ’ che . 
mill here, Emergency Housing were of the waterproof synthetic resin type 


WASHINGTON. Pe Ell—L. E. Biggar is con 





this British Columbia product. 


sin « eas tek V ANCOUVER, B. CG, Oct. 25.—Although formulated especially for the production of 
incorporations emergency housing in eastern Canada is just exterior grade fir plywood, and one-third 
: ncorp getting into full swing, enough plywood has was soybean water resistant glue for interior 
ARKANSAS. Patterson—Arkansas Stave «& ; A " : 
Heading Co.; $5,000. Incorporated by Frank already gone into it to require close to 60 grade plywood manufacture. 


G. Krob of Chicago, J. L. Keith of Patterson 
and E. L. Westbrooke of Jonesboro. 

FLORIDA. Jacksonville 
Co., Imec.; erate factory. 





Jacksonville Crate 





KENTUCKY. Hardinsburg—River Valley 
Lumber Co.; $5,000. Incorporated by Jules 
K. Johnson, Paul Pace and H, M. Hook. 
Paducah—Paducah Logging & Sawmill Corp. >> - « <¢ 
incorporated by Max E. Miller, Julien C. Miller 
and Mary E. Beck, 
MICHIGAN. Manistique—Michigan Dimen- 


sion Co. incorporated by James E. Frost, M. 
Robert Deo and Elizabeth Brotherton; to deal 


in lumber and forest products. GENUINE WHITE PINE 
CANADA. BRITISH COLUMBIA. 


Vancou- 


ver—Glenwood Lumber Co., Ltd., 84, 553 Gran- i 
ville Street; $10,000; loggers and lumbermen. These are the better, finer frames. No wonder dealers 
New Ventures and builders prefer them. Wood and workmanship 
CALIFORNIA, Los Angeles— Philips-Hill the BEST. Stay true and tight through years of serv- 


Lumber Co. has engaged in the rail and cargo : i 
lumber business, with offices at 714 West ice. We also offer Ponderosa Pine 





Oly ic B -vard, ‘ 

rage Ben har Coast Shingle & Paint Frames, same manufacture and Mixed Cars of Frames and 
Co., 4613 South Western Avenue, established by grade as the Genuine White Pine. Quality Box Shooks 
Albert J. Lilienthal and Robert E. Russell. 

NEW MEXICO. Hobbs—Green & Brewer 
Lumber Co., has opened at 507 West Broadway. BRADLEY MILLER & COMPANY 

TENNESSEE. Rockwood—Waldensia Lum-  ] | 
ber Co., recently organized, will establish a s slat 
large planing mill and lumber shipping yard Telephone 7812 - Bay City, Michigan 
here, C. W. Jones, 74 Bonny View Road, West Hartford, Connecticut 

~4 = 
Casualties Eastern Representative ; 


ARKANSAS. Hope—Bruner-Ivory Handle Co. 
had ash handle mill, hickory warehouse, two 
dry kilns and a dipping vat destroyed by fire, 
with loss estimated at $60,000, partly covered 
by insurance. The hickory handle plant has 
resumed work. 

CALIFORNIA. Willow Ranch—Crane Creek 
Lumber Co. mill here destroyed by fire, with loss 





estimated at $150,000. The adjoining power 

plant, box factory and lumber yard were saved. THESE 
INDIANA. Indianapolis—National Veneer & 

Lumber Co. sawmill damaged by fire. Loss 

covered by insurance. DEPENDABLE 
MICHIGAN. Lansing—Duncan Lumber Co. 


yards destroyed by fire, with loss estimated 


at $25,000; about 1,500,000 feet of lumber were PRODUCERS CAN 


burned. 


NEW YORK. Greene—Greene Lumber Co. SUPPLY ALL 
sawmill destroyed by fire, with loss estimated 
between $6,000 and $10,000. Piled lumber was 


saved, 


YOUR NEEDS 


Business Changes 


ALABAMA. Anniston—King & Boozer suc- 
ceeded by T. C. King Co. 

ARKANSAS. Jonesboro—East Arkansas 
Builders Supply Co. here succeeded by Jones- 
boro Lumber Co. 

CALIFORNIA. Salinas—Moore Shook & Sup- 
ply Co. succeeded by Western Box Distributors. 








GEORGIA. Buen: Vista — Stevens-Warre ° . . 
Lumber Co. succeeded by Elmyiew Lumber Co. Please your customers and increase your trade by handling this 
‘rawfordsville — Crawfordsville L ber ‘S.. e ° ° ° ’ 
“a ta ai friend-making lumber, North Carolina Pine. It’s lumber of beauty 
_ ILLINOIS. | Fairfield—V. W. Bruce succeeded and utility, for interior and exterior construction. It has fine grain and 
by Leonard F. Samford Lumber Co. ° . . . 4 
INDIANA. Rushville—Bates Supply Co. suc- strong fiber, mills to a satiny smoothness, takes paint well. The firms 


ceeded by Rush Coal & Building Material Corp. 


SGD Sica aude amie eaabn here listed can supply you with all building items in North Carolina 
yr elton—Leslie ( y 4 iber ts A gee 
Co, succeeded by R. T. Heaton Lumber Co, Pine. Send them your inquiries and orders. 


MICHIGAN. Dearborn-—Ternes Coal & Sup- 
ply Co. on Chase Road succeeded by Art Ternes 
Wik continge an tie Senna Cont & Sure Oa. ELLINGTON-FAY LUMBER CO. BURRUSS LAND & LUMBER CO. 


Manistique—Brown Dimension Co. succeeded 





by Michigan Dimension Co. Fayetteville, N. Cc. Lynchbarg, Va 

ot tiie cae eS SPA Grade Marked Lumber Kiln Dried, Grade Marked N. C. Pine. R. R. Material 

prone tggl sullding, succeedec y eitert Mfrs. FI : Ceiling, 2, Mol . R a i Ity. Car Li i and D ki z. Mills 
OREGON. Estacada—Anders Bros. Lumber and Framing Lumber. Kiln Dried and Air Dried. in Va. and N. C. 





Co. succeeded by Hector Anders. 
Newberg—George R. Emmerson succeeded by 
Butler Lumber Co. 
TENNESSEE. Cleveland — Bradley Lumber 
Co. succeeded by CC. M. Hardwick Lumber Co. 
TEXAS. Marfa-—Peevey-Simpson Lumber Co. 


PROMPT SERVICE on STRAIGHT or MIXED CARS 














TODAY 


IS A GOOD DAY 
to start using 
the services of 


The Western Wholesaler 


Wouldn't it be a GREAT advantage, 
Mr. Lumber Buyer, to have a depend- 
able wholesaler representing you in 
the Western lumber market? 


Mills are crowded with orders. Some 
are running three shifts. Certain items 
are oversold. Train loadings are up. 
Quick market changes can't be safely 
followed from distant points. 


The Wholesaler, right here in the mar- 
ket, is in hourly contact with hundreds 
of mills. He can serve you well, get- 
ting for you the best the market affords. 


Order through the Western Wholesalers 
listed below. Let them supply your 
needs in Douglas Fir, Ponderosa Pine, 
Western Red Cedar, Idaho White Pine, 
— st Coast Hemlock, California Sugar 
ine. 





Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ Fir Dimension, SEATTLE, WASH. 


Morrill & Sturgeon 


Lumber Co. Tho Bfark of Quality 


Yeon Bidg., Portland, Ore. 
CARL SODERBERG (Sawmill: Pine 
LUMBER COMPANY F™eville. Ore.) 


Products Corp., 
Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
* Old National Bank Building 
SPOKANE, - - - WASHINGTON 

















110 Market St., SAN FRANCISCO, CALIF. 





DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR. CO. 
A “One Stop Station” for Lumber and Shingles. 
SEATTLE, WASH. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WASHINGTON, D. C., Oct. 


tion’s report for the two weeks ended Oct. 


27.—Following is the National Lumber Manufacturers’ Associa- 
18, and for forty-two weeks ended that date, 


covering mills whose statistics for both 1941 and 1940 are available, and percentage com- 
parisons with statistics of identical mills for the corresponding period of 1940: 


Av. No. Per- Per- Per- 
Mills Production cent eae cent Orders cent 

TWO WEEKS: Rptg. 1941 of 1940 941 of 1940 1941 of 1940 
Total Softwoods .. 389 525,194,000 110 520,720,000 101 474,851,000 88 


Total Hardwoods... 93 21,005 
Total Lumber ..... 466 
Total Flooring .... 79 

FORTY-TWO WEEKS: 
Total Softwoods .. 37 
Total Hardwoods.. 96 465,021 
Total Lumber...... 475 


Total Flooring 79 502,156 


,000 85 


546,199, 
24,490,000 101 





000 109 


10,248,552,000 113 
,000 114 


10,713,573,000 118 
,000 119 


26,376,000 104 19,577,000 87 


547,096,000 101 494,428,000 88 
23,545,000 95 20,281,000 85 


10,796,049,000 109 
493,254,000 116 
11,289,303,000 109 
518,581,000 110 


0,757,672,000 113 


57,672 
522,017,000 22 


’ 





11,279,689,000 113 
509.556,000 120 





RELATION OF UNFILLED 


ORDERS TO STOCKS 


WasuincTon, D. C., Oct. 27—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Oct. 18: 


No. of Mills 


Reporting 
Total Softwoods® ......... « wee 
Total Hardwoods*® ......... 88 


Unfilled Orders 
941 1940 


1,038,002,000 1,086,132,000 
65,272,000 


Gross Stocks 
941 194 


2,880,894,000 3,310,346,000 


65,740,000 292,731,000 338,492,000 





TOCR) EMP cccccsecvcece 455 
Oak and Maple Flooring. tie 89 


on stocks. 
softwood and hardwood subtotals. 


1,103,274,000 1,151,872,000 3,173,625,000 3,648,838,000 


64,093,000 
*Of Northern mills, 11 reported on softwood, 


81,767,000 53,505,000 66,214,000 
13 on hardwood unfilled orders; 14 mills 


The total number of mills (466) includes 11 northern plants that are in both 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Or.LeEANsS, LA 


. Oct. 29.—Following 


is a summary of reports from southern pine 


mills for two weeks ended Oct. 25: 


Average weekly number of mills, 
Units}, 97 


123; 


Two-Weeks 
Three-year average production..* 58,112,000 


Actual production ............ 61,890,000 
NIN So eG acca eaewosew es 70,019,000 
Se SINNED hia. ates ecard ace 61,563,000 


Number of mills, 12S; Units+, 100 


On Oct. 25, 1941 
Bree GOOEE 6 oe iecesesdde ones 129,879,000 
Unsold stocks .......0.0c00ee0e+202,085,000 


*Nov. 1. 1937, to Oct. 26, 1940. 


+Unit is 299,000 feet of “3-year average” 


production. 





Western Pine Summary 


PoRTLAND, OrE., Oct. 25.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 


California mills during the two weeks 
Oct. 18: 


ended 


Report of an Average of 95 Mills: 


Oct. 18, 1941 


Oct. 19, 1940 


Production .... 181,276,000 ty 173, 000 

Shipments 180,865,000 188,277,000 

Orders received 153,523,000 171,807,000 
Report of e og Mills: 

Oct. 1941 Oct. 19, 1940 


Unfilled orders 33 $7. e 59,000 
Gross stocks ..1,2 2 58,931,000 


Report of 94 Identical Mills: 


372,929,000 
1,456,569,000 


-~Total for Year to Date— 
1941 1940 


Production . 3,248,929,000 
Shipments ....3,518,101,000 
eee 3,551,462,000 


2,837,756,000 
2,982,600,00% 
3, 152,251,000 





Stock Millwork 


Production of stock sash, doors and frames 
in September was extended at the rate pre- 


vailing in August, according to a 


report 


issued by the National Door Manufacturers 


Association, Chicago. 


The September 


out- 


put exceeded that of the comparable 1940 
month by 35 percent, the association dis- 


closed. 


SEPTEMBER SALES OF _ INDE- 
PENDENT RETAIL DEALERS 


WasuHincton, D. C., Oct. 25.—Following 
is a compilation of percentage changes in 
September, 1941, dollar sales of independent 
retail lumber and building materials dealers, 
from September of 1940, and from August 
of 1941, and also comparisons of 1940 and 
1941 cumulative sales for nine months, cov- 
ering 30 States and 5 principal cities, these 
data having been th by the Bureau 
of the Census: 

Cum. 

Percent Change 9 
Sept. Aug. Mos. 
1940 1941 ret. 


No. of to to Chge. 
States by firms Sept. Sept. from 
Regions Rptng. 1941 1941 1940 
i. ere 1,170 +30 2 +26 
New England. 84 +28 +1 +22 
ee 7 +32 —15 +37 
Vermont ....«.<. 10 +21 +1 +20 
Massachusetts.. 40 +29 +6 +19 
Rhode Island. 11 +23 —2 +13 
Connecticut ... 16 +30 —* +27 
Mid. Atlantic. 84 +33 +2 +28 
Pennsylvania 84 +33 +2 +28 
East No. Cent. 275 +26 +1 +25 
ON otras areeniccnlacn 63 +33 +3 +33 
DRGUAMS. «...6.56.. 94 +16 —1 +19 
i) 77 +17 —2 +17 
West No. Cent. 137 +13 +2 +18 
TOWER cess sone ‘ 27 +3 —1 +14 
Sg 39 +20 —44 +22 
Nebraska ...... 34 + 26 +14 +22 
rere 37 +25 +19 +19 
So. Atlantic... 49 +15 +6 +16 
South Carolina. 15 +31 +8 +21 
TOOTHIA <...k ccc. 18 +34 —1 +23 
ey ee 16 —1l +12 +11 
East So. Cent. 13 +69 +14 +43 
RIADGINE. 2020.0 13 4-69 +14 +43 
West So. Cent. 150 +29 —10 +27 
Vp eee 3 +49 +5 +26 
Oklahoma ..... 26 +35 —Ss8 +29 
I. Scale acess 115 + 26 —11 + 26 
Mountain 139 +23 --u +19 
Montana .....s. 14 —9 +6 +* 
SGGNO 2ciisvccecs 13 +59 + 26 +20 
Wyoming ...... 13 +6 —17 +14 
COmOreamoe ....... 45 +16 +* +17 
New Mexico .... 15 +23 +4 +15 
pf ee 14 +61 —35 +45 
MPD titi cians Hisicansnais 20 +16 —1l11 +17 
POCIMC ....--% 239 +44 —4d +34 
Washington 47 +52 +4 +32 
OFOBOR 2.06. 00% 18 +21 —4 +23 
California ...... 174 +45 —5 +35 
Principal Cities— 
CHICGSO 3 ....00805 14 + 26 —14 +27 
Los Angeles.... 13 + 26 —l +20 
St. Sowis.....-. 13 +10 +1 +16 
San Francisco. . 14 +53 —11 +45 
ee 19 +73 +5 +48 


*Less than 0.5 


percent. 
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Appalachian Sales Rise 


CINCINNATI, Onto, Oct. 27.—Appalachian 
hardwood statistics for September reveal 
signs of a fall upturn in demand, although 
to a much smaller extent than usual. Ac- 
cording to the monthly barometer of Appa- 
lachian Hardwood Manufacturers (Inc.), 
sales rose 1.6 percent, September over Au- 
gust, to the accompaniment of 4 percent 
declines in production and shipments. Sales 
took the lead for the first time since June. 
The decline in mill stocks continued, with 
those unsold dipping to a new low. Unfilled 
orders shrank 5 percent but, due to a corre- 
sponding decrease in production, their vol- 
ume remained the equivalent to six weeks 
production at the September rate. This 
summary of the situation is based on the 
September performance of 67 bandmill units 
—58 cutting hardwoods. September hard- 
wood production reported by this group of 
mills was 28,685,000 feet, against 29,872,000 
feet in August; sales were 32,518,000 feet, 
against 32,035,000 feet, and shipments 30,- 
864,000 feet, against 32,109,000 feet. Unsold 
stocks Sept. 30 were 159,058,000 feet, as 
compared to 160,179,000 thirty days earlier. 
Unfilled orders stood at 41,685,000 feet, 
against 43,091,000 feet at the end of 
August. 





Truck Log Rate Upped 


OtympIA, WaAsH., Oct. 25—A new log 
rate regulation affecting logging operators 
and log truckers throughout the State will 
become effective Nov. 8, according to an- 
nouncement by the State department of 
public service. Although the actual rates of 
trucking over various classes of roads were 
not changed, classifications were shifted in 
such a manner that the truckers will get 
approximately 10 percent more for hauling 
logs. 





Loadings of Revenue Freight 


The car service division of the Associa- 
tion of American Railroads reports that rev- 
enue freight for the two weeks ended Oct. 
18 totaled 1,826,761 cars, showing a decrease 
of 10,265 cars below the number for the two 
weeks ended Oct. 4. Forest products load- 
ings of 91,149 cars show a decrease of 1,- 
577 cars below the number for the two weeks 
ended Oct. 4. 





No Serious Car Shortage 
Expected This Fall 


Wasuincton, D. C., Oct. 27.—In re- 
sponse to an inquiry from AMERICAN LuM- 
BERMAN, Ralph Budd, transportation com- 
missioner, The Advisory Commission to the 
Council of National Defense, says: “I have 
not at any time said that there would be a 
serious car shortage this fall. It did become 
apparent several months ago that by reason 
of scarcity of materials the railroad carbuild- 
ing program would fall 20,000 cars short of 
the number anticipated to be constructed and 
placed in service by Oct. 1. Under the pro- 
gram adopted over a year ago, it was intended 
to build up the railroad freight car ownership 
to 1,700,000 cars by Oct. 1, and the orders 
for the equipment were placed in time to 
enable meeting of the program. Actually 


a 


~~ 


on Oct. 1 the railroads had 1,675,630 cars, 
or 24,370 less than their goal. 

“In one or two instances this statement 
as to the lag in the car-building program 
has been misinterpreted as indicating an ex- 
pression by me that shippers would be 20,- 
000 or more cars short during the peak 
period of this year. This construction is not 
correct, as it has been possible through in- 
creased repair of cars to make up some of 
the difference in ownership, and to a far 
greater extent, the increased efficiency in 
use of equipment in which both railroads 
and the shippers and receivers have aided 
has made up the deficiency.” 


Proposes Standard Grades 


for Canadian Spruce 

MontTrREAL, QueE., Oct. 25.—The Nova 
Scotia Department of Agriculture said to- 
day recommendations for a standard grad- 
ing rule for the marketing of spruce lumber 
will be submitted to a conference of the 
Canadian Lumbermen’s Association in Que- 
bec City. The department said the grading 
plan was worked out in the Federal Forest 
Products Laboratories at Ottawa by K. G. 
Fensom, former lumber trade commissioner 
for Eastern Canada in the United Kingdom. 
T. A. McAlhaney and E. S. Fellows. 
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obligation. 





If you are interested in kiln drying 
and would like to be placed on our 
mailing list, send us your name and 
the name of the firm with which you 
are connected. 





_ Moore Dry KILNS 


CROSS-CIRCULATION 


ANOTHER INDIANA PLANT 
Finds Moore Cross-Circulation 
Kilns Good Paying Investment 


The well-known Huntingburg Furniture Co., Hunting- 
burg, Ind., converted old-type cross-piling kilns to Moore 
Cross-Circulation System. 


They are one of the growing number of lumber and 
woodworking plants who, by converting to automatically 
controlled Moore Cross-Circulation System, have reduced 
drying costs, increased drying capacity, and improved 
quality of seasoned lumber. 


More than 2,300 Moore Cross-Circulation Kilns are 
now in successful operation—you do not experiment when 
you install this proven drying system. Write today—no 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 


NORTH PORTLAND, ORE. 





INTERNAL FAN SYSTEM 
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finich 


in OAK, RED 


ed, correctly designed parts 
GUM, BIRCH, YELLOW PINE. 
r woods also available. Let us take care 

ur _ CIRCULAR ODD STAIRWAY 


n cturl quipment 


tair Folder “H”’ 
ST. MARYS, 
Mfg. Co. 57 marys 
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Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 














Loose Leaf Tally Books | 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 


| Builders’ Commercial deans | 














ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 





A rating guide to the Contracting trade ot 
Cook County and Cook County dealers 


| Telephone Randolph 4893 


| 


Collection and Mechanics Liens | 








GILBERT NELSON & CO. 


Public Accountants 


332 $. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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Shreveport, La. 


SOUTHERN PINE—Retail yard buying 
has slackened somewhat, but prices are 
unchanged, Most mills are sticking to 
“ceiling,” and few concessions are made. 
A conference is going on with reference 
to the Government petting, east of the 
river, stock that western mills are short 
of, buying it f.o.b. mill and thus allowing 
east side mills to compete in this territory 
on stock that on account of unfavorable 
freight rates, they could not otherwise 
market here. There is no export outlet 
at present for east side stock. But the 
movement to the west side might con- 
siderably disturb lumber markets of the 
South and Southwest. There is a strong 
demand on the mills here for all the stock 
they are able to ship. Mills are still work- 
ing overtime and in many cases more than 
one shift, but there has been no appreci- 
uble increase in stocks of shipping - dry 
material. 


SOUTHERN HARDWOODS — There is 
very little stock to be had except what is 
too green to ship. A great many inquiries 
are coming in, but on most of them it is 
impossible to make a quotation. The mills 
are cutting considerable stock, but very 
little of it will be ready to ship for an- 
other sixty to ninety days. The Govern- 
ment is ready to take almost any kind of 
lumber for packing ammunition, but there 
is not much low grade gum and oak or 
cottonwood to be had. Some mills here a 
short time back took quite a lot of stock 
from eastern mills to round out their own 
assortments, but it has been absorbed by 
recent sales. Manufacturing and logging 
conditions here have improved and the 
mills are making some progress in accu- 
mulating stock but it will not be ready 
for market for some time. 


San Francisco, Calif. 


LUMBER CHARTERS—Chartering con- 
tinued in the doldrums for private brokers 
and operators, with second week in Oc- 
tober marking the first private deal noted 
for some time. J. J. Moore Co. (Inec.), San 
Francisco, chartered the 4-masted schoo- 
ner Sophie Christenson to carry lumber 
to the South Seas at an undisclosed rate. 
This is the second sailing vessel to vo in- 
to operation on the Pacific Coast in the 
last three months. 


INTERCOASTAL The Maritime Com- 
mission announced no priorities for lum- 
ber moving eastbound during November. 
It is reported there is approximately 30,- 
000,000 net board feet of space available 
for lumber that month. Well - informed 
sources indicate the October priorities al- 
lotments for 33,000,000 feet of lumber were 
supplied by only four consignees, leaving 
many other lumber suppliers completels 
out of the picture. Reports indicate the 
priorities committee had received appli- 
cations for space preference on 105,000,000 
feet, Whereas priorities were allowed on 
only 33,000,000 feet, 7,000,000 feet of which 
Was for discharge at the Panama Canal. 


COASTWISE MOVEMENT — The Pacific 
Lumber Carriers’ Association reports the 
movement of 65,627,500 feet during Sep- 
tember, 1941, compared with 82,042,000 feet 
in August, and 82,340,900 feet in September, 
1940. The September, 1941, distribution 
was as follows: 


Feet 
ee ee eae 12,160,700 
ee eee 326,000 
Loe Angelern Marbor ......ccsceccs $4,334,100 
i ERR ee ae eee ee 8,806,700 

| RN ere em ee 65,627,500 


Said to reflect the various, growing un- 
certainties in the building field, there was 
a decline in the September, 1941, movement 
to T.os Angeles of 9,139,800 feet, from 
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August; that to San Francisco was down 
9,083,800 feet; and to San Diego, up 2,- 
686,100 feet. Fifty-three steam schooners 
were operating in the Pacific during the 
mid-week of October, thirty-five in coast- 
wise trade and eighteen offshore. Twelve 
were reported laid up. 


CALIFORNIA PINES—Demand for Pon- 
derosa is reported to have fallen off some- 
what since the scare over priorities and 
the $6,000 ceiling for homes. Stocks are 
in a little easier supply, but low wrades 
wre still pretty searce. Prices continue 
fairly firm. While mill stocks are still 
low, there may be some chance for build- 
ing them up if business slows down. Sugar 
pine stocks are especially low, and will 
be short throughout the winter. Demand 
is strong for the scarce items. 


REDWOOD—Demand is strong. Prices 
are firm. While some items are in fairly 
low supply, mill stocks are moving briskly, 
with dry materials unobtainable and buy- 
ers taking heavy shipments of green stock 
to be dried by themselves. 


Kansas City, Mo. 


SOUTHWESTERN MARKETS South- 
ern pine showed a tendency toward easi- 
ness in the last week or so. Except for 
the arbitrary scaledowns made in accord- 
ance with the OPACS ceiling rule, the 
price declines were the first that resulted 
from market factors. Prices were about 
50 cents off from levels of a few weeks 
ago. Western woods showed no declines, 
and, if anything, were a shade _ higher. 
Some observers attributed the decline to 
retailers backing away because a definite 
ceiling prevails and there is no need to 
speculate on prices and their belief that 
the new SPAB policy will curtail all con- 
struction that is not vital to the Defense 
program. Southwestern mills still have 
big order files and it will take several 
months before they can be cleaned up. 
Stocks are badly broken and assortments 
are poor. Shipments are going forward at 
a rapid pace. Production was hampered a 
little by heavy rains. Lumbermen were 
viving more consideration than ever be- 
fore to concentrating on the farm market. 


SOUTHERN PINE—The market was not 
quite as strony as it was a few week ago, 
but a 50-cent decline in many key items 
was not particularly disturbing. Mill 
stocks are in poor assortment and inven- 
tories are low, so it is felt that prices will 
inake a recovery in short order. Some 
mills reported they have no stocks of 
flooring, siding and Nos. 2 and 3 boards 
six-inch and wider. Mills cannot promise 
prompt shipments on mixed cars. 





WESTERN PINE—Shipments and pro- 
duction continue in excess of sales, but 
the Ponderosa market has been firm. In 
fact some mills boosted prices as much as 
$1 on No. 3 common. Nearly half of 
mills are out of the market because of the 
inability to fill orders. The unfilled order 
file is being whittled down steadily. C 
selects and shop lumber are reported to 
be less firm then they were. 


OAK FLOORING—Prices were irregular 
in the last week or so, and lists showed 
reductions on a number of items. Stocks 
at plants are low and poorly assorted. 
Many dealers have to wait as long as two 
months for supplies. 


HARDWOOD—Mills reported that orders 
for ash and oak for export to Great Britain 
were received within the last two weeks. 
The orders were for 1% million feet of 
ash and 700,000 feet of oak. 


DOUGLAS FIR—Ceiling prices are quot- 
ed on vertical grain flooring, finish and 
kiln dried dimension, which are in good 
demand. Some mills have been able to 
accumulate stocks of Nos, 2 and 3 dimen- 
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tion’s Lumber Centers 


sion and D bundle stocks, with the re- 
sult that there has been some irregularity 
in prices on these items. 


SHINGLES—Prices are steadily settling 
back from the high point reached about 
two months ago. Declines of 10 cents a 
square were reported in the last week. 
Some Canadian mills are said to be refus- 
ing to accept business at lower prices. 


Minneapolis, Minn. 


NORTHERN PINE — Demand continues 
to tax the resources of the mills, though 
stocks are in fair supply and assortment. 
Some retailers are beginning to have 
trouble in obtaining material, particularly 
when speedy shipment of mixed lots is 
specified. Prices are firm at levels estab- 
lished some weeks ago. 


NORTHERN WHITE CEDAR Buyers 
continue in the market, but, because stocks 
are depleted to the vanishing point, there 
is little cedar to sell. High labor costs 
and difficulty of obtaining labor at all are 
tending to cut estimates on winter pro- 
duction, which is being started well before 
the usual time. Buyers are trying to place 
orders early. 





MILLWORK—An appreciable expansion 
in demand has been noted. Estimate work 
also is increasing. Demand for stock items 
is holding up well, and prospects are that 
it will continue. Prices are firm at the 
levels established some time ago. 


Birmingham, Ala. 


SOUTHERN PINE—A scarcity of finish 
and high grades, and an over-supply of low 
grade and airdried stocks are reported. 
Airdried stocks are considerably below 
ceiling while uppers are strong. A 
long period of favorable weather has 
enabled mills to speed up shipments of air 
dried. Yards in the South report business 
off because builders can't get enough nails, 
hardware, heating apparatus, etec., while 
cold weather in the North has slowed 
down demand from that area. 


Seattle, Wash. 


WEST COAST WOODS—Peak of the fall 
demand for the principal forest products 
is passed. It has been a little easier to 
buy in the past fortnight, and the markets 
are a little softer. 


RAIL—Uppers are strong. Dimensions 
and timbers are weak. Some mills here- 
tofore out of the market, particularly 
in Oregon, are now seeking orders. But 
the industry as a whole still has large ord- 
er files. Demand from eastern and middle- 
western consuming centers has lessened. 
The railroads are buying considerable 
quantities of 1x4-inch flat grain flooring 
for use as car material, and are also stock- 
ing up with some maintenance items. 


SHINGLES—Prices on most items are 
>» to 10 cents lower than they were two 
weeks ago. Buying is dwindling. No. 1 
shingles are still oversold. Most recent 
business is in mixed cars of Nos. 2 and 3's. 
These orders come from small towns and 
farm areas and most mills are well sold 
up on these grades. There has been cur- 
tailment of mill output owing to a short- 
age of cedar logs brought about by stop- 
page of truck logging in the wake of 
heavy rains. Direct to trade, 5 X shingles 
move at $4.10, 2.90, and $1.95. No. 1 
perfections sell for $4.35; 2’s for $3.05, and 
3’s for $2.10, reductions of 5 cents on the 
first item and of 10 cents on No. 3's. No. 1 
toyals are 10 cents less at $5.30. 


EXPORT—Inquiry comes’ from _ both 
coasts of South America but steamer space 
is lacking. Shippers here are protesting 
allocations by the Maritime Commission 


There is some inquiry from South Africa, 
but November space is gone and very little 
will be available in December from New 
Orleans. Some lumber moves to Hong- 
kong. The movement to the Hawaiian 
Islands continues. 


INTERCOASTAL Demand is weaker, 
and so are prices. Space is scarce, and 
allocations are still being protested by 
small shippers. All November space has 
been distributed. 


CALIFORNIA—As a result of a slowing 
down in demand, the market is softer. 
Ship space is hard to obtain. 


WESTERN RED CEDAR LUMBER — 
This product is still badly oversold. Prices 
are unchanged. 


LOGS—Prices on cedar shingle logs and 
cedar lumber logs are a little firmer. In- 
stead of a range of $19-21, shingle logs 
bring $20-21. Lumber logs move at $34-35, 
instead of $33-35. Other prices are un- 
changed. Present shortage of cedar logs, 
it is believed, will soon be relieved. 








Tacoma, Wash. 


WEST COAST WOODS—Orders are ac- 
cumulating. Defense buying continues to 
be the principal market stimulant. Prices 
are strong. Transportation still is the 
chief problem confronting mills engaged 
in coastwise and intercoastal business. Re- 
lief is promised for November and De- 
cember ,however, reports from the United 
States Maritime Commission indicating 
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that priorities on space will not be in 
effect during these months. The Army 
and Navy are reported to have requisi- 
tioned all available shipping space during 
October, and there are indications that 
priorities again will be in effect in Janu- 
ary. Logging operations are going ahead 
steadily, and reserves are accumulating at 
dumps throughout this area. 


Houston, Tex. 





SOUTHERN PINE—The SPAB priority 
order had its effect on demand, causing 
many yards to start inventory reductions. 
Heavy construction work in progress, how- 
ever requires large volumes of lumber. It 
is almost impossible to buy any kind of 
C&better siding, as mill stocks are quite 
small. Mill inventories are as low as ever 
have been seen, so buying is difficult, par- 
ticularly in mixed cars. Yard items are 
strong. The Government buys’ timbers 
frequently for Defense projects, and now 
has out an inquiry for 3,916,000 feet of 
merchantable sawn longleaf timbers for 
shipment to England. The railroads con- 
tinue to be large purchasers of car mate- 
rial, especially, it seems they can not get 
enough siding, framing etc. There are 
considerable inquiries for export to South 
America and the Islands, and some timbers 
have been purchased for the Suez Canal. 
Quotations on timbers continue very 
strong. The mills are able to get orders 
to suit any class of timbers they may be 
cutting. 


SOUTHERN HARDWOODS—AII items of 
almost every species are scarce, except 
only flooring oak, but oak flooring con- 
tinues firm. It is very difficult to purchase 
any quantity of hardwood from any one 
mill, so buyers must split orders. Rain 
continues to interfere very materially with 





FERGUSON: 


UPERIOR SERVICE 


With 19 mills to call on, Ferguson is delivering service which no one-mill 
company can match. Right now heavy defense orders and priorities are 
restricting somewhat our usual prompt shipments, but with so many sources 
ot supply perhaps we can ship the stock you require in 


SHORT LEAF PINE - SOUTHERN HARDWOODS 


Cypress, West Coast Products, 


Car Material, Plywood, Treated Lumber, 


Hardwood Flooring, Cedar Closet Lining, Grain Doors, Veneers, Shingles. 


It costs only a postcard to investigate. 


If we have the stock you require or 


know where to get it, we shall be pleased to serve you. If not, we shall 
let you know promptly. Let us hear from you. 





We ofier the followng red Oak 2 yrs. dry. 
100,000’ each 4/4 No. 3 Com., 4/4 No. 2 Com., and 


4/4 Com. and Sel. 


50,000’ each 4/4 FAS., 


Com. and Sel. 


ODESSA , N'Y. 


8/4 No. 2 Com., and 8/4 


Also 5 ears 4/4 Sound Wormy and Btr. Appala- 
chian White Oak, year dry. 











We are about ready to start this 


year’s cut of choice Red Birch. 
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logging, causing curtailment of produc- 
tion. 

SHINGLES AND LATH—Shingle prices 
have declined 10 to 25 cents per square 
within the past thirty days; yards are not 
buying beyond immediate needs. No. 2 
pine lath continue strong, but No. 1 show 
some weakness, particularly in carload 


Portland, Ore. 


WEST COAST WOODS The lumber 
market generally has taken on a softer tone 
in the Columbia River area, but produc- 
tion remains at a high level. The market 
has never quite recovered from the impact 
of establishment of a price ceiling, and 
now it has been adversely affected by the 
recent SPAB order on building curtail- 
ment. Railroad and industrial buying is 
going ahead strongly, and cantonment 
needs are to be heavy when the new Fed- 
eral construction program is launched. 
Also a lot of special items are in demand. 
In addition, a considerable number of Fed- 
eral housing projects are yet to be gotten 
under way. 








EAST COAST—Buyers have temporarily 
backed away from the market, following 
the SPAB order. Prices are softer. Trans- 


(Continued on Page 65) 
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MICHIGAN DIMENSION CO. 


(Formerly Brown Dimension Co.) 
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In Cleveland 
HOTEL HOLLENDEN 


In Columbus 
THE NEIL HOUSE 
Iu Akron 
THE MAYFLOWER 








In Lancaster, O. 
HOTEL LANCASTER 
nae wel In Corning, N. Y. 


Vv. P. & Gen. Mgr. 


BARON STEUBEN HOTEL 


THE HOTELS THAT CHECK WITH EVERY TRAVEL STANDARD 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Oct. 27.—The current 
movement of lumber to projects more or 
less closely related to the Defense program 
so far overshadows the volume that should 
properly be classed as strictly civilian as 
to give the market a definite war prepared- 
ness aspect. Fresh calls for large blocks of 
lumber for speedy delivery at Defense proj- 
ects are coming into the hands of distribu- 
tors almost daily, and draw heavily upon 
lumber production, and yet comment in 
informed lumber circles makes it clear that 
both production and _ transportation are 
keeping fully abreast of emergency delivery 
requirements. 

To deal with the problems of civilian 
building, 400 Massachusetts home builders 
met at the Belmont Country Club Thurs- 
day night and instructed a committee headed 
by Sumner D. Hersey to prepare plans for 
an organizaticn, and to su>mit a list of off- 
cers at an early date. Mr. Hersey is a 
prominent builder who is cooperating with 
G. Fuller & Son Lumber Co., of the Brigh- 
ton District, in the construction of 25 ho:nes 
in Wellesley known as the Duxbury Estates, 
and in the Oakdale section of Natick has 
already erected 75 homes in the $6,000 class, 
and will proceed with 50 more as soon as an 
application for Defense priority permits is 
granted at Washington. It is this type of 
home construction that the retail yards in 
non-Defense areas regard as essential from 
the standpoint of permanence in the post- 
war period. 

In this connection the Northeastern Retail 
Lumbermen’s Association is broadcasting a 
13 page bulletin to the trade urging, and 
quite conclusively proving, that the prospec- 
tive home builder should proceed at once 
at today’s costs—for if history repeats itself 
as it doubtless will, war and post-war prices 
for all types of building material will 
naturally move upward. 

WEST COAST WOODS—Only one inter- 
coastal cargo boat arrived here thus far 
in October to drop 5,054,775 feet, and no 
additional arrivals are listed. Very little 
ship space has been allocated for loading 
in November or December for delivery 
east of New York. On carload lots, mi!l 
prices have softened slightly; local quota- 
tions to dealers will average fully $1 
below late September base. For No. 2 
boards, based on ceiling prices at the 
mills, the price range is $39@42, and for 
3's, $36.50@39.50. Spot stocks of boards 
at local docks are low as Defense orders 
continue in large volume. The price range 
is $39.50@41 for 2’s, and $35.50@37 for 3’s. 
Water shipments on dock here or in 
transit of No. 1 common fir dimension, 
8-inch and under, call for premiums of $2 
to $3 over page 18 of West Coast list No. 
33, and this price is said to be governed 
by “ceiling’’ mill prices plus delivery 
charges. The same items delivered by rail 
are offered as low as $47 and as high as 
$49 at New Engiand points. There has 
been a further drop in volume of orders 
from retail points removed from Defense 
activities. 








EASTERN SPRUCE—The production cf 
plants on both sides of the border, for 
the balance of the year, is largely covered 
by orders and at prices wholly dictated 
by the seller. On the Canadian side it is 


understood that “ceiling” prices to govern 
all sawmill product will be established on 
Nov. 15, with the effective date yet to be 
announced, It is further understood that 
the average sales price for each item 
through July, August and September will 
furnish the basis for the “ceiling” price 
list. Weill informed operators are con- 
vinced that lumber requirements of the 
Defense program on both sides of the bor- 
der will equal and probably exceed those 
of the current year, and that the move- 
ment overseas will expand. To that end 
Canadian operators are rushing all avail- 
able choppers into the woods with a view 
to yarding a maximum crop of logs. In 
the absence of ceiling prices by OPA to 
govern New England spruce, it is felt that 
New England operators and distributors 
would bring their prices to a parity with 
the maximum established in the Canadian 
“ceiling.” Current sales to dealers at 
3oston rate points on material available 
are at $43@44 for 2x3-, 4- and 5-inch 
dimension, and up to $50@53 for 10- and 
12-inch. Prices for all widths in boards 
available may be based on $44@46 for 
1x6-inch. An occasional cargo of spruce 
dimension, randcm and boards from east- 
ern Maine cr Bay of Fundy ports sells at 
a range of $41@44. Smail vessels are 
searce at $6 and up for ports between the 
Bay of Fundy and the Vineyard. 


LATH AND SHINGLES—The larger 
mills hold steady at the $6 price for part 
ears of standard 1%-inch spruce lath, 
though sales have dropped sharply 
through October. An occasional sale of 
15%-ineh to interior yards has been made 
at $6.50. Eastern white cedar shingles 
are active and firm at $4.50 per square 
for extras, $4 for clears, and $2.90@3 for 
clear walls. The market for western red 
cedars is complicated by the withdrawal 
of many of the larger British Columbia 
shippers until the next quota. period 
begins on Jan. 1. Some B. C. shippers 
will absorb the duty of 25 cents per 
square for a part carload to be shipped 
with dressed cedar and siding. The Wash- 
ington mills are actively in the market at 
$5.99@6.04 per square for the 18-inch Per- 
fections, delivered by rail at New Eng- 
land points; $5.56 for 16-inch XXXXX No. 
1; $4.36@4.41 for 2’s, and $3.51@3.56 
for 3’s. 


PINE BOXBOARDS—Demand is run- 
ning well ahead of dressing mill capacity 
as the box shops as well as low-cost hous- 
ing projects call for increasingly heavy 
deliveries of inch square edge. Greatest 
pressure is for 1x3-inech for crating and 
the price range delivered at Boston rate 
points is within $39@41 with the 6- to 
8-inch at within the same price range, 
and the 9- and 10-inch at $40@42. The 
Eastern Pine Sales Corp.’s salvaged pine 
in dressed items has been entirely with- 
drawn from the market by reason of 
its heavily oversold condition. Rough log 
run stock for direct delivery from rough 
sites is available. Inch round edge is 
scarce and in strong demand, with the 
poorer lots at around $12 f. o. b. the ship- 
ping point, and up to $15@17 for the bet- 
ter lots. 








EASTERN HARDWOODS — There are 
few if any offerings or transactions in 
open market by the larger mills, because 
the limited output goes to contract buyers 
at the furniture and woodworking plants, 
as the stock is made ready for delivery. 
Dressing and working facilities at many 
mills have been largely commandeered to 
run on Defense munitions boxing. In an- 
other month will develop the demand for 
2-inch maple from the wood heel shops 
for the winter active season. There are 
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limited offerings, and the outlook for sup- 
plies in the approaching season is un- 
promising. Trade comment indicates a 
free use of substitutes for maple in the 
first half of 1942—birch, gum, bass and 
to an extent the western pines. 


New York, N. Y. 


The headlines in all the daily papers re- 
lating to the new regulations on all future 
building certainly had a serious effect in this 
market, where, in certain localities, large 
speculative building enterprises were in 
progress and many more were about to be 
started. Wholesalers report a tremendous 
falling off in their business owing to dealers 
going out of the market almost overnight. 

SOUTHERN PINE—AIll mills are very 
busy with Government contracts, and 
dealers continue to have difficulty in get- 
ting delivery of many of their orders 
placed some time ago. 

WEST COAST—Ship space for Novem- 
ber and December intercoastal shipments 
is now being booked mostly by whole- 
salers, who are anxious to accumulate 
large stocks. Mills all seem to be pro- 
ducing enough to take care of order files. 

WESTERN PINES—The_ shortage of 
Ponderosa continues, with demand hold- 
ing firm. There has been very little 
change in prices for Idaho or sugar pine. 

SPRUCE his is one 
seems hard to get. 
items have 








species which 
Prices on nearly all 
advanced, and wholesalers 


report that dry stocks are now almost 
impossible to secure. 
HARDWOODS — New priority regula- 


tions have not affected hardwoods very 
much, and dealers continue to be exceed- 
ingly busy. There is quite a shortage of 
some items, and little hope for increased 
supply until spring. Prices remain firm. 


Baltimore, Md. 


NORTH CAROLINA PINE—Demand for 
shortleaf continues active, though some 
slowing up in inquiry has meen noted. Dis- 
tributors still find it necessary to scour 
producing areas for supplies. Prices are 
well maintained. 

LONGLEAF PINE ger dimensions 
continue scarce and in heavy demand. 

HARDWOODS — Maple, ash, birch and 
gum have done more than hold their own, 
with the rest of the list firm at a little 
better than previous levels. Here and there 
a searcity is noted, and it is becoming in- 
creasingly difficult to obtain material. 

WEST COAST WOODS—Fir, especially 
in large sizes, continues in very active re- 
quest for ship yard use and large con- 
struction. 


Philadelphia, Pa. 


Retailers throughout this area reported 
“holding back” on new orders, mainly be- 
cause of (1) approach of winter, and (2) 
they don’t know how much housing is 
going to qualify as ‘“‘Defense housing.” 

SOUTHERN PINE—Demand for higher 
grades, flooring and finish is reported to 








be holding well, with prices firm. No. 2 
roofers and common grades are fairly 


steady. Price on 6- and 8-inch roofers is 
$33.50. This represents a further drop of 
approximately $1 in the past two weeks. 

HARDWOODS—Heavy buying last sum- 
mer continues to have its effect on pres- 
ent demand. Wholesalers see little or no 
hope for any large buying until inven- 
tories—particularly at smaller yards— 
start to dwindle. Prices generally con- 
tinue firm. 

WEST COAST—Fir market continues 
weak, with supply far in excess of de- 
mand. Rough mill-run planks, either fir 
or Sitka spruce, sell at $43 a thousand, 
c.i.f. No. 1 fir (rail dimension) green, is 
sold at $50 for 2x4- and 2x6-inch, and $51 
for 2x8- and 2x10-inch. Prices are for 
mixed cars. Prices on western white 


American fiunberman 


spruce, all 8- to 16-feet long, are: 2x3- 
inch, $48; 2x4-inch, $46.50; 2x6-inch, $46; 
2x8-inch, $47, 2x10-inch, $47.50, and 2x12- 
inch, $49.50 

WESTERN PINES —Increased backlog 
of orders reported at distribution points 
is causing further delays in shipments. 
Ponderosa and Idaho are particularly diffi- 
cult to obtain. Prices in direct conse- 
quence, are strong. Wholesalers have no 
difficulty in getting business, the “big 
problem,” as one wholesaler expressed it, 
is to locate stock at the mill and then 
“try to get it shipped.” There have been 
some recent offerings of 1x12-inch No. 3 
common Ponderosa at $46.50. 


SOUTHERN CYPRESS—Heavy demand 
continues for Florida red cypress, with 
bulk of sales being for housing projects. 
Some offerings of Carolina cypress are re- 
ported at slightly lower prices than those 
prevailing a month ago. 


Norfolk, Va. 


NORTH CAROLINA PINE—During the 
first half of October, Government demand 
fell of, but new projects getting under 
way will call for much material. Recently 
there has been a little more activity to 
such demand, though orders are not for 
large amounts. Prices remain slightly 
under “ceiling,” despite increasing costs. 
In Georgia and some points further south 
the rainfall has been very heavy. Virginia 
weather has been abnormally dry, favor- 
ing logging, producing, drying and ship- 
ping, yet many items of framing and 
boards are hard to buy from good mills 
for quick shipment. Retail yard demand 
for 4/4 B&better air dried boards, as well 
as for circular sawn kiln dried stock, has 
been very good recently. Yards now have 
to wait for good air dried stock to sea- 
son though the weather has been very 
dry. Prices are strong. Box manufac- 
turers recently have also been buying 
more rough pine as well as gum and 
poplar, at better than prices of thirty days 
ago and seem to be cutting up stock as 
fast as it is received. Demand for dressed 
and resawn stock has improved. Retail 
yards have been buying a lot of good long- 
leaf, and mixed cars of rough and dressed 
cypress to be worked into finish, etc. Many 
items of dressed framing are hard to buy 
at any price, and every order placed is 
wanted delivered as quickly as possible as 
many contractors fear that rainy weather 
may slow up production. Prices of roofers 
and framing have not changed much dur- 
ing the past month. Recent sales of good 
6-inch air dried roofers have been at 
$27.50 f.o.b. cars mill in North Carolina, 
taking say a $5.50 or a little more to 
freight them to Philadelphia. Other widths 
are a little higher. Framing prices follow 
roofer prices. The wet weather in Georgia 
is going to help uphold prices of roofers 
from the Southeast. 


Buffalo, N. Y. 


Lumber demand continues in fairly good 
volume, but much difficulty is encountered 
in obtaining needed supplies. This applies 
particularly to some of the western species. 
Prices are holding firm on most all species, 
and in some cases strong advances have 
recently taken place, but shingles have de- 
cently taken place, but shingles have de- 
clined lately. 


HARDWOODS—Demand has been hold- 
ing up well, after a short midsummer lull. 
Various industrial plants are making fre- 
quent purchases, and furniture factories 
are reported to be getting many orders. 
Most hardwoods are firm in price, and 
birch and maple are quite strong, with 
small stocks at the mills. Increased 
strength is shown in hardwood flooring. 


WESTERN PINES—Much difficulty is 
encountered in obtaining the desired ship- 
ments. Many orders for both Idaho and 
Ponderosa have been turned down during 
the past few weeks, and not much hope 
for early improvement is being held out. 
Wholesalers say that much hunting around 
is necessary in order to locate the stocks 
for which they have orders. 
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W.T.SMITH LUMBER CO. 


YELLOW PINE & HARDWOODS 
Chapman / v FUE Vel-best 


LAL LI ITER 


GILLIES BROS. Ltd. 


Pegg ONTARIO, CANADA 


Genuine WHITE PINE Stxcs 


Air-Seasoned e Water-Cured 


for nearly 100 years. Capacity 30,000, _— feet annually. 
Members N. W. L. D. As 
DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 








Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 


New York 
Office—4i East 42d St. 





PITTSBURGH, PA. 








Manufacturers 
PINE & POPLAR 
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LA GRANGE, GA. 


COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


war SHAKES 


Cedar 


“Totem,” Hand-Split -- “Fitite,” Processed 














Direct Importers of 


BALSA WOOD 


STOCKS IN PORT FOR 
PROMPT SHIPMENT 


F.C. LUTHI & CO., 247 Galter Bite, 


eae 





weno ARPAULINS 


TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE , 
MIN/IMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 
Manufacturers Since 1870 


Atlanta St. Louis Dallas 
New York City New Orleans 


Minneapolis 
 Kenens City, Kan. 
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THIS WEEK’S LUMBER PRICES 

















Kast and west side mills have reported the following average f. vo. b. mill sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 
in the period of Oct. 16-23, but where prices for this period were not available, prices for 
the month to date have been inserted and starred (*): 

West East West East West East West East 
Side Side Side Side Side Side Side Side 

Flooring Standard Ceiling Standard | No. 2 Shiplap and No. 2 Dimension 
_ rs : Lengths ' ee ppl 12 & 14... 31.15 31.538 
x3 rift— 56 x4— i eee 31.30 30. Ree 34.22 33.65 
aati rae ey > 3&better.. 42.74 42.00 tt eeeve gy eas 18 : = By 35.67 

Chedw wes a7T.3d0 r1L.e ie 38.8 x12 ..... 38.388 34.28.22 & 24. 2.00 ian 
D wccccec 42.00 *44.008D 5 okckcss 33. 30 39° 00 ~~ 2x6 
1x3 flat : e 19 2 9909- 29 : 

. ~ U * 12 “ eee 29.2: 0.0 

grain— cnet F sbeecnens No. 3 Shiplap and [16 cere : : 30 50 
B&bette 3.47 51.92 Re hotter = Sener Boards, Standard 18 * 20°97 99'9r 
ee ee 49.00 48.94)" 0et ter Lengths ei a 24°52 94 00 

2 aa rearmen thick— . . Se ja cU wwe 34.95 34.00 
bD Tee e we 36.81 36.53 » = 1x4 ( M. e- 24.90 21.10 99 Nt 24 1 00 Pgs 
ars aoa 64.00 67.00 es : 22 ¢ 4 39.50 
1x4 rift— ; 77 OO #F 1x6 Rgh. & ——_ 
B&better.. 64.50 63.40]g 777707 *: “co leek ese oo. : 
oe ie co Eire 65.91 68.5¢— BIS to 12 & 14... 30.18 30.85 
Geeta + 59.00 P-gp mma. 68.17 68.771, 545. 28.00 24.1916 ....... 30.21 30.80 
eatin, 74.36 76.28)1X6 CM... 27.38 24.30/18 & 20... 35.30 33.82 
ye re 98.83 91.001) °° °°: pane be 28122 & 24...*42.38 40.50 
B&better.. 52.62 50.68);%0/4 thick— = = aig iiit! 30.26 24.66)2X10 
errors 49.06 45.56 I 6, — ee a eee SS99112 & 14... 34.43 32.05 
97 9- 7 RIV weeee Si. Oe - ) 34.95 
ee na ee'eis 37.35 35.79}.Q 105.00 108. 50 No. 1 Dimension +4 & 30.7" +4 +9 pa 

End Matched c— 2x4 , 22 & 24... .... 45.00 

Flooring, 2 to 8-foot [Inch thick— 12 & 14. 36.66 34.1215_.. 
1x3 rift— eet aru as 58.94 56.9416 ....... 38.06 35.97]2x12 feo lis 
B&better.. 56.81 ....16 5806 sn OR TLS & 20... 39.90 38.53)12 & 14...35.97 35.00 
S saeeeaes 51.75 ie ee 61.12 55. 22 & 24 #47 00 ROME cig arar scars 37.62 36.00 
” ete #3963 11" ixbxid 2. tp ER i ot ee SR ave wcakola 40.62 39.50 
1x3 flat ++ 63.54 63.28 12x6 | Bekenceant: 40.78 40.00 

grain— B vseeeess (4.86 77.25)12 & 14 35.60 34.51/22 & 24... 47.00 46.00 
B&better.. 44.01 43.50 Rough Finish, 16 ....... 36.63 35.26 
* 7 eee aie 40.12 40.50 Standard Lengths 18 ......, 39.23 37.16 
ea ae 29.48 29,50] B&better— 20 me ae 93185 Timbers 20 & Under, 
1x4 rift— 1x4/8 .... 64.50 *53.00422 & 2 50 *44.50 No.1 
mabe tter..* eoree , ey 5&10 neue : 2x8 Shortleaf— 

eeeeceeens $0.69) eeee “mee « ‘ . 9 6 9« 
1x4 flat 5&8.4 thick— 12 & 14. 36.74 35.81 /8x4&4xd... 42.21 34.33 

ry = 4-8 . ae 37.50 37.08[4x6—S8x8.. 39.50 32.00 

car— .  ..._«_—s_—d RS pease 76.60 . Ag 21.06 4 
B&better.. 43.19 42.50 5&10 ..... *82.83 S| 39.71 38.25)8&4x10 ... 48.33 40.11 

Serer 39.88 39.50}12 .......*100.17 20 ...-.+. 37.40  37.75]5X10-10x10 39.00 |... . 
. oe ane ae —. 3&4x12 ... 56.50 *51.00 

ees anion Casing and Base 2x10) 5£12/12x12 54.00 .... 

Drop Siding, Stand- Standard Lengths | eee 44.50 34.77 
. x: Lengths, 1x6” = [B&better— eee 43.90 40.56 
No. 117— int i. ae 73.40 77.75116 ....... 44.63 41.301 We. 2 Dimension 
B&better.. 46.72 eae al Lx6&8 74.80 78.34 18 & 20... 48.56 43.24 Standara Lengths 
Mar, akacecd creole 42.85 *45.0011x5&@10 83.00 81.8 
aes 40.77 Se : ; ‘12x12 as 23.59 19.27 
No. 116— No. 2 Fencing " ee ee 23.40 21.00 
> *-9 *-9 9° Standard Lengths 12 & 14 45.73 42.47}ox8 93.16 22.0 
B&better 2.00 odo.o” GAS seerves 40.10 22.00 
C <199 50 99)1%4 ...... 29.98 28.82 +s tetas 44.00 44.00}9x10 27.36 *21.71 

ian 51.22 50.28 8 bs = ae sooo. 27.36 *21. 
Ber ciara ate $0.00 42.64 No. 1 Feneing SS. ere ye a 2x12 ..... 28.65 22.00 
No. 2 34.63 33.25 Standard Lengths 29 & 24. "#5813 es 
ce ee CST ES SE. SETIME occas 39.33 A aad _— a tists 
Assorted paste rns 1x6 ...... 38.74 38.00 Car are. 13/16” 
B&better.. 52.97 53.06 No. 1 Boards & Shiplap Plaster Lath 

ens 51. 81 50.11 Standard Lengths Kiln Dried x4, &. 58.00 a 
D Seale acaand $3.40 414.281325 ....+. 39.60 ia eo 4’ 1x4, 9... "965. 00 *60.00 
| | a Ae 42.75 sce haere wee 4.58 ao, 1, ; 92 5.50'1x4, 10. 60.00 62.00 
No. 2. 33.67 32.40]1x12 ..... 51.18 No. 2 5-78 + {1x6, 18 . *68.00 

Boards and Shiplap 
DOUGLAS FIR : 1x6 1x x10 x12 

Seattle, Wash., Oct. 24.—Current quota- _ 1 sigan ae gt yp ed a apes eye 
tions f.o.b. mill on Douglas fir items in mixed Me. 3 °°" "" 9300 23.00 19.00 22.00 
cars for rail shipments direct to the trade “*"“ ‘"""" ; . ' 
appear below: No. 1 Dimension 

Vertical Grain sieeetr ai 12 14 16 18 20 
—_ “oe By 2x © acuweecerd ae ee — = —* 
Be itdets ewes eee 00 00 $45.00 ae sxetexws .00 32.00 33.50 33.50 33.5 
Fat PES oo as 2x 8 sialon 32.00 32.00 3300 33.00 33°00 
| BBP erage eetemepet Tb $45.00 $43.00 $38.00 Pe 32.00 32.00 384.50 34.50 34.50 
BIE ne hina ermokie a a eras 50.00 48.00 SECO BRIS «ccswews 33.50 8.50 35.50 35.50 35.50 
Drop Siding - 
1x6 Pat. No. 106....$50.00 $48.00 $40.00 No. 1 Rough and/or Surfaced Timbers 
1x6 Pat. No, 116 50.00 48.00 10.00 4x4 to 4x12-inch planks 20 feet and 
Ceiling IY acu) ar aid %. dew onl ele othe ace te $30.00 
Eee eee ere $37.00 $35.00 $28.00 RSEe Se Th. BI BNOFLEE bic deiccicccnedss *37 50 
a ere ee 45.00 43.00 BECO. BEETS Se WO SO TOGE oo kikin rerscsaseveds 29.50 
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NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.3 No.3 
Brown Ash— FAS Sel. Com. Com. Com. 
rer $75.00 $65.00 $48.00 $38.00 $29.00 
eee 80.00 70.00 53.00 43.00 30.00 
sy ee 85.00 75.00 58.00 45.00 30.00 
Be weiacqcarias 90.00 80.00 62.00 48.00 31.00 
No.1 No.2 No.3 
Basswood— FAS _ Sel. om. Com. Com 
Cy ae 87.00 $77.00 $52.00 $40.00 $30.00 
| es 92.00 81.00 57.00 44.00 30.00 
a ES 95.00 85.00 60.00 45.00 32.00 
_ eee 101.00 91.00 70.00 46.00 32.00 
a era 107.00 97.00 79.00 55.00 pianens 
BORE Geccies 111.00 101.00 84.00 60.00  .... 
rare 79.00 70.00 45.00 35.00 eve 
No.1 No.2 No.3 
Hard Maple— FAS Sel. Com. Com. Com 
eee $89.00 $74.00 $55.00 $42.00 $25.00 
|, Rae 94.00 79.00 66.00 45.00 26.00 
| ee 97.00 82.00 65.00 46.00 27.00 
SS rn 104.00 89.00 70.00 46.00 28.00 
| 104.00 89.00 70.00 47.00 28.00 
i ae 114.00 99.00 78.00 52.00 ier 
5, ee re 116.00 101.00 82.00 52.00 .... 
Spree 134.00 119.00 92.00 55.00 eee 
Bere erenscne 136.00 "7S . 94.00 57.00 Barats 
No. No. 3 
Soft Elm— FAS Com: ® Sel. Com. Com 
eee 62.00 00 $40.00 $30.00 
ES ear 65.00 F400 41.00 31.00 
4 eee eee 65.00 54.00 42.00 31.00 
OD 68.00 57.00 43.00 32.00 
ee 71.00 60.00 45.00 ‘iste 
BO, Wisig wwaie ence 76.00 65.00 50.00 ee 
0.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
yf Se $115.00 $100.00 $65.00 $43.00 $28.00 
Saree 120.0 105.00 73.00 51.00 29.00 
ls eer 122.00 107.00 79.00 57.00 29.00 
BED eaves 126.00 116.00 89.00 62.00 29.00 
BOE . heeiaeax 128.00 118.00 92.00 65.00 hae 
sr 130.00 120.00 98.00 70.00 nach 
eee 178.00 169.08 138.00 ae ee 
ROO Seecar 98.00 83.00 61.00 42.00 care 
Pe wc eacsacs 103.00 87.00 65.00 44.00 sic’ 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com Com Com 
3 Sea $59.00 $40.00 $35.00 $25.00 
RM catenésero sel 65.00 47.00 37.00 26.00 
_; ae ee 75.00 55.00 40.00 27.00 
gS RE ae 79.00 63.00 42.00 30.00 
ee 89.00 74.00 50.00 33.00 
Bere cece cans 99.00 84.00 55.00 35.00 
No. 1 No. 2 No. 3 
Soft Maple— FAS Com. & Sel. Com. Com 
ne $73.00 $52.00 $39.00 $29.00 
TS ee 78.00 57.00 43.00 30.00 
en 85.00 62.00 49.00 30.00 
othe cateral grace 93.00 68.00 50.00 30.00 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 24.—Average prices on 
red cedar shingles, f.o.b., mills, are: 





Royals 
I arc eh ana en ce. Bical Soe oe a bien ae $5.30 
GE soiree wi ui a iee,6 Sialate BOs mae weno eretate 3.00 
I i enero acasshi wie ar nici aleThelmrer a aralk apeieonetarg 2.00 

Perfections: 

Ra WEEE Scere ce 00s die sine 0 Sols Rees eke $4.35 

NN 8 craic, chp anatoleretaloiois care aoac le eraveec ele 3.05 

ee ve 6M RES ORES ERS Swale Nal eee 2.10 
pe + ee € 

eS ik eerie arr a ee ee $4.00 

MN a ol S's: Sica 'ok erin wr Sh Am Ole WS mat acea ene 2.90 

BOR” BIS. voc weiss 6s be Wee Sa meeredwenes as 1.95 
Seattle, Wash., Oct. 24.—Prices for_ red 


cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted in 
issue of Aug. 9, 1941. —RKditor. 





Following delivered prices, 
13 to 18, inclusive. 


WESTERN PINES 





, ——lllinois  “ ¢ Pennsylvania———\, 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4RW 6/4RW 1x8 5/4RW 6/4RW 
ag) Sa $83.40 $80.42 $86.25 $85.88 
at | ae $63.58 70.12 pee 69.39 71.00 74.92 
Shop, S2S— No. 1 No. 2 No.1 No. 2 
Dl ciwaacuniechis ewaere Ce $50.25 $59.00 $51.00 
A i nar wl 6, aa areca card ala oo ar 61.50 53.50 
Commons, 82 or 4S— No. 2 No. 3 No. 2 No. 3 
ao 2) eee $49.21 $44.29 $51.26 $45.80 
2g Serre 50.72 44.40 52.48 46.58 
we. 4, 674 TOW cc wvece erate 40.37 eatiee 


Both direct and wholesale sales are included and are based on specified items only. 
the State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. 


IDAHO WHITE PINE 


Selects, S2 or 4S— 
Choice (C) 
Quality (D) 

Colo- 
nial 
No. 1 

Commons S82 or 4S— 
1x 8 RL otter 
1x12 RL 


SUGAR PINE 
Selects S2 or oF 


| ee 
ee 


based on past sales, were reported to the Western Pine Association by members during the period Oct. 


Two districts are given, one being 
Quotations follow: 





———lllinois ~. 4 Pennsylvania———, 
1x8 6/4 RW 1x8 6/4 RW 
$84.75 ares $86.50 oe. 00 
; seis 69.50 : 
Ster- Stand- Colo- Ster- Stand- 
ling ard nial ling ard 
No. 2 No. 3 No. 1 No. 2 No. 3 
6.39 $47.84 $61.00 $57.44 $49.17 
62.75 47.95 86.50 62.51 49.98 
RW 5/4RW adinnine tate verging 6/4RW 
B&Btr. RL.. ans as $93.50 $94. $94.50 
> i : Pee sa eal pwies 88. 83 90. 0 90.50 
om. s2Ss— No. 1 No 2 No. 3 No. 1 No. 2 No. 3 
EHS Shoe aoe Bee $65.50 $64.50 $76.50 
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Current Market Review 


Trade in the softwoods has continued a 
bit slow, there being a lull in the Govern- 
ment’s buying following completion of 
purchases for numerous Defense projects 
and pending its re-entrance to the market 
for materials for a long list of new proj- 
ects, and retailers outside Defense areas 
showing reluctance to commit themselves 
because they fear that the recent SPAB 
order will discourage private building. 
Quotations on commons in the leading 
species have eased off to a little below 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
Oct. 27: 

















Quartered Red Gum Plain Red Oak 
FAS— FAS— 

SS) ere 100.00 4/4 ..5p0.00 @51.00 
er 100.00 SS ee 62.00 
Ere give cs 115.00 No. 1 & Sel.— 

No. 1 & Sel. 4/4 ......36.00@38.75 
G/S- scccus CEO6 Ft 5/8 scsice 42.00 
Plain Red Gum Plain Poplar 

No. 1 & Sel.— No. 2-A Com.— 
6/4 ....-- 62.00 | 4/4 ...... 43.25 

Quartered Sap Gum or 
a o75 | FAS— 

‘ee 62.75 4/4 72.00 
a. 68.75 8/4 eres 86.00 
No. 1 & Sel.— i is ‘Sel.— . 

/ FQ) 75 ‘ 

s/4 li. bet | Ae eee 3.000483 
Plain Sap Gum SFO wea eas 63.00 @ 66.00 

FAS Elm 

lk rr 65.00 | No. 2 Com.— 

No. 1 & Sel. GES. <alicistorets 28.50 

arse en ae 43.50 Cottonwood 

No. 2 Com.— No. 1 & Sel.— 

ELS ew occes 25.00 | 4/4 ...... 37.25 

Sr 24.50 No. 2 Com.— 

» ee Black Gum ST ae 30.25 
3 eee 56.00 Pecan 
No. 1 & Sel.— FAS— 
le eee 46.00 eee” 55.00 
No 2 Com.— ‘ Cypress 
‘eee 31.00 | pag 

Quartered Tupelo 4 4 76 00 

FAS— “ESET od. 

. Selects— 
of ae 64.00 4/4 50.00 
No. 1 & Sel.— Selniedie os oe 
OIE cases 54.00 | 6/4 1122 162.75@64.50 
ma OO cea 67.25 @ 68.00 

AS— )/ 9 
* ees wei 
le ee 57.00 | 4/4 ; 35.75 
Ss a 57.00@59.00 | “  -°°*** op 
No. 1 & Sei.— Mixed Hardwoods 
Sree 44.00 Dunnage— 

OS eae OT.00 FT S74 oc ccws 12.00 @14.50 
SEO sesinon 47.00@49.00 © 6/4 ...... 12.00 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue of 
Sept. 6.—EDITOR. 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 
ing mill basis, during the week ending 


Oct, 25: First Second Third 
DRS ox: im Suites aes $84.91 $80.95 $64.55 





WEST COAST LOGS 


Seattle, Wash., Oct. 25. 
logs are as follows: 

Fir No. 1, $30-31; No. 2, $22; No. 3, $16; 
Peelers, No. 1, $40-41; No. 2, $32-35. 

Cedar Shingle logs, $20-21; lumber logs, 
334-35. 





Average prices of 


Hemlock: No. 2&3, pulp logs, $15.50; lum- 
ber logs, $18.50-19.50. 


“ceiling” levels, while uppers generally are 
reported firm. Government Agencies are 
taking pains to assure the dealers that by 
changing building specifications to avoid 
use of scarce metals they can maintain 
their volume, the FHA is modifying its 
regulations to facilitate use of other than 
customary materials, while building-loan 
associations are arranging to finance 
homes that it has been impossible to com- 
plete because of inability to obtain some 
items. These agencies also emphasize the 
large opportunities for selling city and 
farm repair and remodeling. Mill stocks 
Oct. 18 were 13 percent below last year’s 
level and were 36 percent covered by un- 
filled orders, files of which have been re- 
duced by heavy shipments to slightly 
below their total for the corresponding 
period of last year, when also they con- 
tained much unshipped Defense business. 
West Coast mills are still embarrassed by 
lack of water transportation for Defense 
orders for which they have been accumu- 
lating stock, and a few are curtailing op- 
erations. Rains in the Pacific Northwest, 
the Southwest and the Southeast are re- 
ported to have forced some reduction in 
log input, and operators in other regions 
believe that they will have a limited op- 
portunity to round out their depleted as- 
sortments before they encounter winter 
handicaps. Buyers still have a good deal 
of difficulty in placing mixed-car orders 
for early delivery, for many items of 
uppers are in very low supply. Railroads 
are eager buyers of car materials, and de- 
mand for low grades for munition-box 
making continues to increase. Construc- 
tion of Defense plants including shipyards 
absorbs large quantities of timbers. 

Hardwood stocks Oct. 18 were about 
15 percent below last year’s, and recent 
rains have been curtailing logging and 
slowing air drying in parts of the South. 
Shipments in the two weeks ended on 
above date were heavily in excess of pro- 
duction. Many items are scarce, and 
needed assortments are often hard to buy. 
That difficulty may account for the fact 
that orders were running considerably be- 
hind shipments. The furniture manufac- 
turers are leading buyers of higher grades, 
but are disturbed by hardwood market ad- 
vances. The woods in keenest demand 
and strongest are gum, maple and birch. 
Oak has been soft, with flooring hardly as 
firm. But orders for this and other woods 
are beginning to be placed under the Lend- 
Lease law for overseas shipment. De- 
mand for the cheaper species and for low 
grades of others, for container use by De- 
fense industries, has steadily increased. 

The lumber price index of the Bureau 
of Labor Statistics (1926 = 100) stood 
at 129.2 for the week ended Oct. 25, 
compared with 130.1 in the week ended 
Ct. 23. 
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Britain Seeks More Canadian 
Lumberjacks 


MonTreAL, Que., Oct. 27.—Expert for- 
estry men from Canada are doing so splen- 
did a job in Great Britain that the authori- 
ties there would be very pleased to see a lot 
more of them over there, Sir James Calder, 
advisor on wood supplies to the British 
Ministry of Shipping, said, when _inter- 
viewed in the Ritz-Carlton Hotel here. Pro- 
duction of lumber in Great Britain is fifty 
times greater than in peace time, and all 
available skilled help had been exhausted. 
He told of there being fifteen hundred 
women used for felling trees and “snad- 
ding.” The Forestry Corps numbers about 
4,000 men, under command of Brig.-Gen. J. 
B. White of Montreal, and the second in 
command, Col. G. M. Armstrong, is another 
who hails from this city. Sir James pointed 
out that there are great stands of timber as 
yet untouched in Great Britain and yet 
ships were forced to carry timber to Bri- 
tain. If the amount of timber imported into 
Britain could be curtailed, the space avail- 
able could be used for the shipment of food. 








In homes today 
suggest Hard Maple 


For no other flooring harmonizes so 
well with fine-grained, present-day fur- 
niture, wall paneling and trim. 

No other flooring offers such ballroom 
smoothness to delight the eye, make 
rooms brighter, and cleaning easier. 


No other flooring wears so well, or 
keeps its beauty so long. 


. . And today, Hard Maple costs no 
more. Suggest MFMA Northern Hard 
Maple for home floors, and you'll make 
a satisfied customer more satisfied. 


Nationally Advertised Monthly by 


MAPLE FLOORING MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


Floor with 


MFMA Maple 


(NORTHERN HARD) 
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ALVAN TRACY SIMONDS, 64, president 
of the Simonds Saw and Steel Co., of 
Fitchburg, Mass., authority on steel-mak- 
ing and a pioneer advocate of the study 
of economics by 
business executives 
and all high school 
pupils, died Sept. 2 
at his home in Bos- 
ton, Mass. 

In his many lec- 
tures throughout 
the country, Mr. 
Simonds conceded 
he had been born 
“with a silver 
spoon in his mouth,” 
but insisted he 
looked upon _ busi- 
ness from the work- 
ingman’s point of 
view. He was not 
only outspoken in 
his criticism of 
business, but in his 
efforts to raise it to 
a professional level 
was one of the chief 
backers of the Har- 
vard Graduate 
School of Business 
Administration. He 
served on its ad- 
visory committee. 

After graduating 
from Harvard Col- 
lege in 1899, Mr. 
Simonds took a post-graduate course in 
metallurgy at Sheffield, Eng., then started 
work for the Simonds Manufacturing Co., 
as laboratory assistant at its steel mill in 
Chicago. During the following 10 years, 
he was successively a foreman and worked 
in the advertising, cost, entry, purchasing 
and sales departments of the Chicago firm. 

From 1910 to 1913 he was in charge of 
the erection and operation of a new mill 
for the tool steel department of the com- 
pany at Lockport, N. Y., then in 1913 be- 
came president of the firm that was after- 
wards named the Simonds Saw and Steel 
Co. He relinquished his presidency in 
1940 in favor of his brother, Gifford 
Simonds, but reassumed it after the 
brother’s death last March. 

One of Mr. Simonds’ major interests was 
the American Chamber of Economics. For 
a time he served as regional director of 
the Chamber of Commerce of the United 
States and was chairman of the executive 
committee of the American Supply and 
Machinery Manufacturers Association. 


MAHLON BELL, 92, retired lumberman 
who for 60 years was associated with the 
late S. E. How of Logansport, Ind. in the 
lumber business in Indiana and Missis- 
sippi, died at Rochester, Ind. Oct. 12. Mr. 
Bell served as Indiana state senator from 
Cass County from 1884 to 1888. A daugh- 
ter survives. 





MRS. E. R. BOLTON, youngest daughter 
of the late William Cameron, founder of 
Wm. Cameron & Co., large lumber firm 
at Waco, Tex., and wife of E. R. Bolton, 
present president of that concern, died 
Oct. 20 in the old Cameron home in Waco 
in which she was born. Mrs. Bolton was 
active in civic, church and charitable un- 
dertakings in that city. She and Mr. Bol- 
ton were married in 1902. Surviving are 
the widower and a son. 


WILLIAM M. BRONK, 52, president of 
the W. M. Bronk Coal & Lumber Co., Ince., 
Hudson Falls, N. Y., died Oct. 15 after a 
heart attack. The Bronk company was 
founded in 1922. Mr. Bronk was a former 
county public welfare commissioner and 
was identified with banking interests and 
construction activities. He was active in 
church work and in a fraternal organiza- 
tion. Surviving are the widow, two daugh- 
ters, a son and Mr. Bronk’s mother. 








THOMAS E. COURTNEY. 76, one time 
partner with his brothers, D. G. and S. P. 
Courtney in the Courtney Lumber Manu- 
facturing Co., Charleston, W. Va., died Oct. 
17 after a three-year illness. 


E. S. CULBERTSON, 73, president of 
the Culbertson Lumber Co., Ironton, Ohio, 
died Oct. 10 at his home there. Mr. Cul- 
bertson was also head of a bridge build- 





ing company and was formerly president 
of a local bank and the Chamber of Com- 
merce. The widow and a daughter survive. 





JOHN DAVIS, 68, owner of the Davis 
Lumber Co., St. Catherines, Ont., Can., 
died Oct. 21 in a hospital at Toronto after 
a brief illness. The Davis firm is the 
oldest and one of the largest retail lum- 
ber firms in the Niagara district. Mr. 
Davis was a past president of the Niagara 
District Retail Lumber Dealers’ Associa- 
tion and a former vice president of the 
Ontario Lumber Dealers’ Association. 





LEE D. DEWEY, 61, treasurer of Wm. 
Cameron & Co., Waco, Tex. died Oct. 18 
at his home in Waco. Mr. Dewey was 
prominent in a fraternal order and a 
leader in church work. He became affil- 
iated with the Cameron firm in 1903 and 
was made treasurer in 1920. Among the 
survivors are his widow and a daughter. 


WALTER S. FERGUSON, 80, senior part- 
ner in the Ferguson Lumber Co., Rockville, 
Ind., died Oct. 22 after a long illness. He 
was widely Known in lumber circles in 
Indiana. Mr. Ferguson was an elder in his 
church and had served several years as 
a member of the town board. He is sur- 
vived by his widow. 


MARTIN ALLERDALE GRAINGER, 67, 
manager of Forest Investments, Ltd., and 
for more than 30 years a well known fig- 
ure in the timber business in British Co- 
lumbia, died recently at his home at Van- 
couver, B. C., following a sudden heart at- 
tack. An hour earlier he had been in his 
office and was apparently in his usual 
vigorous good health. Mr. Grainger was 
formerly president and managing director 
of the Alberni-Pacific Lumber Co., Ltd., 
which he organized in 1922 for British in- 
terests, and which operated the big lum- 
ber mill at Port Alberni and maintained 
extensive logging operations. When the 
company was sold to the McMillan inter- 
ests in 1936 Mr. Grainger retired from the 
active production business. He then be- 
came head of M. A. Grainger & Co., Lid., 
dealers in timber lands, and later joined 
Forest Investments, Ltd. He was born in 
London, Eng., and in 1898 joined the Klon- 
dyke gold rush. Later he served in the 
Boer War, and then returned to Victoria, 
B. C., and engaged in logging operations. 
From 1915 to 1920 he was Provincial Chief 
Forester in British Columbia, and for a 
considerable time secretary of the Timber 
Industries Council of British Columbia. 


CHARLES J. HARRIS, 63, Eastern rep- 
resentative of the Winton Sales Co. an 
affiliate of the Winton Lumber Co. of 
Minneapolis, Minn., died Oct. 13 of a heart 
attack in his home in Scarsdale, N. Y. Mr. 
Harris devoted all of his business life to 
lumber, first in Chicago and later in Min- 





neapolis. He established his office in New 
York 15 years ago. Surviving is his 
widow. 


JOHN TT. JACKSON, 77, for 45 years 
president of the former J. T. Jackson Lum- 
ber Co., Lexington, Ky., died Oct. 22, after 
a long illness. He established his firm in 
1888 and retired in 1933. Surviving are 
his widow, two sons and a daughter. 


EARL S. KAUFFMAN, 63, head of the 
Uniopolis Lumber & Coal Co., Uniopolis, 
Ohio, died Oct. 12 in a Lima, Ohio, hos- 
pital where he had been a patient for five 
weeks. He had been in failing health for 
five months. He had managed the Uni- 
opolis lumber firm since 1915, having pre- 
viously been affiliated with the Belle- 
fontaine Lumber Co. Mr. Kauffman served 
on the village council and school board. 
The widow, two sons, a daughter and a 
grandchild survive. 








FRED S. NICHOLS, 73, founder and head 
of the F. §S. Nichols Sales Co., lumber 
brokers, Milwaukee, Wis., died Oct. 22 at 
the home of his son, following a short 
illness. Prior to becoming a lumber broker, 
he had for 20 years been associated with 
Shadboldt & Boyd Co., Milwaukee build- 
ers’ supply firm. Two sons survive. Burial 
was at Davenport, Ia. 





BERNARD J. NEWMAN, 64, housing 
pioneer, and for 30 years, until 1940, a di- 
rector of the Philadelphia Housing Asso- 
ciation, died in Philadelphia Oct. 13. Mr. 
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Newman was manager of the Association 
for 19 years. He was made a member of 
the President’s Conference on Home Build- 
ing and Home Ownership and the Interna- 
tional Federation for Housing and Town 
Planning. Surviving are the widow and a 
son. 





ISAIAH M. PIERCE, 84, an important 
figure in the lumber industry in Eastern 
Maine, died in Bangor, Me. Oct. 9 after a 
brief illness. At the time of his death he 
had extensive timber holdings. He had 
been associated with the lumber business 
since he was 18 years old. He was a man 
of high principles and was widely re- 
spected and esteemed. A daughter sur- 
vives. 


EDWARD PERSON, a member of the 
sales engineering staff of the Harbor Ply- 
wood Corp. of Aberdeen, Wash., died Oct. 
18 in San Francisco, Cal., where he was 
on aé_e vacation. Survivors include his 
parents, two sisters and a brother. 





THOMAS E. POWE, 69, president of the 
Thomas E. Powe Lumber Co., with head- 
quarters at St. Louis, Mo., died Oct. 17 
in that city. He became ill while on a va- 
cation in Canada and had been a patient 
in a hospital for five weeks suffering from 
heart and stomach ailments. Mr. Powe was 
a past president of the Lumberman’s Ex- 
change of St. Louis and a member of the 
National Hardwood Lumber Association, 
the National Lumber Exporters’ Associa- 
tion, the Philippine Mahogany Manufac- 
turers’ Association and of the St. Louis 
Chamber of Commerce. He was a gradu- 
ate of Harvard University. Mr. Powe was 
prominent in patriotic and commercial or- 
ganizations. At one time he was head of 
the Sons of Confederate Veterans and a 
past president of the Sons of the Revolu- 
tion and a member of the Order of the 
Stars and Bars. Surviving are the widow 
and three daughters. 


ARTHUR G. PRESTON, 55, head of the 
Preston Lumber & Manufacturing Co., 
Benton Harbor, Mich., and former mayor 
and alderman of St. Joseph, Mich., was 
buried Oct. 15. He was highly esteemed 
in the two cities and many friends paid 
tribute to him at the last rites. 


Cc. A. ROSENBROCK, 56, vice president 
of Cross, Austin & Ireland Lumber Co., 
millwork manufacturers and retail lumber 
dealers in New York City, died Oct. 11 
after a long illness. He had been with 
the firm for 36 years and formerly was its 
treasurer. Surviving are the widow and 
a daughter. 





FRANK WILLIAM SAMUELSON, 62, 
head of the Samuelson Lumber Co., Trum- 
bell, Neb. for 36 years, died Oct. 9. Sur- 
viving are the widow, three daughters and 
a son, Ivor, who is connected with the 
lumber firm. 


SYLVESTER B. SWEAT, 69, head of the 
S. B. Sweat Lumber Yard, Stanberry, Mo., 
died Oct. 5 after being in failing health for 
two years. Mr. Sweat had been in the 
lumber business in Stanberry for more 
than 45 years. He was a director of a 
local bank and a member of the school 
board. He was formerly county judge. 
Survivors are the widow, three daughters 
and three grandchildren. 


RILEY M. TIDBALL, 87, retired Lin- 
coln, Neb., lumber dealer, died Oct. 21. 
With his brother, the late John T. Tidball, 
he owned yards at Wilbur, Friend, Dor- 
chester, College View, Holdredge, Platts- 
mouth and other Nebraska towns. The 
widow survives. 


W. L. WATSON, 77, pioneer owner of 
lumber and flour mills and hardware in- 
terests in and near Ashland, Ky. died Oct. 
23. He had been a county judge from 1918 
to 1922. 





JOSHUA L. WEBB, SR., 83, for 56 years 
an employee of the Weyerhaeuser inter- 
ests died at his home in Lewiston, Ida. 
Oct. 7. In early days Mr. Webb had charge 
of all Weyerhaeuser log drives on the 
Mississippi and Missouri Rivers. When 
that firm first contemplated the construc- 
tion of a western mill Mr. Webb made sur- 
veys of water power ete. and recommended 
Lewiston, Ida. as a suitable site for a lum- 
ber mill. He planned and supervised the 
construction of the mill’s log’ pond, 
booms ete. The late Frederick Weyer- 
haeuser labeled him as “the best posted 
river man in the U. S.” The widow, two 


sons and a daughter survive. 
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Market News 


(Continued from Page 60) 


portation presents a difficult problem, but 
the Government has indicated allocation 
of ship space priorities in January. Some 
mills have to curtail production from time 
to time when their yards pile up with 
stocks awaiting transportation. 


CALIFORNIA—The market remains 
relatively stable and shipments are heavy. 
Demand promises to be good for some time. 


RAIL, NEARBY, LOCAL—The miscel- 
laneous domestic markets have slackened. 


Cincinnati, Ohio 


SOUTHERN PINE Mills are oversold 
for thirty to ninety days ahead on every- 
thing in shed stock. No. 2 common air 
dried boards are the only soft item in 
the market, being perhaps 50 cents down 
from prices prevailing two weeks ago. A 
large number of small mills have been 
making 1x4- to 12-inch boards, much of 
them center-matched or shiplapped; and the 
production has been so extremely heavy 
and the demand has fallen off to such an 
extent that weakening of the market at 
this point naturally followed. On all 
other stocks mills continue to get Gov- 
ernment ceiling prices; nothing can be 
bought for less. Shipments have been 
slow. 

HARDWOODS All Appalachian hard- 
woods continue firm. Demand for no item 
shows a letup; some dry stocks are be- 
coming so increasingly searce. Mills are 
operating to capacity. <A lot of green lum- 
ber is being hastened into dry kilns to 
meet urgent needs. Box and crate makers 
are using great quantities of lumber, tak- 
ing all they can get. 30th Government 
and furniture manufacturing requirements 
continue to be major factors in the strong 
buying movement. 


St. Louis, Mo. 


SOUTHERN HARDWOODS Little 
change in the market is reported by deal- 
ers here. Prices are firm and demand is 
steady, with even that from the furniture 
manufacturers holding up. The Govern- 
ment, which last week asked for forty 
cars of oak for exportation under Lease- 
Lend Act, this week requested 120 cars. 
This buying is expected to help oak, which 
has lagged slightly behind other woods 
recently. Gum, cottonwood and cypress 
continue active, with all in demand for ex- 
port boxes. 


SOUTHERN PINE—The market is stable, 
with no change reported either in volume 
of demand or in prices, which remain at 
“ceiling” level. Source of demands con- 
tinues to be the home builders and indus- 
tries using crating stock. Dealers report 
themselves ‘“‘busy but not rushed.” 











Memphis, Tenn. 


SOUTHERN HARDWOODS—While the 
demand has declined slightly, in prices 
there have been few mark-downs. Oak, red 
and white, has been dull and prices are 
unstable. Flooring oak is off $1 to $2 in 
some areas, due to a slackening in new 
orders for oak flooring, but otherwise the 
market is firm. Large quantities of hard- 
woods are going into Government con- 
tracts, principally for ammunition boxes 
and other similar uses, these being either 
cottonwood or lower grades of tupelo, 
oak, ete. 


OAK FLOORING—Orders last week de- 
clined to slightly under 50 percent of nor- 
mal production, but shipments were 25 
percent higher than orders. In an effort 
to build up their stocks, which were badly 
depleted during the summer, flooring 
Plants are producing more than they are 
selling. Retailers are said to be buying 
oak flooring in small quantities, appar- 
ently fearing that Government restrictions 
might curtail private home building. Prices 
are steady, however. Flooring manufac- 
turers are paying $35, $31 and $22 for the 
three grades, mixed red or white, that 
they use. 














































































How to Figure Costs for Advertising 
In Classified Department 


One issue .....................-.-.30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be — 
under heading Too Late to Classify. 
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Too Late To Classify 





CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Ince. 
Minneapolis, Minn. 





Wanted -- Salesmen 


SALES AGENT 


For Lignum-Vitae, also other imported timber. An 
import firm wish to appoint an experienced agent 
or broker. 

Address “‘R. 91,"" care American Lumberman. 








Employees 


MACHINE MEN—BENCH MEN—FOREMAN 


Machine men and bench men for planing mill, 
also a working foreman capable of machining spe- 
cial sash and doors. This is a small mill located 
in a defense area in Northwestern Pennsylvania. 
Steady work is more certain in a defense area than 
in a non-defense area. 

Address “R. 70,"" care American Lumberman. 


COMBINATION DRAFTSMAN-SALESMAN 


Over 28 years of age, wanted at our Alton. Illinois, 
retail office. Apply to ILLINOIS LUMBER CO., 
INC. Edwardsville Ill. 


WANTED: HARDWOOD LUMBER INSPECTOR 


Reliable, experienced grading Northern, Southern 
hardwoods. Permanent. State experience, refer- 
ences, wages expected. 

Address “R. 87,’’ care American Lumberman. 


WHOLESALE MANAGER 


Experienced in operating a wholesale lumber busi- 
ness. To start and manage a wholesale depart- 
ment in conjunction with a Chicago retail business. 


Address “‘R. 85,’ care American Lumberman. 


COMPETENT MAN 


Experienced in all phases retail lumber business; 
efficient and trustworthy; capable estimator, drafts- 
man of small homes, bookkeeper, salesman, etc.: 
familiar with package merchandising. Suburban 
Chicago territory. W, R. COMFORT SONS, Pala- 
tine, Ill. 






































WANTED 











Employees 





AN EXPERIENCED MILLWORK COST CLERK 


and accountant wanted. 
Address ‘‘R. 82,” care American Lumberman. 


ESTIMATOR, FLORIDA PLANT 


Thorough knowledge of special millwork business. 
Ability to list plans accurately and rapidly. Pre- 
fer man with cost experience. Apply own hand- 
writing stating age, experience, and salary ex- 
pected. 

Address ‘‘R,. 81,” 





care American Lumberman. 





YARD SUPERINTENDENT 


For large new and used lumber yard in Chicago. 
Must be able to handle labor. Experience in un- 
loading cars and handling large quantities of used 
lumber is important. State experience and salary 
desired. 
Address “R. 


MAN, RETAIL LUMBER EXPERIENCE 
30 to 40 years of age. Location, Chicago. Perma- 
nent connection. Answer in own handwriting giv- 
ing past experience and _ reference, also salary 
expected. 
Address 


mae 
ad, 


care American Lumberman. 





“R. 76," care American Lumberman. 


BOOKKEEPER 


Experienced in general lumber, coal, and contractor 
accounting and cost work. Chicago south side 
lumber and coal dealer. Give full details, past 
experience, photograph, salary expected. 

Address “R. 97,"" care American Lumberman. 








WANTED: FIRST CLASS SAWYER 


For a new circular mill cutting hardwood. rive 
age, experience, wages expected and references in 
your first letter. WARSAW TIMBER & LUMBER 
coO., Warsaw, Ill. 





Employment 


BUILDING MATERIAL EXECUTIVE 


With 28 years of successful buying and selling 
experience in lumber, millwork, builders’ supplies, 
etc., would like to make immediate connection with 
chain yard organization or some large building 
material institution. Outline of experience and 
references gladly furnished. 

Address “R. 65," care American Lumberman. 








MANAGER 


Planing mill, Concentration and Retail Yard with 
successful record of aggressive, efficient and profit- 
able operation wishes to make connection with 
company in need of Manager with these qualifi- 
cations. Sixteen years Yellow Pine, Cypress and 
Hardwood experience. 

Address “‘R. 64,’ care American Lumberman. 


GOOD LUMBER SALESMEN AVAILABLE 
If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Committee, Eastern Lumber 
Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 


MILLWORK SUPERINTENDENT OR FOREMAN 

20 years exp. in planing mill and lumber, manu- 

facturing high class millwork. A-1 references. 
Addresss “‘R. 31," care American Lumberman. 


WOMAN 12 YEARS EXPERIENCE 
As bookkeeper in retail lumber and supply yard. 
Business recently sold, desires change. Locate east 


of Chicago. 
Address “‘R. 51,” care American Lumberman. 


DETAILER AND BILLER 


22 years exp., best recommendations, age 57 years. 
Address “‘R. 61,” care American Lumberman. 

















WANTED: POSITION AS STENO.-CLERK 
In lumber office by experienced, mature woman. 
References. Preferably South or West Coast. 
Address ‘‘R. 89,’" care American Lumberman. 





EXPERIENCED RETAIL LUMBERMAN 


Good salesman. Can draft plans, take off quanti- 
ties and write specifications. Able to take full 
charge of any retail operation. 

Address ‘‘R. 79,”’ care American Lumberman. 





POSITION WANTED AS SALES MANAGER 


Experienced pine manufacturer and wholesaler 
desires position as sales manager for pine mill 
or factory; or interested in connecting with ade- 
quate wholesale concern as buyer and sales 
executive. Preferably on West Coast, but will 
go anywhere if proposition is attractive. A-1 
references as to ability, results and personal habits. 
Address “R. 78,” care American Lumberman. 
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WANTED 








FOR SALE 


FOR SALE 








Employment 


MANAGER OR OFFICE MANAGER & AUDITOR 
Experienced and well versed in all phases of lum- 
ber business; also feed and fuel. Good salesman, 
careful of credits. 

Address “RR. 54,” 








American cteierteteieneenen 


EXPERIENCED RETAIL “YARD MANAGER 
Married man, Available 
thirty days. 

Address “R. 52,” 


care 


forty-one, desires change. 


care American Lumberman. 





FACTORY SUPERINTENDENT AVAI) ABLE 


Special and stock millwork. Experienced in all 
its details. Capable detailer, biller, and A-1 me- 
chanic. A good producer with a good record in 


large factory. 


Address “Q. 56,’’ care American Lumberman. 





CAN SELL, ESTIMATE, SERVICE 


Millwork jobs. Thoroughly experienced, well edu- 
cated. Prefer Wisconsin or Minnesota. 
Address “R. 99,"" care American Lumberman. 





Lumber and Dimension 


WHITE OAK—SAP GUM—POPLAR 





80,000 Pes. 1% x 1% Clr. White Oak, 16” and 
longer. 2 cars 2 x 2 x 30” Clr. Sap Gum. 60,000 
Pes. 2 x 2 x 32” Cir. Poplar. 20,000 Pes. 1% x 1% x 
32” Clr. Poplar. FRANK SPANGLER LBR. CoO., 
Toledo, Ohio 

Steel Rail 
srr 





RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 1b., 25 lb., 30 lb. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 





RAILS WANTED—ANY SIZE 


Regardless of location. Any quantity. 
; Consult us before selling. 
THE W. H. DYER CO., Fullerton Bldg., St. Louis, Mo. 


Used Machinery 


HORIZONTAL BAND RESAW ATTACHMENT 
Similar to Yates H 40. 
letter to DONNY 
MENT CO., INC., 











Offers with price in first 
CHEESE FACTORY EQUIP- 
Monroe, Wis. Phone 366. 





WANTED: A SWEDISH GANG 


State price, loc: ition and 


condition. 
Address “R,"" 90," care 


American Lumberman. 





BOXBOARD MACHINERY WANTED 

We are in the market for 
and closed back anywhere 
track. Also interested in 
san Matchers, Edge 
fesaws, and any 
working factories 
Address “R,"" SS." care 


nailing machines, 
from two to 
Mereen 
Trimmers, 
other 


open 
eighteen 
Johnson or Mor- 
Squeezers and Band 
box equipment used in box 


American Lumberman. 





WANTED: SMALL BAND MILL 
ft. preferred, With or 
etc, 

Address ““R. 94." care 


without carriage, edger, 


American Lumberman. 








FOR SALE 


Lumber and Dimension 


GENUINE ‘NORTHERN WHITE PINE 


100,000 ft. 5/4&6/4 No. 3 Shop&Btr. 100,000 ft. 
8/4, 10/4&12/4 No. 3 Shop&Btr. Write for prices 
and further particulars 

Address “R. 95," care 








American Lumberman 





FOR SALE—ILL. & IND. HARDWOOD 
10 cars 1” Tie sides 4 to 8” x 814’, 
ears 4x5”—S8 to 12’ Car Stakes. 
5 cars 4x4” 8 & 9 Car Blocking. 
JOHN BRENNAN & CO. 5859 
Chicago, IIL. 


Ogden Ave., 





Lumber and Dimension 





WANTED: 
CUTTING ORDERS 
WHITE OAK OR MIXED OAK 
TIMBERS AND PLANKING 


Up to 24 foot lengths. 
MOBILE RIVER SAW MILL CoO. 
Mt. Vernon, Ala. 





ADD TO YOUR PROFITS 


With Old English Type Tenn. Red Cedar Post and 
Rail Fence, either 3 or 4 rails as desired, also 
Rustic Cedar for ornamental landscaping, treated 
against insect borers if desired. NATIONAL CE- 
DAR POST & POLE CO., Murfreesboro, Tenn. 





CLEAR FIR STEPPING 


Have approximately 30,000 feet 8 to 12”, heavy 10” 
in 3 to 12'0” lengths. 80% is edge grain, nosed 
one edge, B&Btr. $85.00 Champaign or $79.50 


entire lot. 
Chaimpaign, 


UNIVERSAL BLEACHER COMPANY, 
Illinois. 





NO. 3 C&B, ROUGH, RED AND WHITE OAK 


2,000,000 each 4/4 & S/4 thoroughly air dried, well 

mfd., good lengths & widths. Stock now on sticks 

in Conn. & Mass. 
Address “‘R. 86," care 


American Lumberman. 





FOR SALE 
1 car clear White Pine lath % x 1%” x 4’ 
1 car No. 1 Poplar lath % x 1%” x 4’. 
JOHN BRENNAN & CO., 5859 Ogden Ave., 


Chicago, Ill. 


_ Retail Lumber Yards 
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FOR SALE TO CLOSE AN ESTATE 


Old established mill and lumber yard manufactur- 
ing complete line of high grade millwork and 
handling retail sales of building material and coal, 
employing 12 mill men, $250,000 yearly sales, brick 
buildings, in suburb of Chicago. 
Address “‘R. 63," care American Lumberman. 


LUMBER YARD IN CENTRAL MONTANA 
Good earnings for past twenty years. Owner wishes 
to retire. City population about 40,000. 

Address “R. 60." care American Lumberman. 








WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St.. Chicago. 





NORTHERN ILLINOIS LUMBER YARD 


A rural yard at Myrtle. All buildings, grain ele- 


Vator, residence. Big field, profitable business, 
stock depleted. Death requires sale. MRS. ADE- 
LINE GRAM, R. D., Egan, 





COLORADO—LUMBER AND COAL YARD 
In small town in irrigated 
munity. Small fixed 
Invite investigation. J. V. S\ 
Denver, Colo. 


valley. Good 
investment. Low 
SITH, 828 


com- 
overhead. 
Jackson St., 





Retail Lumber Yards 


RETAIL LUMBER YARD IN CENTRAL IOWA 


Established fifty years, under same management. 
Complete line of building material. Lumber, paint, 
builders hardware, lime, cement, etc. Doing a 
good business. Invoice $16,000.00. Also six lots 
52 x 90 feet. All material under cover. Office and 
storage building 25 x 90 ft., two stores. No trades. 
Must be sold to close estate. 
A. M. BURNSIDE, Admr., 





Boone, Iowa. 





FOUR RETAIL LUMBER YARDS AND SITES 


Southern California Defense Area. One or all. 
Owners retire. E. W. SETTLES, 423 Eastern, 


Bell, Calif. 





BUILDERS SUPPLY, LUMBER, FEED 


Same owner 50 years; Western N. Y.; 10 bldgs.; 
80,000 sq. ft.; 3 story feed mill; bldg. 60x150; 
fully equipped; 2 large lots; sales over $5000 
month; can increase; excellent reputation; no 
competition; populated area. For details APPLE 
COMPANY, BROKERS, Cleveland, Ohio. 





LUMBER YARD, LAKELAND, FLORIDA 


Volume for the first eight months 1941, $77,000.00. 
Owner desires to sell due to other business respon- 
sibilities. 

Address ‘R. 59,” care 


American Lumberman. 


SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CoO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 








IF 
YOU NEED 

MEN 
MATERIALS 
MACHINERY 


Why not advertise for them 
in this department of the 


AMERICAN LUMBERMAN 


This paper is published every other Saturday 
and through its classified advertisements it is 
a medium for satisfying the needs of many. 
It is a great clearinghouse. 


The cost is little. 
the results. 


Those who have tried it like 


We would like to help you. Send your ads to 
us or tell us what you want and we will write 
them for you. 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, Ill. 





LUMBER YARD ON EAST COAST OF FLORIDA 


Trading area of 25,000. Real estate includes a site 
150x348, office and warehouse 30x90, two double 
deck umbrella type sheds 20x120—140, 20x120 sash 
and door room, 20x80 lime and cement shed with 
attached garage 20x50. Buildings in good condi- 
tion; no merchandise. Priced for quick sale; rea- 
sonable terms if desired. 

Address “R. 92,"" care 


American Lumberman. 


RETAIL LUMBER YARD IN MARYLAND 


Part or entire interest in old established yard and 
woodworking mill in county town of 14,000 popula- 
tion. Real opportunity for energetic man with 
lumber experience and small amount capital. 
Address “R. 93," care American Lumberman. 








ESTABLISHED LUMBER YARD 

Lincoln, Nebraska. 
stock. Priced low. 
Address ‘R. 84."" care 


Good buildings, well balanced 


American Lumberman., 


FOR SALE: LUMBER YD., CENTRAL WIS. 





In one yard thriving dairy community 20 years. 
Annual sales $40,000 and _ increasing. Retiring. 


Address ““R. 80," Lumberman. 


~ RETAIL LUMBER YARD AND HARDWARE 


In central Ill, large trading area in agricultural 

community. Buildings may be leased and small 

capital will handle inventory. 
Address “‘R. 47,'° care American 


care American 





Lumberman. 





EASTERN NEW YORK LUMBER YARD 


In manufacturing village of five thousand, 
rounded by rich farming community (County 
Saratoga County); convenient to many 
resorts. 32 miles to Albany Port; 16 miles Sche- 
nectady. Convenient yard with abundance shed 
and yard space; 300 feet railroad siding, planing 
mill and one of finest display, office and sales rooms 
in state. Franchise covering several counties for 
fabricating P. B. homes of Homasote. Only active 
yard in village. Carries ‘“‘Everything for Build- 
ing.” Business established over forty years ago 
by present owner, whose summer cottage business 
has reached proportions now requiring his entire 
time. Only modest capital required. 
L. V. STREEVER, Ballston Spa, N. Y. 
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